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A letter of Appreciation to the 
Automobile Industry 





by F. E. Moskovics, President | 


Stutz Motor Car Company 
of America, Inc. 
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| le. eq HIS letter is addressed to the publishers and technical 
| vs yy eos “4, writers of the automobile trade journals; to the auto- 
| pe ea) motive engineering profession; to the automobile trade; 
is Pee in a word, to all those authorities on the modern motor 


cleo car who have contributed to the unprecedented recep- 
tion neil The NEW STUTZ. 





Among you are many representatives of competitive manufactur- 
ers; yet your personal interests have not stinted your praise of 
The NEW STUTZ, nor caused you to withhold your recognition 
of its prophetic character. 








All of you are men who know automobile values—chiefly veterans 
of the industry who have learned, by a critical faculty developed 
through many years of practical experience and observation, to 
distinguish sound advancement from mere novelty. 





It is the authoritative standing of you to whom this letter is 
addressed that makes your acceptance and endorsement of The 
NEW STUTZ so highly gratifying to its creators. 


On behalf of my associates and myself, I publish this letter that 


you may know your generous approbation of The NEW STUTZ 
| has given us both satisfaction and inspiration. 





(Signed) 
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Estered as second-class matter Sept. 19, 1899, at the post office at Chicago, Ill., under Act of March 3, 1879. 











MANLEY 


5 Ton Hydraulic Press 


Spin ball-bearing hand wheel down to work---a few easy 
strokes on the handle---the job is done---turn release valve 
and springs pull ram back, instantly releasing work. 





Conceded by many to be the greatest piece of Garage Equipment since Manley originated the Automobile Wrecking Crane. 
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Hydraulic principle. 35 tons capacity. 
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Gauge shows exact 
amount of pressure 
being applied. 


Quicker and easier 
than screw press. 
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Instant change from 
high speed average 
pressure to high 
pressure with lower 


speed. 


Instantaneous re- 
lease by merely turn- 
ing release valve. 
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Open side construc- 
tion accommodates 
work of any length. 
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Quick adjustment 

to work by ball bear- a 

ing hand wheel. 

Lower table 42" 

wide. Upper table 
24" wide. 
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Marre | 


Rack and Pinion 
Press at side en- 
ables two men to 
use this press at . | 

same time. 4 : cca 








Operating handle 
positioned so you 
can work in a nat- 
ural position and 
keep your eyes on 
work. 
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Tremendous 
strength and power. 


























© CAT. No. 27-49 
35-Ton Hydraulic Press as illustrated with rack and pinion attachment, 


test centers, gauge, and thirdtable . . . . . + @¢ + + © + - $213 
(without rack and pinion press ortest centers) . . . .. - - $168 


Your Jobber Can Supply You 
For new 1926 Catalog describing the entire Manley line write to 


MANLEY MFG. CO., YORK, PA. 
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Between factory and dealer, and then be- 
tween dealer and dealer, cooperation in the 
Buick organization is very close. 


Wherever a Buick owner drives, he finds 
the same interest in his welfare that he experi- 
ences athome. This builds great good will! 


Those desiring the Buick franchise should have their names on file. 


thebettrBUIC 


BUICK MOTOR COMPANY, FLINT, MICHIGAN 


Division of General Motors Corporation 
































Pioneer Builders of Branches in all Principal 
Valve-in-Head Motor Cars Cities—Dealers Everywhere 


WHEN BETTER AUTOMOBILES ARE BUILT, BUICK WILL BUILD THEM 
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EVERYWHERE 


Reduce Bus Operation Costs 


A great and growing field for profit in ball-bearing sales is found 
in bus transportation. Hundreds of thousands of buses are run- 
ning at all speeds, in all weathers, nearly every hour of every day 
in every section of this country— 


—And bus service is tougher and rougher, even, than heavy truck haul- 
age. This constant high-speed, heavy-load operation causes fre- 
quent replacements of big ball bearings. 


More and more big operators are turning to R. I. V. ball 
bearings—because they stand up longer and enable the 
buses to avoid the fare-losing lay-up when a 
bearing goes bad. 


There’s a wide-open chance for good ball- 
bearing distributors to get these big sales 
—and the R. I. V. ball bearing propo- 
sition is without question the 
best in the country. 


A wire is the best way to 
ask for our agency! 





Broadway at 57th Street, 
New York City 


Branches at Detroit and San Francisco 
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When You Sell 
SE-MENT-OL 


Reg. U. S. Pat. Off. 


You are selling a com- 
modity that has stood 
first in the minds of 
motorists for fifteen 
years. 


FORD SIZE 50c 
STANDARD SIZE 75c 





NORWESCO 
Marietta, Ohio. 
Toronto, Ont. 


The 
“Chemically 
Correct” 
Line 
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BACKED BY 35 YEARS OF "KNOW-HOW 


See. 
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Dobbin's Day-= 

Miller history goes back into the 

\ 90’s, before the age of motor cars, 
when Dobbin was king of the high- 

way. Through the years we have 


helped to bring the fine art of 
vehicle building to its present day 
perfection. 


\ Snillep la 


“Tr 
"Since 1890” 
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EITHER men nor institutions are born _—‘ For three decades and more the character of 

with character. It is a gift the gods the House of Miller has been in the making. 
bestow, in return for strife and struggle. This is a time-tested institution, builded upon 
Years of experience and experiments must go a firm foundation. Into this creation this 
into the moulding and testing of any char- _ pioneer bus-building organization puts above 
acter of enduring worth. ) all else, that priceless element—Character. 


Write today for detailed specifications, and 
some mighty interesting facts and figures. 


The A. J. MILLER CO., BELLEFONTAINE, O. 





— 
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5 reasons why the 

Studebaker franchise 

grows more valuable 
every day: 


Cuetnage Vales If you wanted to put 
Unit-Built Construction 


Always Kept Upto-Date up a modern motor car 
Joes Con See sales and service build- 

Lowest Time-Payment Rates ; 
ing—could you go to 
your banker and say 


this?— 


“l am representing a $100,000,” 
000 company—"74 years old. 
The car I am selling will 
beac never become an orphan. My 
This wnteel that Studebaker prices do not company is in business to 
include the profits of outside body-makers stay—and so am I. My fran- 
chise is profitable. Take a 
look at my last year’s profit 

sheet.” 
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There isn’t a banker in the 
country who doesn’t know 


what’s back of the Stude- 
baker franchise. Do you? 


The Studebaker Corporation of America 
South Bend, Indiana 





T HIS§ I 8 A STUDEBAKER YEAR 
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NASH 


Leads the World in Motor Car Value 


F. O. B. FACTORY | Ee ; — 
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Announcing the New 
Special Six 
4-Door Sedan 


4-Wheel Brakes 
Full Balloon Tires 
Five Disc Wheels 
Oil Purifter 
Gasoline Filterer 
Air Cleaner 
Full Force-feed Lubrication 

Chase Velmo Mohair Velvet Seat Upholstery 

sini and Lowest Price Ever Put On a Nash 4-Door Sedan 
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Attractively Litho- TES Base 16 inches by 14 
graphed in Gold back- Vea) TTENAS inches — height with- 
ground with blue and UWI > AEA out metal top-piece 
white lettering. THU 21% inches. 
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Cabinet Will Double Your 


Piston Ring Profits 
in 1926 


E the Ramco Service Station in your community. Sell to your own customers and 
supply the other dealers around from the complete stock contained in this neat, 
sales-producing cabinet. 

The discount permits you to sell the dealers in your vicinity at the regular price and 
make a liberal profit. You can double your piston ring profits in 1926 by selling an 
average of one set a day in your own shop and one to other dealers. Hundreds of 
Ramco Service Stations are selling three times this volume. A Ramco should be used 
with every piston ring, 

Write for further information on the Ramco Franchise now. The number of 
Service Stations in a territory is governed by the automobile population. Get the 
Ramco Franchise for your community before some other live dealer beats you to it. 








Ramco Patents Eliminate Competition 


No other inner ring manufacturer has made the scien- 
tific investigations and tests that back Ramco Cushion Inner 
Rings. Positive but flexible tension is produced by the six 
sided design. Cutting at the crimp, making all sides the 
same length, gives absolute circular tension. Rounded points 
reduce friction and wear between inner ring and piston 
ring, thus prolonging life of both. Because Ramco and 
Ramco only has these features, you, as our service distribu- 
tor have no competition on inner rings. 


Write for Franchise Information Today 


RAMCO 


INN ER 2 RINGS 


RAMSEY ACCESSORIES MFG. CORP. _- ST. LOUIS, 
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AS MONEY CAN BUILD 


UTMOST LUXURY FOR 2 to 7 PASSENGERS 
Q2 HORSEPOWER 80 MILES PER HOUR 


In the conception and the building of the 
new Chrysler Imperial, Chrysler engineering 
has had no limit imposed, either in money 
or manufacturing resources. 


There was only a single requirement, but 
that so high and so all-embracing that it 
would test the mettle of any organization, 
namely— 


To make this car just as fine as money can 
build. 


Such an attainment is not easy, for it means, 
in practical terms, that the best in the 
world must be excelled. 


But it has been accomplished, with a com- 
pleteness and a finesse that mark the Chry- 
sler Imperial a very gem among the finest 
cars that Europe and America are produc- 
ing today. 


Every Essential of 
Luxury 


The Chrysler Imperial is the elaboration 
and further development of the principles 
and practices with which Chrysler revolu- 
tionized motor car design and performance 
two years ago. 


The thought as you look at the car is that 
it is delightfully low; sweeping in its length, 
with all its lines flowing into an ensemble 
of extraordinary charm. 


Most generous passenger space, broad ex- 
panse of windows, and furnishings and fit- 
tings represent the finest quality that Chry- 
sler could discover. Most of the items of 
equipment have been produced to Chry- 
sler’s special order. 


In its construction and operation, the Chry- 
sler Imperial engine is as nearly perfect.in 
balance, symmetry, and smoothness, as 
science can make an engine today. 


It develops 92 horse-power; it gives the car 
a speed of 80 miles per hour and more. 


These unique abilities mean an agility and 
a flexibility never found in the cumbersome, 
costly cars which are the only possible 
quality-comparisons. 


Che New 


Chrysler methods of balancing this new 
engine and mounting it in the chassis frame 
are entirely unique. 


The engine is cushioned at the rear end on 
resilient, sound-absorbing blocks of live rub- 
ber, which insulate it from the chassis frame. 


The pistons of this new engine serve admir- 
ably to illustrate the heights to which Chry- 
sler engineering has risen—pistons having 
all the advantages of light-weight alloy, all 
the advantages of cast iron as well, and none 
of the restricting disadvantages of either. 
These pistons are exclusive with Chrysler. 


Chassis Lubrication Is 
Eliminated 


One of the most notable advancements in 
all motor car practice, which the Chrysler 
Imperial now presents for the first time, is 
the elimination of chassis lubrication, and 
even of the thought of such lubrication. 


Ordinary spring shackles, shackle bolts and 
bushingsare among the most prolific sources 
of wear and rattles on an automobile. 


Chrysler Imperial does away with them en- 
tirely; does away with 12 spring bolts, 12 
bushings, 8 shackles, 12 oilers, 36 working 
joints; does away with noise and squeaks at 
the spring-ends; does away with frequent 
oiling or greasing, and parts replacements. 


The ends of these Chrysler springs are in- 
geniously anchored in specially molded 
blocks of live rubber, and these in turn are 
securely held under compression in malleable 
brackets at the frame ends. Thus the springs 
are effectively insulated from the frame. 


The rubber cushions—for they are cushions 
in effect—absorb road shocks and road 
sounds. They make riding more comfortable. 
They make the car more quite. They materi- 
ally increase the life of the chassis springs. 


The springs are fitted with specially tailored 
covers, which protect them from mud and 
water. They contain sufficient lubricant for 
thousands of miles. 


Advanced Engineering 
Features 


At every vital point, the Chrysler Imperial 
provides safeguards to the end that nothing 
may interfere with wholly efficient operation. 


For the first time on any engine, the carbu- 
retor has an adjusting device of scientific 
precision and greatest simplicity, which is 
exclusive with Chrysler. 


A gasoline filter of special Chrysler design 
prevents the entry of water and dirt into 
the carburetor. 


An air-cleaner excludes road dust and grit, 
destructive agents which ordinarily enter 
motor car engines. 


The water level in the battery is made 
known by an automatic signal each time 
the starter is used. 


Other notable convenience, comfort and ef- 
ficiency features of the Chrysler Imperial 
are electric fumer for cold weather starting; 
manifold heat control which gives full en- 
gine operation immediately, an oil filter 
which cleanses all motor oil as engine runs; 
thermostatic control of motor heat; a three- 
gallon gasoline reserve instantly available, 
Watson Stabilators and a three-stage road 
illumination system controlled by a single 
switch. 


The net result of this peak of Chrysler en- 
gineering achievement is a luxury never re- 
motely approached—in riding ease which 
has to be experienced even to be conceived, 
in quietness of power - flow simply beyond 
description, in beauty and fineness that will 
captivate the connoisseur of fine things. 


The Chrysler Imperial is as fine as money 
can build, and a great deal more. 


It is built to an ideal—to incorporate all the 
luxury which heretofore only the very cost- 
liest cars of Europe and America have pre- 
sented. 


Every man and woman who aspires to own 
and enjoy a motor car as fine as money 
can build will be interested in the Chrysler 
Imperial. 


CHRYSLER SALES CORPORATION, DETROIT, MICHIGAN 
CHRYSLER CORPORATION OF CANADA, LIMITED, WINDSOR, ONTARIO 


CHAYSLER IMPERIAL 
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Summary and Index of Important Events in 


This Week’s Automotive News 


Detailed Stories from Moror AGE Staff Writers and Special 
Correspondents Appear in News Section Beginning on Page 32 


mobile output with the retail demand at a 


J ‘mobite 0 is making a bid for record auto- 
high level for this time of year. Page 32. 


H. L. Horning is elected president of Motor 
and Accessory Manufacturers’ Association. 
Page 32. 


George M. Stadelman, president of Goodyear, 
dies. Page 32. 


Michigan leads California in exports in third 
quarter of 1925. Page 33. 


Buffalo show is declared best ever held from 
dealer viewpoint. Page 33. 


Akron tire plants making slight production 
increases. Page 34. 


New car sales in Cleveland show gain of 22 
per cent in 1925. Page 34. 


Hoover sees result of economy campaign in 
decrease of crude rubber consumption. Page 43. 


Many sales are made on floor of Philadelphia 
automobile show. Page 43. 


“Old Timers” of automobile industry plan 
annual banquet and frolic during Chicago 
national show. Page 35. 


New England territory reports sales above 
normal in December. Page 35. 


Olds Motor Works furnishes all purchasers 
with instructions on how to save tires and 
lengthen life of rubber. Page 36. 


Difficulties in financing, with resulting high 
terms, make cars hard to sell in Mexico. Page 35. 


Price revisions cause slight disturbance of even 
trend in car sales in Carolina territory. Page 36. 


Prosperous year for New Orleans industry is 
closed in December. Page 36. 


General Motors sales in December show a 


gain of 22,947 over the same month in 1924. 
Page 39. 


Moon Motor Car Co. announces expansion 
program to care for output in 1926. Page 37. 


Firestone takes party on tour of far eastern 
rubber plantations and production plants. Page 
38. 


December ends one of most prosperous years 
in history of Detroit area. Page 37. 


December sales in Rochester, N. Y., show big 
improvement. Page 38. 


Evansville, Ind., plans big automobile show 
to open March 1. Page 39. 


Next Week’s Motor Age—The Chicago Show Report 
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Sectional View of Chicago’s national show in 1925—the industry’s Silver Anniversary. 


Business and Brilliancy Promised By 
Chicago's Twenty-Sixth Show 


the trade conditions bearing upon prospects for the 


PH ie « the standpoint of exhibitors and members of 
Twenty-Sixth National Automobile Show in Chicago, 


January 30-February 6, are as 
expected. All signs and factors 
are highly favorable. The gen- 
eral business structure of the 
country is more pleasing than 
it has been at this season in 
several years and the great 
Mid-West, which will contrib- 
ute the major portion of pub- 
lic patronage at the show, is 
enjoying its full share of pros- 
perity’s generous distribution. 

In favor of the outlook for 
the Chicago show also is the 
excellent presentation of the 
industry’s wares at Grand Cen- 
tral Palace in New York. New 
York’s show was splendidly im- 
pressive. It held public inter- 
est and it registered large 
numbers of sales and prospects. 

But it takes both shows to 
consummate the makers’ intro- 
ductory. At New York the 
curtain is flung aside exposing 
first glimpses of most of the 
season’s new offerings in cars 
and other products and launch- 
ing publicity which is to give 
the people of a nation facts 


nearly ideal as could be 





Ajax 
Auburn 
Buick 
Cadillac 
Case 
Chrysler 
Chandler 
Chevrolet 
Cleveland 
Davis 
Diana 
Dodge Bros.’ 
Durant 
Elcar 
Essex 
Flint 
Franklin 


Dodge Bros. 
Oakland 
Reo 





Car and Taxicab Exhibitors at 
Chicago’s 1926 Show 


CARS 

Gardner Overland 
Gray Packard 
Hudson Paige 
Hupmobile Peerless 
Jewett Pierce Arrow 
Jordan Pontiac 
Junior Eight Reo 
Kissel Rickenbacker 
Lexington Roamer 
Lincoln Star 
Locomobile Stearns 
McFarlan Studebaker 
Marmon Stutz 
Moon Velie 
Nash Wills Ste. 
Oakland Claire 
Oldsmobile Willys Knight 

TAXICABS 

Bauer Willys Knight 
Luxor Yellow Cab 








and details that sell to them the industry’s merchandise. 

Then comes the Chicago show, strategically timed to 
capitalize initial reactions developed in New York, to 
stage a second demonstration on the wave of crescendo— 


and it remains, therefore, for 
the Chicago shgqw to harvest 
much of the New York show’s 
seeding. Where New York show 
visitors attended that display 
with little or no foreknowledge 
of its introductions Chicago 
visitors, to a large extent, will 
have read press accounts about 
these products—and many will 
go to the Coliseum in a more 
or less “sold” condition. 
Chicago’s show besides initi- 
ating new transactions of all 
kinds also is the scene of con- 
siderable contract signing by 
dealers and distributors seek- 
ing franchises who made com- 
parisons in New York and 
wanted a couple of weeks re- 
flection, as well as others who 
have been favorably impressed 
by what they’ve read and by 
information brought to them 
from the big eastern exhibit. 
And again—the Chicago show 
produces quite a lot of busi- 
ness for exhibitors in the ac- 
cessory division from contracts 
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and demonstrations at the New York show. Last year 
this was especially noticeable. 

It takes these two shows to stage a desirable and effec- 
tive introductory and it takes the cooperation of the many 
other shows throughout the country to sustain the sea- 
son’s demonstration and spread merchandising messages 
to every nook and corner of the land. Just as Chicago’s 
show profits through efforts at the New York show so 
will these many scattered displays profit through the com- 
bined influences of the two principal exhibitions. The 
local shows have a part to play fully as important in its 
place as that of the two sponsored by the National Auto- 
mobile Chamber of Commerce. In saying this it is to 
depart from a discussion of the Chicago show, necessarily. 

It is well just now to emphasize the importance of mis- 
cellaneous shows. All of them belong in the same great 
national program of which both the national shows are 
a part. 

And now—back to the Chicago show individually. The 
doors of the exhibition open at 2 o’clock, Saturday after- 
noon, January 30. 

One of the mysteries of each show year is the ra, :dity 
with which Manager Samuel A. Miles and his staff of 
assistants shift the scene from the big eastern metropolis 
to that of the Middle West. This year was no exception. 
Immediately upon the close of the New York show rep- 
resentatives of the N. A. C. C. established headquarters 
at the Coliseum and promptly started preparations for 
Chicago’s twenty-sixth exhibition. One of the earliest 
figures on the scene was Samuel Asch, exposition achi- 
tect, who directed a large force of artists and workers 
in installation of the building’s decorations. Needless to 
say a great change has come over the interior of the 
normally drab and unattractive structure that is to house 
the show. And the transformation, with its languid Span- 
ish note, is immensely pleasing. 

At the time of this writing considerable detail work 
remains to be done but assurances come from the office 
of Mr. Miles that all will be ready when the doors of the 
Coliseum are thrown open Saturday, for the first recep- 
tion of the public. As was the case in New York Satur- 
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Men Behind the Scenes 








Left: Neal G. Adair 
Right: Samuel Asch 


Mr. Adair is manager of the show department of the Motor and 

Accessory Manufacturers’ Association, which sponsors the ac- 

cessory display. Mr. Asch is a noted exposition architect who 

designed and supervised the decorations of both the New York 
and Chicago shows. 


day, a half holiday for much of Chicago, is expected to be 

a brisk day for the salesmen on the floor. The salesmen 

are ready, most of them having been drilled or lectured 

especially for this occasion. Preparation of the sales- 

n. n for effective floor work during the show is something 

that is given increasing yearly attention prior to Chicago’s 
(Continued on page 13) 





Exterior of Coliseum where big automotive display will be staged. 
Wabash avenue, and the building is within convenient distance of the central hotel and business section. 


The general entrance is at 1513 South 
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ACCESSORY AND MISCELLANEOUS EXHIBITORS 


Passenger car and 
taxicab exhibitors 
on page 10 


Space No. 


A. C. Spark Plug Co., Flint, Mich., S. H. Gal., 2nd FL......... 161-173 
Ajax Wrench Corp., Elizabeth, N. J., N. H. Gal. 17 
Aiert Alarm Co., 609 N. LaSalle St., Chicago, N. H. G 12 
American Chain Co. . Bridgeport, Conn., Col. Gal...............  i936-21 
Anti-Stall, Inec., 100 E. 42nd St., New York City, N. H. Gal..... 57 
Atlantic Yellowstone Pacific Hiway, Chamber of Commerce, 
Sioux Falls, S. D., S. H., 2nd Fl. 26 
Auto ‘Tip-It Rack Co., Jackson Bidg., Birmingham, Ale 























S. H., 2nd FI. 2 33-239 
Automobile ~~ yw Mfg. Co., 1908-12 Indiana Ave., Chi- 
cago, S. H., 2nd E 193-200 
——- Ti nig ‘Inc., 119 Sussex Ave., Newark, N. Jd., - 
oO 
Bassick Co., Bridgeport, Conn., S. H., 2nd FI. 191-192 
Bassick Mfg. Co., 2638 N. Crawford Ave., Chicago, S. H., 
2nd FI. 218-225 





Bendix Brake Co., South Bend, Ind., Col, Gal..................... 130-131 
Benecke Mfg. Co., "21st and Rockwell St., Chicago, Col. Gal.... a6 
Bifiex Corp., Waukegan, Ill., Col. Ga 132 
a oe Corp., 250 W. with St., New York City, 
Borg & Beck Co., 6558 S. Menard Ave., Chicago, Col. Gal......147 
Bosch Magneto Co., Robert, Inc., 123 W. 64th St., New York 
City, Col. Gal. 14 
Boyle Valve Co., 5821 S. Ada St., Chicago, N. H. Gal............... 
Brown as Oiler Co., 6911 Carnegie Ave., Cleveland, O., 
N. H. 


























31 
Budd Wheel Co., Philadelphia, Pa., Col. Gal 150 
Bunting Brass & Bronze Se CUES SS 92 
Bureau of Public Roads, Washington, D. C., S. H., 2nd 
Fl. 249-258 
Busse Sales Co., Frank A- Bush Terminal Bildg., No. 6, 
Brooklyn, N. Y., N. H. Ga 20 
Byrne Kingston Co., B. Banc “Ind., Col. Gal. 89 
Cc. G. Spring & Bumper Co., Detroit, Mich., Col Gal............. $1- 82 
Carr Fastener Co., Cambridge, Mass., S. H. 2nd FI. 152-153 





Carter Co., George R., Connersville, Ind., N. H., 2nd FI....... 72- %3 
Champion Pneumatic "Machinery Co., 82 2nd and South en * 








Ave., Chicago, Col. Gal. 73- 79 
Chilton Class Journal CO 56th and Chestnut Sts. 9 Phila- 

delphia, Pa., N. H. 34- 35 
Cleveland Hardware — ‘Cleveland, O., N. H. Gal. 48 





Cleveland Worm & Gear Co., Cleveland O., S. H., 2nd Fl. 214- 15 
Connecticut Automotive Specialties Co., Bridgeport, Conn., 




















Col. Gal. 47 
Continental Co., Springfield, O., N. H. Gal 4 
Continental Motors Corp., 12801 Jefferson Ave., E., Detroit, 

Mich., Col. Gal. 145-146 
Cox Corp., Wilkes-Barre, Pa., S. H., 2nd F 158 
Craveroiler Co. of America, 4523 Tacony Siz Philadelphia, 

Pa., Col. Gal. 151 
Cuno "Engineering Corp., Meriden, Conn., Col. Gal. 106 
Dayton Steel Foundry Co., Dayton, O., Col. Gal. 148 





Buckworth Chain & Mfg. Co., Springfield, Mass., N. H. Gal... 64 
Duco Corp. of Chicago, "3558 South Parkway, Chicago, S. H., 
2nd FI. 210- 11 
Dunhameter Corp., 230 E. Ohio St., Chicago, N. H. Gal............. 71 
Eagle-Ottawa Leather Co., Grand "Haven, Mich., Col. Gal....... 95 
Boarhard Mfg. Co., 2734 Tennyson Rd., Cleveland, O., Col. Gal. 94 
Eclipse Machine Co., 18th St., Elnira, ie me Col. Gal. 142 
~~ ‘ee Steel Co., 50 Keefe Ave., Milwaukee, Wis. - 














8- 99 
Fitzgerald Mfg. Co., Torrington, Conn., N. H. Gal. 43 
Folberth, Inc., 7914 Lake Ave., Cleveland, se: 5 | eer 101 
Friend Mfg. Co -» Gasport, N. a N. H. Gal 23 





Gabriel Snubber Mfg Co., Cleveland, O., Col Se 125 
Gemco Mfg. Co., 742 S. Pierce St., Milwaukee, Wis., N. H. Gal. 46 
Gemmer Mfg. Co., 2435 Merrick Ave. -» Detroit, Mich., Col. Gal. 138 
General Electric Co. . Schenectady, N. Y., Col. Gal. 1 
Gitz Bros. Mfg. Co., 1940 S. Kilbourne, Chicago, N. H. Gal..... 47 
Gumshan Auto Products Co., 656 Muskego Ave., Milwaukee, 

Wis., S. H., 2nd FI. 230-232 
Halladay Co., L. P., Decatur, Ill., Col. Gal. 33 
— Auto Top & Metal Co. . 30 Winter St., Springfield, 











Mass., N. H. Gal. 22 
Hannum Mfg. Co., Milwaukee, Wis., S. H., nd _, ee 301.202 
Hardie Mfg. Co., Hudson, Mich. » S. H., 2nd F 205-207 





Hartford, Inc., Edward V., West Side Ave. ae Carbon Place, 
Jersey ‘City, N . J., Col. Gal. 93 
Hassler, Inc., Robert H., — = . a S. ant , Sad F1.....155 
Hayes Pump & Planter Co., Galva, IIl., 54 
Hercules Motor Corp., pcanton, O., S. H., 2n a nm 159 
Hinkley Motors, Inc., O. Box 839, Detroit, Mich., Col. Gal...102 
Holmes Co., Ernest, BD. ard Tenn., 8S. H., ond at seit 226-228 
Hoper, Carl ai 326 W. Madison St., Chicago, Col. Gal 0 
Houde Engineering Corp., Buffalo, N. Y., Col. Gal. 128 
Holstein Mfg. Co.. Richland, , ~—S 2 yy | =a 243-244 
Illinois irom 7 & Bolt Co., Carpentersville, Til., ae 3 
Illinois Society of Optometrists and Chicago Optometric Soci- 
27, care of Dr. H. E. Prince, 29 E. Madison St., Chicago 


Gal, 
Imperial Brass Mfg. Co., 1200 W. Harrison St., Chicago, Col. 


























Ga lll 
Indestructo Bumper Corp., 4515 N. Clark St., Chicago, N. H. 

51 

Irving Engineering Sales Co.. Buffalo, N. Y.. N. H. Gal... 63 

Jones, Paul, Anthony Hotel, Fort Wayne, Ind., _ sR 112 

Kehawke Mfe. Co., Minneapolis. Minn, N. H. 8- 9 

King Seeley Corp., Ann Arbor, Mich., an . . ond wr 154 





Kokomo Electric Co., Kokomo, Ind., Col. 88 
Lipman Pump Works, 2320 11th St., Rockford, Ill., Col. Gal.. 104 
Lisle Mfg. Co., Clarinda, Iowa, S. H. +» znd F 
Lorraine Corp., 341 E. Ohio St., Chicago, S. ii » 2nd F'.......36- “31 
Lovejoy Mfg. Co., 39 Brighton "Ave. -» Boston, Mace -» Col. Gal... 
Majestic a Agency, 2959 W. Van Buren St., —— 


Malco Products Corp., 83 33rd St., Brooklyn, N. Y., Col. Gal...129 











Chicago National Show 
Jan. 30-Feb, 6, 1926 


This list complete 
only to time of go- 
ing to press 


Space No. 
Metal Stamping Co., 13th St. and East Ave., Long Island 
City, N. Y¥., Col. Gal. 80 
Monarch Bumper Mtg. Co., Detroit, Mich., N. H. Gai......... 41- 42 
a a Co., Inc., 11 Wilbur Ave., Long Island City, 

















N. ¥., N. H. Gal. 69- 70 
Motor ER My Inc., 365. Frelinghuysen Ave., Newark, 

N. J., N. H. Gal. 75- 76 
Nacto Cleaner Corp., 2171 Madison Ave., New York City, 

N. H. 28- 29 
Naperville Machine Co., Inc., Naperville, am. S a5 es 19 
New Ulm Mfg. Co., New Ulm, Minn., N. H. 32 
Noisom Auto Compass Co., South Bend, hang hs >. = 59 
Overhead Door Corp., Hartford City, Ind. a 40 





Owen-Dyneto Corp., Syracuse, N. ¥., Col. Gal. ..-- 108 
a *t Machine & Mfg. Co., 743 Beaubien St., Detroit, 
Mich., N. H. Gal. 33 
Perfection Heater & Mfg. Co., Cleveland, O., Col. Gal............ 126 
Pines Winterfront Co., 404 N. Sacramento Ave., Chicago, 


N. H. Gal. 
Pratt Mfg. Co., Wm. E., 190 N. State St., Chicago, N. H. Gal. 65 
rotate Co. ~~ ™= 17 W. 60th St., New York City, S. a 
2 ; 

















60 
Pyrene Mfg. Co., Newark, N. J., N. H. Gal. l- 2 
Quaker State Oil Refining Co., Oil City, Pa., NN, H. Gal... 55 
Quincy Compressor Co., Quincy, Ill., N. H. G 44 
Radiator Specialty Co., Charlotte, N. C., N. L 18 


Ramspring Bumper Co., 5025 Wabash Ave. .. Chicago, IIl., 
Col. Gal. 103 
Rectifier Mfg. Co., 1112 S. Michigan Ave., Chicago, Col. Gal...107 
Rex Mfg. Co., Connersville, Ind., S. H., 2nd mes 156-157 
ll Gear & Tool Co., Lafayette, Ind., ’ Col. Ga 91 
St. Joseph Clutch Transmission Co., St. i 9 Mo., 8S. 
2nd Fi. o47. 248 


























Safe-T-Stat Co., Inc., Brooklyn, N. i re 45 
— Vulcanizer Co., 1633 N. Halsted Nt. Menon N. - a 
ar ~ eg Inc., A., 470 Vanderbilt Ave., Brooklyn, N. Y., - 

wv 
meee SS Co., Richard M., 616 S. Michigan Ave., Chicago, . 
mevaia-tiiinne Os, Ghevainnl. 0.5 Col. Gal. 143-144 
Sieg Co., Davenport, Iowa, N. H. G 15- 16 





een Piston Ring Sales Co., ie4i E. 75th St., Chicago, 


H. 

Skinner Automotive Device, 1 Ors Inc., 1637 Lafayette Blvd., 
W., Detroit, Mich., Col. 137 

wt ~on-Wrench Co., 14 E .oo Blvd., Chicago, N. i. 


Societe Solex, 33 W. 60th St., New York City, Col. Gal............. 100 
— Bend Lathe Works, South Bend, Ind. S. H., 2 — 
5 


Sparklets, Inc., 344 Madison Ave., New York City, N. H. Gal. 58 
Speednut Wrench Corp., State-Lake Bldg., Chicago, N. H. Gal. 42 
Stafford, Inc., of Illinois, S. S., 322 W. Washington St., Chi- 
cago, S. H., 2nd Fl. 203-204 
panied Filters — le SE Sh)h—hlU 8 OO a 261 
Stewart Warner Speedometer Corp., 1852 Diversey Bivd., 
Chica oO, S. H., 2nd FI. 174 to 192 and 218 to "225 
Storm King Electric Corp., Dry Harbor w ane L. lL. R. R., 
Glendale, Long Island City, N. Y., Col. 138 
Stover Signal Engineering Co., Racine, Wi Seay ” 113-114 
a ngeteed Motor Devices Co., 68 E. 25th st. ae bn — 
Super Polish _Mfg. Co., 1304 Washington Blvd., ne 
S. H., 2nd FI. 245-246 
Super Smart Studios, Inc., Wrigley Bldg., Chicago, N. H. Gal. A. 
SwaBac Mfg. Co., 4248 N. Western Ave., Chicago, N. H. Gal. 
Taylor Trunk Works, C. A., 678 N. Halsted St., —— 
Col. Gal. 127 
Thompson Research, Inc., Cleveland, O., Col. Gal. 135 
— Products Corp., 624 Ellicott St., Buffalo, N. ¥., N. H. - 


— a Piston Ring Co., 246 Sheridan Rd., Chicago, _ 
se Co., 904 Walnut St., Philadelphia, Pa., S. H., 
United Sales, Inc., 9705 Cottage Grove Ave., Chicago, Col. 
United States Air Compressor Co., Cleveland, O., S. H. 


United States Chain & Forging Co., Union Trust Bldg., 
Pittsburgh, Pa., Col. Gal. 15-116 
Unity Mfg. Co., 224 N. Halsted St., Chicago, N. H. Gal........... 27 
Up-to-Date Machine Works, 2915 S. Wabash Ave. - _ ** 
Vacuum Oil Company, : 60 Broadway, New York City, Col, 


Veeder Mfg. Co., 20 Sargent St., Hartford, Conn., Col. Gai. a 90 
Voleo Products Corp., 2031 S. Michigan Ave. .» Chicago, S. H., 
2nd FI. 240-242 
Walden Co., 1114 S. Michigan Ave., Chicago, Col. Gal 1 
Watson Co., John Warren, 24th and Locust St., Philadelphia, 
Pa., Col. Gal. 11 
Waukesha Motor Co., Waukesha, Wis., Col. Gal 124 
Wellston Mfg. Co., Wellston, O., Col. Gal. 97 
ilson, K. R., 10 Lock St., Buffalo, *.. = i as 14 
Wire Wheel Corp. of America, Buffalo, N Y.. Col. Gal......... 83- 84 
Wolverine Bumper & Specialty Co., Grand Rapids, Mich., 
Col. Gal. 140 
Wonderlamp Co., 920 Fisk Bldg., New York City, N. H. Gal... 13 
Weameupess Hardware Mfg. Co., 1201 Cortland St., Chicago, - 


H. 
Yeliow Jack-It Mfg. Co., 551 W. Monroe St., Chicago, N. at. - 
NOTE: Col, ual —Coliseum Gallery . 


. Gal.—North Hall Gallery. 
S. i. Gal.—South Hall Gallery. 
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Arrangement of car exhibits at 26th Chicago Automobile Show 





















Chicago's 26th Show Opens January 30 


(Continued from page 11) 


national exhibit. Salesmen have learned that show selling 
is an art which must be mastered by special study and 
application while those who have mastered it find the 
accomplishment pays generously for their efforts. 


The Chicago Automobile Trade Association has done 
some very good campaigning to improve the caliber of 
show selling and it will give the salesmen a final groom- 
ing at a big pre-show meeting and banquet to be held 
Thursday night January 28 at Congress Hotel. 

Among important items on the calendar will be Chi- 
cago’s Eleventh Annual Automobile Salon at the Drake 
Hotel, holding forth throughout the show, the three-day 
annual convention and banquet of the National Automo- 
bile Dealers Association at the LaSalle Hotel Feb. 1-3, 
the convention of the Automotive Electric Service Asso- 
ciation at Congress Hotel Feb. 2-3, the convention of the 
National Battery Manufacturers Association at the Sher- 
man Hotel Feb. 5-6, the annual meeting and luncheon of 
the National Association of Automobile Show and Asso- 
ciation Managers at the Drake Feb. 4 and a special meet- 
ing and dinner of the Automotive Manufacturers’ Asso- 
ciation at the City Club on the evening of Feb. 4. 

Trade Day periods, when the public will be excluded 
from the Coliseum to facilitate transaction of business 


between makers and tradesmen, fall on Monday and Tues- 
day between 10 A. M. and 1 P. M. Special efforts have 
been made by Manager Miles and other leaders to impress 
manufacturers and tradesmen with the importance of 
attendance during these periods. The periods are com- 
paratively brief, thus not breaking in seriously on the 
public’s interest, and yet making it possible to accomplish 
vastly more in transactions with the trade than could be 
done under other regulations. 


According to the official show roster the number of 
passenger cars to be exhibited, by separate names, will 
reach 50. This includes the Junior Eight which is listed 
Junior Eight as a “separate name.” It will be the same 
list of passenger cars that was shown at New York with 
the exception of du Pont. There also will be eight taxi- 
cab exhibits, bringing the total list of motor vehicles to 
58. This includes the Hertz “Driveurself” unit, to be 
shown side by side with Yellow Cab. 

The Motor & Accessory Manufacturers Association, as 
in New York, will sponsor the accessory division of the 
show which will offer a good number of introductions. 
The accessory division will be somewhat smaller than 
that at the New York show but it will present products 
of many makers who were not in the New York show. 
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Accessory layout for Chicago Automobile Show 
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Factories Recognize Danger 





AGE January 28, 1926 


in 


Expansion of Output Planned for 1926 Is Subject to 
Speedy Correction if Conditions Demand. Leaders 
of Industry at Detroit Point Out Problems Confronting 
the Trade. Factory-Dealer Cooperation is Stressed 


Detroit, Jan. 23. 

HE outstanding problem confronting the automotive in- 

| dustry in 1926 is a combination of the problems that 

have been regarded as paramount in previous years. 

There is no one big problem, but there are those which im- 

portant in themselves must be considered by the manufacturer, 

wholesaler and dealer if 1926 is to be regarded as a prosper- 
ous year. 

These problems bear a distinct relation to each other; one 
cannot be considered without looking into the others. Each 
plays an important part in the automotive industry. 

Briefly stated the outstanding problems are as follows: 


1. Regulating the production by considering the needs of 
the dealer and the demands of the market, 


2. Time financing of sales. 

3. More intelligent selling. 

4. Obtaining better retail salesmen. , Giving them better 
pay. 

5. Furthering of better relations between the manufac- 
turer and dealer. 


To the above listed problems can be added many more, 
but the important difficulties which confront those in the 
automotive industry can be found in the above. Various 
automobile executives have their opinion as to the biggest, 
but there are few who agree on any particular one. 


There is another problem not listed above which concerns 
not only the automobile manufacturer, dealer and distributor, 
the individual car owner, but every person in the country 
today. That is the question of adapting streets and high- 
ways to the demands of motor vehicular transportation. The 
question was an important one during the past year, and 
with present automotive plans it promises to be even greater 
during the coming twelve months. 





CHICAGO SHOW NUMBER 


Next Week’s Issue of MOTOR AGE Will Tell 
The Story of the 


26th National Automobile Show 
at Chicago 


A special feature of this big issue will be 


The Home of Success 
By Tom Wilder 


An illustrated guide to the planning and erec- 
tion of suitable buildings for the conduct of suc- 
cessful automotive businesses. This feature will 
contain much of value to all types and sizes of 
automotive sales and service establishments. In 
the last three years Mr. Wilder has furnished 
building plans and advice to more than 350 auto- 
motive merchants who have sought his help. 


NEXT WEEK’S MOTOR AGE 











One month ago overproduction was believed to be the out- 
standing problem of the present year: This opnion has been 
altered considerably since that time. Those who were in- 
clined to this belief based their opinion on the contemplated 
increase in production recently announced by several manu- 
facturers, the expansion program of the manufacturers and 
accessory makers, and the number of old cars that was 
carried over into 1926. 


Now the feeling is that the factories will not over-produce. 
It is pointed out that overproduction at the end of 1923 and 
the beginning of 1924 has served as a lesson and such an 
occurrence will not be allowed to happen again. One promi- 
nent executive, president of his company, supported this opin- 
ion when he told the writer. 


“Expansion going on at the different automobile plants 
does not necessarily mean increased production. Plants 
may be equipped to produce more cars without necessarily 
producing them.” 


Actual Production Counts 


This opinion was borne out during the final months of 
1925. Production figures announced by several companies 
were reduced downward from time to time as conditions in 
the field changed. Contemplated production means little be- 
cause the figures can be changed overnight. It is the actual 
production that counts. 


Still there are executives who despite the tendency to 
mimimize the possibility of overproduction see it as the big 
question. Two of the more prominent executives, both noted 
for their merchandising ability made statements on this point. 
One says: 


“The outstanding problem ahead of the automotive in- 
dustry for 1926 can be eliminated by the manufacturers 
during the first three months by their consideration of the 
needs of the dealer and the demand of the market.” 

The other says: 


“One factor having a material influence on the future is 
the absolute necessity of regulating our production to our 
retail sales—we must not over-produce.” 

Another while fearing over-production looks at it from the 
dealer viewpoint. His opinion is: 


“The outstanding problem of the automotive industry in 
1926 is—will the dealer survive-—with mounting produc- 
tion on one side of him pressing him, with non-diminish- 
ing expenses in the center, and the used cars on the 
other side, he is going to have a sorry time unless the 
factory and the factory executives will so carefully watch 
the line of retail sales that there is no possibility of 
overcrowding.” 

Another tendency during the coming months is to give 
more consideration to time sales. Further, the tendency is 
to make time sales available to every one whose economic 
position will justify ownership. It is doubtful, however, 
whether the fundamentals of the problem have been given 
enough consideration. There is no question that much time 
will be expended this year in discussing the basic factors 
pro and con, 


Rates will play an important part in time-financing plans, 
and finance companies and automobile manufacturers will see 
to it that the purchaser of a car on time is given the lowest 





Pa SAREE AE 


January 28, 1926 


Overproduction 


possible charge for financing. Down payments will not be 
too small—one-third seems to be the favored amount. Neither 
will the extension of credit be such that selling of a car on 
time will in reality be only renting. 

Automobile manufacturers who started some time ago to 
keep close tab on what their dealers were doing are beginning 
to reap the benefits. Other companies realizing the need for 
such action are following suit. It is now possible for certain 
companies through accurately gathered data to tell the dealer 
more about his business than he himself knows. This has 
helped both; for the dealer it has meant the stabilizing of 
his business and for the manufacturer it has meant the selling 
of more of his products. This stabilizing of the dealer’s busi- 
ness is, according to the president of a large automobile manu- 
facturing company, the main problem ahead of the factory 
executives. He says: 


Dealer’s Business Stabilization Important 


“The outstanding problem today is to get the dealer busi- 
ness so stabilized so that financially he is able to handle 
both ends of his business—viz: the new and the used car.” 


Manufacturers are doing more today than ever to help 
their dealer organizations. Retail sales is a big question 
and will play an even more important part during the com- 
ing months. It is so vital a factor that one manufacturer views 
it as follows: 

“With the terrific competition that we know is going to 
face the industry in 1926, it would appear that those re- 
tail merchants who immediately lay their plans to in- 
crease the intensity of their sales efforts and see that it 
is intelligently directed will do more toward solving their 
particular problem than anything I know at present.” 


There is at the present a well defined move among cer- 
tain manufacturers to have their dealers take more than 
merely a passing interest in their salesmen. The best in- 
dication of this is that dealers have been urged to pay their 
salesmen a certain salary each week in addition to a com- 
mission. Many dealers have adopted this plan on their own 
initiative, some paying salary and commisson and others just 
a straight salary. 

The used car problem will always be a problem, and the 
solving of it depends upon how the individual dealers handle 
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As told in recent dispatches from Detroit and 
New York most of the large automobile manu- 
facturers are prepared for considerably larger 
production in 1926 than in 1925 despite the fact 
that the output in 1925 was far greater than in 
any year heretofore. These enlarged plans have 
been based on the assumption that the country 
would remain prosperous and that a market 
would be found for even more motor vehicles 
than in 1925. These plans for expansion have 
occasioned some anxiety among dealers who fear 
another era of overproduction and its consequent 
demoralizing effect upon business. One hopeful 
feature is the elasticity that has been built into 
factory production methods, permitting rapid re- 
adjustment of production schedules in accord- 
ance with the actual capacity of the country to 
absorb the output. The accompanying Detroit 
dispatch from a staff correspondent of MOTOR 
AGE sums up the opinions of some of the lead- 
ing manufacturing executives in the industry. 

















it as it pertains to themselves. There will always be dealers 
who make money on their used cars, just as there are those 
who will lose. The factory can suggest merchandising methods 
and means of conducting sales, but it is the dealer who can 
solve the problem satisfactorily, 


Used cars can be said to be a problem only when for the 
sake of quick turnover they are dumped on the market with- 
out the proper reconditioning and consequently without a 
definite value to the purchaser. The overflow of poor used cars 
on the market today can be laid to this dumping. The only 
remedy for this condition is to put these cars in shape so 
that the purchaser gets something for his money. If this 
cannot be done, then the scrap pile is the logical place. But 
it depends upon the individual dealer as to how big a problem 
the used car will be during 1926. It also is certain that the 
manufacturers and dealers who will be successful will be 
the ones who study carefully the above questions, and apply 
what they have learned to their business. Those who don't 
cannot expect to have a good year. 





This attractive automobile window display was presented recently by the Motor Service Co. of Alliance, Ohio. 
A typical winter setting, stressing the new model cars distributed by this concern was powerful in its appeal 
and attracted hundreds of passersby. For a background a modern brick building with garage attached was 


used. The display was in the window more than two weeks. 
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Departures 


| Wire 


“SORD dealers throughout the country 
|. are now carrying in stock an entirely 
new type of wire wheel which has been 
specially developed for all Ford models 
and manufactured exclusively by the 
Ford Motor Co. This item together with 
several other accessories including 
windshield wings, automatic windshield 
cleaner, and front and rear bumpers 
were officially announced by the Ford 
Company recently. 

The new wheels mark the introduction 
of two entirely new principles in wheel 
design, namely, the use of drop center 
type of rims and employment of welded 
construction forming an integral one- 
piece wheel. After undergoing tests for 
a long period, the wire wheels have been 
employed on private Ford cars around 
Detroit for a number of months, but 
national distribution of these units has 
only recently been accomplished. 

On new cars the cost of the new 
wire wheel equipment is $50, complete, 
while on the older models the cost is 
$55, including such necessary new parts 
as special hubs and carriers. Five 
wheels are included in the set. Besides 
being very much stronger than the con- 
ventional wooden artillery type the new 
wheels are considerably lighter and as 
they are demountable at the hubs it re- 
quires only several seconds to change a 
wheel whereas it is a much longer opera- 
tion to demount a rim on an artillery 
wheel. 


No Tools or Iron Necessary 


One of the important advantages of 
the drop base type of rim is that no tools 
or irons are necessary to remove or 
mount a tire. In mounting a tire which 
is fitted with the tube in place, the 
beads are first placed in the “well” or 
drop part of the rim and from this posi- 
tion the beads are forced to their cor- 
rect position in the rim by pressure of 
the hands. To insure that the beads are 
not in the “well” and that the tire is 
setting in the proper place when ready 
for inflation, the tire is formed with two 
red circles or rings running around the 
casing about one inch from the bead edge. 
These circles, one on each side of the 
tire, should coincide with the edge of the 
rim all way round the circumference. 
If the circles are not visible at every 
point it shows that the bead is down 
in the “well.” 

The wheel proper consists in the pre- 
paratory stage of three units, the rolled 
steel one piece rim, the steel spokes and 
the pressed steel hub. It is through the 
latter that the five studs on the wheel 
hubs project. Enough clearance is left 
between the spokes so that the securing 
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Right: View showing the “well” in which the tube rests. 


The bead of the tire rests on 


the center ledge; left: side view of wheel showing the 30 spokes of \%4 in. diameter. 
Wheel is secured by studs passing through five holes seen in rear of hub 


nuts can be tightened by a crank type 
wrench. 

Altogether 30 spokes of 4 in, diameter 
steel rod are employed to secure the hub 
to the rim. The spokes in the front row 
numbering ten run straight from rim to 
hub while every pair of the 20 spokes 
on the rear row cross near the hub as 
can be seen from the accompanying illus- 
tration. As each of the spokes is elec- 
trically welded to the rim and hub thus 
forming an integral unit, the wheel pre- 
sents a very sturdy appearance. Nat- 
urally with this type of construction 
there is no means of tightening the 
spokes to effect adjustments. 

The tires employed are the same size 
as the regular Ford balloon tires being 
29 by 4.40 in. but it is impossible to 
use the drop base rim tires on the reg- 
ular rims and vice versa on account of 
the special bead design necessary with 





Special stubs for the front and rear 

axles when the new wheels are em- 

ployed. The grease retaining cap on 
the front axle stub should be noted 


ao 


the new wheels. The inner tubes are 
also special being slightly smaller than 
the regular 29 by 4.40 tubes and made 
of a slightly heavier material. To pre- 
vent the tube from chafing when rest- 
ing in the bottom of the “well,” a strip 
of fabric impregnated with rubber and 
cork is cemented to the lowest portion 
of the rim. The width of the special 
bead on the tires is % in. Rims are 3% 
in. wide while the wheels are 21 in. in 
diameter. 


Five Color Options 


Five color options are offered in the 
wire wheel sets, namely—light red, dark 
red, pea green, black and straw. To 
close the open portion at the outer end 
of the wheel hubs nickel plated hub caps 
bearing the Ford trade-mark are ir- 
serted. No changes have been necessary 
to either front or rear axles to adapt 
either the new or older Ford models to 
the wire wheel equipment. However, 
two special stubs have to be employed 
in place of the hubs of the artillery 
wheels so as to provide a ready means 
of securing the wheel hubs to the axles. 
On the front axle the wheel bearings are 
adjusted by revolving the stub only and 
after adjustments have been made a 
pressed steel cap is inserted in the end of 
the axle stub to retain the bearing lubri- 
cant. 

Recommended 
the new tires is: 

750 Ib. load to carry 32 Ib. pressure. 

600 Ib. load to carry 26 Ib. pressure. 


inflation pressure for 
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High Fuel Economy Claimed for New 
Holley Vaporization System 


IGH fuel economy for year around 
H operation and the practical elimi- 
nation of crankcase dilution are 
the two outstanding advantages which 
are claimed for the new vaporizer sys- 
tem which has been developed for Ford 
cars and trucks by the Holley Carbure- 
tor Co., Detroit. The new unit replaces 
the Ford carburetor and manifolds. 
Like its immediate predecessor which 
was developed recently for the Fordson 
tractor, the new unit utilizes the heat 
of the exhaust to vaporize an extremely 
rich mixture which is later mixed in the 
proper proportion with cold air. At the 
time that the Fordson vaporizer was de- 
veloped and demonstrated its ability to 
handle low grade fuels with pronounced 
success, Holley engineers conceived the 
idea of developing a similar system for 
the Ford commercial and passenger ve- 
hicles. This idea was based on the com- 
parative analysis of gasoline of 1913 and 
the fuel of today. In 1913, 80 per cent 
by volume of the fuel became vapor at 
250 deg. Fahr. while only 36 per cent 
of the present day fuel vaporizes at the 
same temperature. When the low aver- 
age operating temperatures etc. of the 
usual car are considered, it seemed 
logical to treat present day gasoline as 
a low grade fuel, 


Float Chamber at Bottom 


The float chamber is located at the 
bottom of the new device in a position 
which corresponds very closely with that 
of the standard Ford carburetor. A 
metering needle controlled from the dash 
is installed within the float chamber as- 
sembly just ahead of the primary or fuel 
jet assembly. In order to assist in 
breaking up the rich mixture, air is sup- 
plied to this jet by means of a small tube 
which passes down through the enlarged 
heating chamber in the exhaust manifold 
portion of the assembly. 

The top of the float chamber is in- 
tegral with a relatively long cast iron 
neck and the cover of the vaporizing 
chamber, being arranged in this manner 
to prevent the heat at the vaporizing 
chamber from interfering with the meter- 
ing function. The vaporizing chamber 
proper consists of the combination of a 
thin steel plate of 1/64 in. thickness 
which sets into the opening in the ex- 
haust manifold and the cover mentioned. 
When these two are clamped against the 
face of the exhaust manifold a chamber 
of about zy in. cross section is formed 
with the steel plate exposed to the direct 
action of the exhaust from the first three 
cylinders. Further, beads are pressed 
into the steel member so that the pas- 
sage through the chamber is made tor- 
tuous. 

As only the thin pressed steel dia- 
phragm is interposed between the ex- 


haust on one side and the rich mixture 


Holley kot-plate vaporizer for Fords. 
instrument board 


on the other side, the transfer of heat 
is almost instantaneous. This feature is 
of the utmost importance to the start- 
ing characteristics of the new unit. It 
is stated that within two minutes after 
the engine starts the upper portion of the 
steel plate will reach a temperature of 
600 deg. Fahr. with commensurate vapor- 
































Sectional view of the new Holley vapor- 
izer for Fords. Note the throttle and 
choke at the top of the apparatus. 














The metering needle is controlled from the 


izing action on the fuel within the 
chamber. 

From the top of the vaporizing cham- 
ber, a short section of seamless steel 
tubing which is attached to the cover 
by a threaded nut conveys the vapor- 
ized rich mixture to the throat of the 
venturi. The venturi is installed in a 
horizontal cast iron section which car- 
ries the throttle valve at the inner end 
at a point near a finished flange which 
bolts to the intake branch manifold. At 
its outer end this cast iron section com- 
prises an elbow which forms the sec- 
ondary air intake and the usual choke. 
Between this elbow and the venturi is 
placed an unbalanced butterfly valve 
which establishes the ratio of rich mix- 
ture to secondary air at all speeds. 

An unusual feature is found at the 
choke valve. The inner end of the choke 
valve stem is drilled out and ported 
with a small drilled hole in the hori- 
zontal cast member, Under ordinary op- 
erating conditions these two drilled holes 
allow a free passage for the primary air 
flow to the fue! jet. However, when the 
choke is manipulated for starting, the 
opening at the two drilled holes is re- 
stricted by the rotation of the choke 
valve stem with the result that an ex- 
tremely rich mixture is supplied during 
the starting period. This practice is fol- 
lowed in order to supply a sufficient 
amount of volatile fractions until the va- 
porizing action begins. 

In this assembly the regular Ford ar- 
rangement is reversed so the intake is 
placed above the exhaust manifold in 
a ramshorn arrangement. However, the 
entire assembly is secured to the cyl- 
inder block by the regular Ford clamps. 
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Some New Products at New York Show 


(Descriptions of other automotive merchandise on display will be found in the 
4 ° 
’ January 21 issue of Motor AGE, pages 15-21) 


Alemite Spring Protector 


ASSICK Manufacturing Co., Chicago, 

Ill., has announced a new type of 
cover for springs which is catalogued as 
the Alemite Spring Protector. Distinc- 
tion is claimed for the cover in the 
method of fastening, a special locking 
arrangement being employed which con- 
sists of metal lugs that fit into corre- 
sponding slots. At the end of each sec- 
tion of fabric is a heavy aluminum strip 
serving as a reinforcing end band to keep 
the end of the spring free from water and 
dirt. Exclusion of such substances 
further is assured by use of felt padding 
at each end in addition to a special metal 
spring clip cap which is adjustable to 
different sizes of spring clips. It can be 
installed to fit snugly over the spring 
clips. The protector also provides for a 
convenient means of spring lubrication. 
The cover is built throughout for com- 
plete spring protection. Retail price is 
$15 per set for all cars but the following: 
Franklin, $30; Chevrolet and Star, $10; 
Ford, $5.50. 


























Alemite Spring Protector 


Combination Trunk, Rack and 


Bumperettes 
A combination of trunk, rack and 
bumperettes is being manufactured by 


the Watts-Morehouse Co., Jackson, Mich. 
The trunks are made of a twenty gage 
automobile body steel with a lining of 
special composition woodboard and a bot- 
tom of heavy woodboard. Weather 
strips on the inside of the cover make 
the trunk dust-proof and rain-proof. The 
trunk is finished in baked enamel. A 
trunk rack constructed of steel and fin- 
ished in baked enamel is furnished for 
the various makes of cars. The bump- 
erettes are larger than the standard 
bumperettes and offer a good protection 
to the rear of the car. The bumperettes 
are of two-bar construction. An added 
trunk will be brought out to complete 
their line for the running board. This 
trunk is for carrying golf bags, guns, 
fishing tackle, etc. The top of the trunk 
has a running board covering permitting 





A part of the accessory exhibits at New York show 


it to be stepped on when entering the 
car. The list price on the trunk, rack 
and bumperette combination ranges from 
$60 to $75. The list price of the steel 
wood automobile trunk only ranges from 
$27.50 to $36. 


Mobo Specialties 


In addition to automobile soaps and 
polishes the John T. Stanley Co., Inc., 
West 30th Street and North River, New 
York, N. Y., has added a number of new 
products, such as enamels, black and 
gray, dressings for tops and brakes, tire 
paints, penetrating oils, cements, gasket 
and radiator and fabric cleaners. All of 
these products with the exception of the 
gasket cement are put up in half pint 
and pint cans. The gasket cement is 
put up in two-ounce bottles. These ad- 
ditions make a very complete line. 


Electric Tire Vulcanizer 


A new vulcanizing machine for cord 
and balloon tires operated by electricity 
is being manufactured by the Safety Vul- 
canizer Co., 1633 North Halsted Street, 
Chicago, Ill. New vulcanizing molds dif- 
i2rent from the gas type of mold are re- 
quired. They have a special mold for 
retreading of balloon tires. 


Double Bar Bumper 


A new double bar bumper has been 
added to the line of bumpers manufac- 
tured by the Federal Pressed Steel Co., 
50 Keete Avenue, Milwaukee, Wis. The 
bumper is called the Ambassador, has 
a double bar two inches in width by % 
inch thick, has a rolled edge and nickel 
plated bands through the center of the 
bar. 


Dot High Pressure Lubricating System 


The Carr Fastener Co., 31 Ames St., 
Cambridge, Mass., has developed a motor 
driven high pressure lubricating system. 
The M-116 as the unit is called has a 
capacity of 25 lbs. of grease and the 
power is furnished by an electric motor, 
either A. C. or D. C. motors are sup- 
plied. It is adjustable to any pressure 
of 2000 to 2500 lbs. per sq. in. The 
cylinder is of heavy seamless brass tub- 
ing and a strainer has been placed be- 
tween the large grease reservoir and the 
pump intake. The feed to the pump is 
through friction discs and a patented 
spring controlled piston prevents over- 
loading of the hose. 
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Dot high pressure lubricating system 
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York Show—Continued 


Hobart Test Bench 

A test bench for testing complete au- 
tomotive electrical systems has been 
placed on the market by Hobart Broth- 
ers, Troy, O. The testing units are 
mounted on a steel table 20 by 42 in. 
which is provided with a shelf and a 
steel drawer for tools. A variable speed, 
1% h.p. motor is used for driving gen- 
erators and motors under test, which are 
held in position by an adjustable vise. 
A complete test of all the electrical 
equipment on an automobile is possible 
with this equipment. 

The price of the test bench is $385. It 
is sold on an initial payment of $85; 
balance in 10 equal monthly payments 
of $30 each, 

This company also displayed a new 
H. B. air tower. List price $39.50 





Lovejoy Bus Absorbers 


A new shock absorber for buses was 
exhibited by the Lovejoy Mfg. Co., 39 
Brighton Ave., Boston, Mass. No new 
principle is involved; the same features 
of design which have been used in the 
passenger car type have been embodied 
in the bus absorbers. They are made 
in horizontal and vertical types for 
greater convenience in installing. The 
inside construction of both absorbers is 
the same. By their use, the manufac- 
turers state, a more flexible spring can 
be used on the bus with a corresponding 
increase in riding comfort. 





Automatic Rear Signal Light 


The Swa-Bac automatic automobile sig- 
nal light is being manufactured by the 
Swa-Bac Manufacturing Co., 4248 North 
Western Avenue, Chicago, Ill. The stop 
signal is a swinging light which swings to 
and fro when the brake pedal is depressed. 
The movement of the light continues 
until the pressure is removed from the 
brakes. It has two lights—red and green 
—for left turn and right turn which are 
operated automatically by a turn of the 
steering wheel... There are also lights 





Automatic signal light 











Spring-EEZ oil rifle 











on the front fenders which work in 
harmony with the rear right and left 
lights. The list price is $21.50. 





New Windshield Wiper 

An electric windshield wiper is being 
manufactured by the Owen Dyneto 
Corp., Park and Wolf Streets, Syracuse, 
N. Y. It contains a small compact 
motor which drives one or two wipers 
which oscillate back and forth. The in- 
stallation is simple due to the fact that 
it is not necessary to drill holes in the 
windshield frame. One hole is all that 
is required to attach the assembly. The 
list price is $4.50 with one wiper arm 
and $6 with two wiper arms. 


Roadliter 


Two driving lamps have been placed 
on the market by American Auto Lamp 
Co., 507 West 50th St., New York City. 
One, model 18, has a shield which con- 
centrates all the light on the right side 
of the road and will tend to eliminate 
glare. Packed one to a box; 50 to a 
shipping case. In black and nickel $3. 
Model 19 is different from mode] 18 in 
design in that it is equipped with legal 
lens. It has a special bracket to attach 
to rods, headlight brackets, etc. Packed 
same as model 18. Black and nickel $4; 
all nickel $5. 


Spring-EEZ Oil Rifle 

The Spring-EEZ oil rifle and a rust 
solvent lubricant are manufactured by 
the Halsted Specialties Company, 1819 
Broadway, New York City. 

The Spring-EEZ oil rifle consists of 
a neat air pump directly attached to a 
base that will screw on all their stock 
pint cans. A rifle barrel, six inches in 
length, protrudes from the base, from 
which the oil is ejected through an orfice 
of but thirteen-thousandths of an inch 
in diameter. The stream ejected goes in 
a direct line for a distance of approxi- 
mately fifteen feet. The volume of the 
stream is so small that it resembles a 
long needle which does not spray or stop 
between the nozzle and the point at 
which it is directed. It is possible to 
empty the contents of the can without 
re-pumping. 

The oil is turned on and off by means 
of a needle valve set on top of base. 
Six to twelve strokes of the pump will 
give enough pressure to empty a pint 
can. The price of the oil rifle is $3.25. 


_ —_— — 


Safety Auto Hat Rack 

A hat rack for cars is manufactured 
by the Safety Auto Hat Rack Co., Inc., 
41 West Fourth Street, New York City. 
It is a circular hoop which holds the 
hat. The hat is held against the body 
securely due to the tension of a spring 
hinge. The rack can be fastened in 
a corner, on the top, or on the side of 
the body. List price is $1.50 but a 
slightly higher price prevails for the 
Western states. 








Roadliter, model 19 
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York Show—Continued 





Stromberg Shock Absorber 
Cut shown above 

Among the shock absorbers displayed 
at the show were those manufactured 
by the Stromberg Motor Devices Corp., 
517 W. 57th street, New York City. 
Among the special features of the device 
claimed by the manufacturer are that 
it regulates spring action to the correct 
degree, under all driving conditions; 
provides smooth riding on either balloon 
or standard tires, and that the working 
parts are well protected against dirt, 
water and oil. No adjustments are 
necessary with the device and no greas- 
ing or oiling is required. Each set is 
put up in a separate package for the 
particular make of car for which it is 
designed. 


Bluebird Pump for Fords 


A centrifugal pump designed for use 
in the 1926 Ford car has been placed 
on the market by Milwaukee Circulating 
Pump & Mfg. Co., Milwaukee, Wis. It 
has long bronze bushings and all parts 
being interchangeable are easily re- 
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Bluebird pump for Fords 


placed. Specify whether for cars for 
1926 or for older models. Each pump 
packed complete in carton with gaskets, 
cap screws and extra fan belt. List price 
$6.50. A similar model but lighter in 
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weight lists at $4.90. Packed in standard 
shipping cases of six, shipping weight 
50 Ibs. 





McKay Round Bumper 
A new bumper has been added to the 
bumper line of the United States Chain 
and Forging Co., Union Trust Bldg., 
Pittsburgh, Pa. This is a round bumper 
and it is finished in black satin, baked 
Japan with nickel plated trimmings. The 


teries. It is for a set which has many 
tubes and for the automobile battery 
which is subjected to extremely hard 
use. They also manufacture a two-am- 
pere tungar charger. The list price on 
the two-ampere tungar charger is $18, 
and the five-ampere tungar charger is 
$28. 
Running Board Covering 
A running board rubber covering ce- 





Majestic bumper 


manufacturers state that it is correctly 
constructed from the protective stand- 
point. It is known as No. 1000 and the 
price is $25 each. 
Maiestic Bumper 

A new round bar bumper—the Majestic 
—has been added to the line of the 
Wolverine Bumper & Speciality Co., 
Grand Rapids, Mich. This bumper is at- 
tractive and is made out of 3% inch 
cold drawn seamless steel tubing, fin- 
ished in an attractive crystal enamel and 
nickel. The bumper is provided with oil- 
tempered spring loops which afford a 
cushioning medium to protect the car. 
This bumper can also be furnished in 
colors with nickel trimmings. The 
weight of the Majestic bumper is approx- 





Safe-T-Stat 


imately 50 lb. for the front bumper and 
40 lb. for the rear bumper. The list 
price for the large bar bumper is $25 
and for a pair of rear bumperettes, $25. 


Radio Five-Ampere Charger 
A five-ampere tungar charger is being 


manufactured by the General Electric 
Co. of Schenectady, N. Y., for radio bat- 


< 


mented to a metal base is being manu- 
factured by the Rubber-on-Metal Weld- 
ing Corp., 50 East 42nd Street, New 
York City. The purpose of Rubber-on- 
Metal covering is for ease of installation 
and no cementing to the running board 
being required. 


Safe-T-Stat 


This heat indicator, made by Safe-T- 
Stat Co., 79 Bridge Street, Brooklyn, 
N. Y., is electrically controlled by a 
thermostat attached directly to the en- 
gine, taking its temperature immediately 
from the motor. Fitting any car, it is 
installed on the dash. It is easily in- 
stalled, it is claimed, and lists at $4.50- 
a special model for Dodge Brothers 
cars lists at $5. 


oe ee 


Gabriel Snubbers for Fords 


The Gabriel Mfg., Co., Cleveland, O., 
is now manufacturing ‘snubbers which 
have been designed especially for Ford 
cars. Only one unit is necessary for 
each car spring. This permits the snub- 
ber to be attached at the center of the 
spring where the greatest range of ac- 
tion takes place. List price $13.50 per 
set. 





Gabriel Snubbers for Fords 
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New Automotive Products at New York Show—Continued 


FELLER ETHRRRRERHRERERERERRRREREERERERE RARER E REE RERRRER RRC RORR ER RERRRERE RE ERREREREERRER EERE EERE CERO REREE EERE CRR ERE ROR R Reece eee e ee: COTERCRRESERRRRRRTERERRRRRRRERO REAR RERRER ER ERRRRRRC REO HERE RRR ORRRE RRC RERRRTRER EERO TERE RRR EREERERRREOREE ERR R ERT R CREE RRR R Eee eee ees 


Auto Parts Case 
A new model added to 
line, made by Wellston Mfg. 


the Revolvo 
Co., Wells- 


ton, Ohio. No. 77 shown here is 28 in. 
in diameter and 66 in. high. Sectional 
ball bearing revolving, it is especially 
for Ford parts. Shipped set up with 
printed label on each of the 112 com- 
partments. Shipping weight, 450 Ibs. 
List price, $160. 


Harrison Brings Out Radiators for Steam 
Cooling 

A complete line of replacement radi- 
ators designed to provide any make of 
car having pump circulation with steam 
cooling has been brought out by the Har- 
rison Radiator Corp., Lockport, N. Y. 
New radiators will be marketed under 
the name “Iso-Therm,” through United 
Motors Service, Inc. To make conver- 
sion to evaporative cooling it is only nec- 
essary to substitute an “Iso-Therm” core 
which differs from the conventional type 
mainly in that the passages are hori- 
zontal instead of vertical. Steam enters 
the radiator near the top and at the 
side and in passing horizontally to the 
other side is condensed. The water thus 
formed is pumped back into the jackets 
in the ordinary manner, Externally, in- 
stallation of the new type radiator does 
not alter the appearance of thé car. The 
name, “Iso-Therm,”’ means that with 
evaporative cooling the engine operates 
at a constant jacket water temperature. 
If itis so desired a car equipped with the 
new radiator may be operated as a water 
cooled job. Among the advantages 
claimed for evaporative cooling are sim- 
plicity, increased gasoline mileage, easier 
starting and better lubrication. 


-__——_—_ -— 


Combination Rear Light and Signal 


A new rear light has been added to 
the line of the Stover Signal Engineering 
Co., Terminal Building, Racine, Wis. 
This light is a combination fail light 
with illuminated interchangeable mono- 
gram lens. It also includes a stop signal 
and the backing lamp. It is very small 
and compact. List price, $6. 


Dayton Steel Wheels 

The new Dayton Dual pneumatic steel 
wheels, manufactured by the Dayton 
Steel Foundry Co., Dayton, O., are of 
the hollow spoke and arch construction 
which supply air circulation that cools 
the brake drum and dissipates the heat 
generated by road friction. The manu- 
facturers say they are designed to pro- 
vide complete accessibility to valves and 
as there are only six nuts and clamps 
and one bevel split ring to be removed 
tire changing is simple. This company 


also exhibited cast metal wheels of the 
integral hub type for both passenger cars 
and speed trucks. 





Case designed especially for Ford parts 


Opex Lacquer Finish 


The booth of the Sherwin-Williams Co., 
Cleveland, O., was devoted to Opex lac- 
quer enamels. Many two-tone color com- 
binations were shown together’ with 
metal panels finished in the 37 different 
colors that make up the line. An auto- 
mobile crankcase was also displayed. 
The inside being finished with Opex 
crankcase sealer and the outside with 
Opex engine enamel. 





Rear Vision Mirror 


(Cut shown above) 


A rear vision mirror attached to the 
headlight bracket is being manufactured 
by the Moswell Mfg. Co., 68 to 70 Grand 
Street, New York City. This mirror has 
a ball and socket joint and is constructed 
with brackets to fit either the right or 
left head lamp. It has a 5-inch minifier. 
This company also handles special octa- 
gon flower vases made in colors such 
as topaz, crystal, emerald and blue. The 
list price on the rear vision mirror is 
$12.50. The list price on the octagon 
flower vases is $2. 


——____ 


Sho-Lite 

The Sho-Lite, a new product manu- 
factured by the American Chain Co., Inc., 
Bridgeport, Conn., is a device which tells 
the driver of a car whether or not his 
head-lights are lighted. It consists of a 
curved prism of glass, which is held 
against the lens of the head-light, by 
means of a nickel-plated clip. The 
glass prism curves backward over the 
edge of the head-light and when the 
lights are lit a small spot of light can 


be seen by the driver. The manufac- 
turers state that Sho-Lites are easily 
attached, without making any change or 
alteration in the head-lights. 





Yell-0-Lite 

Automotive Devices, Inc., 119 Sussex 
Ave., Newark, N. J., is manufacturing 
the Yell-O-Lite which consists of two 
units, one for the front of the car and 
the other for the rear. An amber col- 
ored glass is used in these lights so that 
the signal, it is claimed, will be visible 
in the day light. Besides the usual tail 
light, the rear signal has a stop light 
and two other lights which illuminate 
arrows which indicate the direction the 
car is going to turn. The unit mounted 
at the front of the car shows only the 
direction of turning. The switch for con- 
trolling the lights behind the arrows and 
the stop light is placed on the steering 
column and is manually operated. A 
pilot light in series with these lights 
shows that the system is functioning 
properly. 


—_ --—_— 


A Business Textbook 


“Business Organization and Manage- 
ment” is the title of a book recently pub- 
lished by A. W. Shaw Co., Chicago, 
which contains a complete discussion of 
the subjects covered by the title. Various 
types of business organization and 
ownership are discussed and examples 
of different types, with their advantages 
and disadvantages, are fully given. How 
to start a business is explained in a 
practical manner and the author sets out 
concisely better ways for raising funds, 
managing capital and making bank con- 
nections. The book is intended to give 
the reader a broad working knowledge 
of the fundamentals of business. The 
author is Henry P. Dutton, professor of 
factory management, School of Com- 
merce, Northwestern University, and 
president of Dutton & Co., manufacturers. 
The price of the volume is $6. 


—_——-—-—— 


STARRETT TABLE OF DECIMAL 
EQUIVALENTS 

The L. S. Starrett Co., Athol, Mass., 
recently has brought out a wall hanger 
giving a table of decimal equivalents 
from 1/64 of an inch to one inch, the 
variations being by 1/64 of an inch. This 
hanger is free to the trade and is a very 
useful item for every shop especially 
since it is large enough to be easily read 
at quite a distance. It measures approxi- 
mately 18 by 30 inches. 





SMALL TOOL CATALOG 


A new small tool catalog has just been 
published by the Greenfield Tap and Die 
Corporation of Greenfield, Mass. This 
catalog, for the first time, includes a 
complete line of gages, also bolt and 
pipe threading machines. Copies will be 
supplied free to the trade. 
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AN AUTOMOTIVE TITAN. Exhibit of Graham Brothers 
and Dodge Brothers at recent Argentine national show. 
The cars in the top picture were inside the giant bus. 
There were available 10,750 sq. ft. of space. 


DISTINCTION. Valances of non-inhammable celluloid 
between the fenders and chassis of the Hispano-Suiza 
shown enable the driver to see his front wheels. 
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TO RELIEVE TRAFFIC CONGESTION. The photograph 
above shows a general view of the first four-track superhigh- 
way of concrete that has been completed between Detroit and 
Pontiac, Mich., a distance of 30 miles. Plans for extension 
are under way. Its width of 44 ft. gives ample room for the 
heaviest trafhe. The new boulevard has been christened 
Woodward Avenue and is already one of the busiest roads 
in the state. 


THE ELITE IN BRIDGES. The National Park Service has 
selected a standard type of concrete bridge for the national 
parks to take care of the ever increasing motor traffic, and 
one of the first has been completed over the Merced river 
in the Yosemite National Park, California. The structure is 
located at the base of the majestic Washington Column and 
North Dome, and is in harmony with the picturesque sur- 
roundings and beautiful scenery that mark the Yosemite 


Valley. 














AFTER A RECORD. Lieut. 
J. A. Macready hopes to 
rise 8 miles in a special 
plane equipped with super- 
charger which is shown be- 
hind the propeller on the 
side of the plane. A special 


motor will be used. 































24 


MOTOR AGE 





January 28, 1926 


<The READERS CLEARING HOUSE 


Questions and Answers on D 
BUILDING « ELECTRICAL *« mania RATES 
SHOP « LEGAL « PAINT & TRIM « ACCOUNTING 


What’s Wrong Herer 


Q.—I am having trouble with Ford main 


bearings. My method is as follows: The 
crankshaft is tested to see that it is 
straight, and is not worn out-of-round. 


The bearings are scraped in with bearing 


blue. I use only a very little blue, and 
turn the shaft from one end with one 
hand, so as to not press the shaft out 
of line. I scrape until all three of the 


bearings show about 70 per cent to 80 
per cent bearing, a little on che sides be- 
ing omitted. The bearing caps are 
pressed on to the shaft with one hand, 
while the shaft is turned with the other 
hand, the surface blued is scraped off, 
this being repeated until the bearing is 
nearly fitted. 

The caps are then bolted on and tested 
again for fit. When all three caps are 
fitted and bolted on, the block is turned 
upside down and bolted to the floor and 
run by shop power for three or four 
hours. The bearings are oiled often and 
tightened up a little at a time until a 
good fit is obtained and the bearing does 
not run hot. We do not burn the bear- 
ings as our power is insufficient. I am 
having trouble with the center or the rear 
main knocking.—Harry D. Jones, Free- 
man, Wash. 

We believe that you have done the 
main bearing job very thoroughly. You 
do not mention fitting the rear main 
bearing cap for end play. You probably 
know that this rear main bearing cap 
is the one which is supposed to keep 
the crankshaft from moving forward 
and backward. However, it would re- 
quire considerable play at this point to 
produce a knock. We believe that the 
trouble is elsewhere, not in the main 
bearings themselves, after you have done 
so thorough a job. You do not men- 
tion checking the camshaft bearings. 
You also do not mention checking the 
alignment of connecting rods, nor testing 
to see whether the piston pins are loose 
in the piston or whether the piston pins 
are tight or loose in the upper end of 
the connecting rod. 

Q.—Is it advisable to try to remove a 
center main knock from a Ford without 
removing the engine? 

It is sometimes done, but if the center 
main bearing is taken up very much 
there is danger of putting a kink in the 
crankshaft. If the upper portion of the 
bearing has worn to any great extent it 
means that the center of the crankshaft 
will be drawn up too much. 


—_——- ~~ 


MYSTERY TALE: ENGINE 
ABSOLUTELY 0. K. BUT MISSES 


We have a six cylinder engine in our 
shop, the power plant of a medium priced 
car, Which we recently had occasion to 
completely overhaul. We lapped in new 
pistons and rings, reamed out the valve 
seats and put in new valves, checked up 
the camshaft bearings and timing and 
fitted the main bearings and connecting 


condition. 


rod bearings. The ignition seems to be 
o. k. and the carburetor is also in good 
When we went to start this 
engine we found that it would not hit 
evenly. We tested for missing, but it 
did not seem to be on any particularly 
cylinder. We put in a whole new set 
of spark plugs and the condition was 
not improved. 

Then by accident we started up the 
engine when one plug was left out and 
found that the other five cylinders, hit 
perfectly. We then tried leaving out 
some other plug and had the same re- 
sults. In other words the engine will 
run on five cylinders if the plug is left 
out of the sixth cylinder and it does not 
make any difference which plug is left 
out the other cylinders will all fire per- 
fectly, but when the plug is replaced 
they all miss, occasionally. We worked 
on this job ail one day and the next 
morning stumbled on the cause of the 
condition. We wonder if any Motor AGE 
readers have run across trouble of this 
nature and if they can guess what is 
wrong.—Chicago Mechanic. 











The Readers’ Clearing House 


T= department is conducted to 
assist dealers and maintenance 
station executives in the solution of 
their problems. 


All questions are answered direct by 
letter, so the name and eddress should 
be given in full. This saves waiting 
for the answer to be published 
sometimes occurs several weeks late, 
depending upon the space available. 

Readers’ names will not be pub- 
lished with articles, if @ request to 
this effect is received with the letter. 

Inquiries not of general interest 
will be answered by personal letter 
only. Emergency questions will be re- 
plied to by letter or telegram. 


Also state whether a permanent file 
of MOTOR AGE is kept, for many 


have been made these are 
answered by reference to previous 
issues. 


Addresses of business firms will not 
be published in this department but 
will be supplied by letter. 

Technical questions answered by 
B. M. Ikert and A. H. Packer; Legal, 
by Wellington Gustin; Paint, by G. 

King Franklin; Architectural, by Tom 
Wilder; Tires, by a Practical Tire 
Man : General B Business questions, by 
MOTOR AGE organization in confer- 
ence. 
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Overheats Now and Then 


Q.—I am a reader of Moror Ace and get 
lots of good from it. I have a problem 
to solve. I have a customer that drives 
a 1922 Buick four that heats at times 
when you turn the switch off and the 
engine runs as if it was low on water. 
I have checked the circulation and igni- 
tion system and found them to be O. K. 
This car has been driven long distances 
in heavy mud and does not bother at 
all. Then it may be driven two or three 
miles and the trouble above described will 
show up.—Schoming Garage, Roxbury, 
Kansas. 

We would suggest your examining the 
ignition unit to see if the spark advance 
weights operate freely. Perhaps they 
stay in the retard position at some time 
and do not advance the spark. We 
would also check the pump blades to 
see that they do not slip on the shaft. 
You can push on the blades by means 
of a piece of wood if you remove the 
upper hose connection. You might also 
make sure that the hose is in good con- 
dition and that there is no loose piece 
of rubber on the inside which at times 
closes up the water passage. You might 
also check the inlet manifold gaskets 
for air leaks by squirting gasoline on 
them ft» see if this changes the way the 
engine runs. We suggest this because 
of the fact that a lean mixture will cause 
overheating. 





THINKS CHANGE OF GAS AFFECTS 
THE POWER 

Q.—I am having trouble with Chandler 
and Cleveland engines equipped with 
model S Schebler carburetors, knocking 
on a pull. These carburetors have been 
handling gasoline claimed to test 60 to 
62. On Dec. 1, they stepped our gas up 
for winter use to 66. I put one motor 
back on old gas and it was O. K., but 
still have trouble on the other. When the 
spark is retarded it does not help unless 
retarded far enough to hurt the power. 
What do you think about the mileage 
with higher test gasoline?—B. L. Frank, 
Frank Bros., Elkland, Pa. 

The carbureters appear to require a 
new adjustment for winter conditions. 
We do not believe the trouble has to do 
with the change of gasoline to any great 
extent. The symptoms you describe show 
that the mixture is too lean as a lean 
mixture causes over-heating and knock- 
ing. Instructions for this carbureter 
were given in connection with a Clear- 
ing House article on Auburn cars which 
was published on page 26 of the De- 
cember 17, 1925 issue of Moror AGE. 
The range adjustment for medium speed 
should be corrected first, then the high 
speed adjustment should be adjusted 
over again and then the idling adjust- 
ment. We do not believe the difference 
in gasoline mileage would be enough to 
detect, although theoretically the lighter 
the fuel the fewer heat units it contains, 
as a general rule, 
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A Dealer Building with Transient Storage Sideline 
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By making an extension in the width of the building the ramp can be made with 
easy approach which could not be the case in a 52 or 54 ft. width. 








Q.—We wrote you for information on 
our proposed garage which we expect to 
build in the spring, but got no informa- 
tion of any use to us. We purchased a 
valuable lot (center) new Harding Hotel, 
192 ft. 6 in. by 75 ft. Sack as well as 
front faces on street. We think we want 
a two-story structure 52 ft. wide by 182 
ft. long with a canopy over rear extend- 
ing to edge of sidewalk. First floor is to 


be fireproof for our own sales. One 
fourth of upper story in rear for service 
and three-quarters front for transient 


storage, 


We sent you a sketch some time ago in 
answer to your former letter and are 
sorry there was no information of use to 
you in it. Not having kept a copy of 
this sketch, we do not know at this time 
just what it was, but without doubt we 
discouraged the use of a ramp in a 52 
or 54 ft, building as you then said you 
wanted. We do not know just why you 
want to retain this 20 ft. strip along the 
edge of your building, unless you want to 
sell it to someone else for a small store. 
Would it not be possible to build the 
full width of your lot at the back end 








where the land would not be so valuable 
and in this way provide ample space for 
a ramp to the second floor? The front 
could then be made 50 ft. in width leav- 
ing a space 25 ft. for something else 
this width being better than the 21 to 
23 ft. strip proposed. 


SELLING IOWA CAR FOR STORAGE 


Q.—I have an Illinois car in my garage 
in storage. This car has been here for 
over a year but the storage was paid up 
to one year ago. How long does the car 
have to be in storage before it can be sold 
and how many days notice will I have to 
give to the owner before it can be sold. 
The owner of this car was a salesman 
and he left about ten dollars worth of 
spark plugs with me on consignment. If 
IT sell the car and it does not pay the 
storage bill, can I hold the plugs for the 
balance.—Ward D. Fuller, Cotter Garage, 
Cotter, Iowa. 


The Iowa statute, section 10345, Chap- 
ter 457 of the code gives you a lien on 
cars for charges and expense of keeping, 
but such lien is subject to all prior liens 
of record. This lien arises as soon as 


the charges are incurred, and the car 
may be sold at public auction for the 
purpose of collecting the charges in- 
curred. After first giving the owner or 
claimant of car, if found within the 
county, ten days notice in writing of the 
time and place of such sale, and also by 
posting written notices of such sale in 
three public places in the township 
where the car was kept or received. 

Now if the car owner may not be 
found in your county you will have to 
serve notice in another manner. The 
lien law leaves this open. Notice by 
publication is the usual manner, if the 
defendant party is without the state. 
You might start suit by attachment and 
secure service by publication. If you 
cannot find the car owner within your 
county, then you have a legal problem 
requiring perhaps a court action and an 
attorney to represent you. 

If the spark plugs left with you on 
consignment belonged to the salesman 


then you may appropriate proceeds from 
this sale. 
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Grinding Cadillac Valves 


Q@—We have a Cadillac that is regis- 
tered as a 1922, motor No. 61-W-2. Is 
this a model 61?—W. M. Ryan, Route No. 
2, Box 215, Long Beach, Calif. 

Yes. 

How should the tappets be set on this 
car? 

This question was taken up in the 
April 30, 1925, issue of Motor AGE and 
we are sending you the page in question. 

What is the best way to go about 
grinding the valves on this car? 

The procedure in getting at the valves 
is as follows: Drain cooling system and 
remove hose connection from cylinder 
head. Disconnect high tension wires 
from spark plugs. On type 61 remove 
the conduit bracket from the cylinder 
head. Remove the forward end of the 
conduit from the aluminum cap by re- 
moving the two screws holding the 
bracket at the end of the conduit to the 
cap. Lay the conduit with wires back 
out of the way. Remove the spark plugs. 
Remove the twenty nuts by which the 
cylinder head is held to the block. Re- 
move cylinder head and gaskets. . 

Relieve pressure in gasoline system 
by removing gasoline tank filler cap. 
Disconnect gasoline feed pipe at car- 
buretor. Loosen clamp screw holding 
the drain pocket under the carburetor 
and force the pocket down. Remove 
carburetor control rods at the carburetor. 
Remove the two screws which hold the 
carburetor to the intake manifold and 
remove the carburetor. Remove valve 
cover plate. 


Referring now to the illustration, force 
up washer A by use of Cadillac valve 
lifter, tool No. 65201, then remove the 
split collar F. Let the washer A down 
carefully and both sides evenly. If four 
valves next to each other are to be re- 
moved at one time, all four washers A 
may be lifted if Cadillac tool No. 85783 
is available. The actual grinding of the 
valves is done as it would be on any 
other car, care being taken to see that 
valve grinding compound does not get 
into the valve stem guide. 


—— o_o 


USE OIL TO CORRECT 
LEAK 

Q—In operating a 1925 Essex we found 
that after about 3,000 miles grease that 
was put in the transmission leaked out 
through the front bearings, within a very 
few miles, and part of this grease would 
go into the clutch, causing it to drag 
and slip. What is the best way to stop 
this leakage?-—Wm. H. Lindsay, Belton, 
Mont. 

We would suggest your removing the 
grease from the transmission and replac- 
ing it with engine oil. In the cap which 
holds the front bearing of the transmis- 
sion there is an oj! return hole which is 
supposed to take the lubricant that works 
into the bearing and drain it back into 
the transmission. When grease is used 
it works through the bearing, but due to 


A GREASE 


the size of the hole does not return 
readily. Oil, on the other hand, even if 
it works into the bearing more rapidly 
than would be the case with grease, will 
also drain readily through the hole pro- 
vided for this purpose. As far as the 
clutch is concerned it might be well to 
block the lever in the down position 
and wash out the clutch with kerosene 
and then instead of using kerosene and 
engine oil use kerosene only for 1000 
miles or so to thoroughly wash the 
grease from the clutch plates. 





A special tool speeds up the work 


Q—The engine has a noise like a loose 
tappet but this is not the case and we 
do not seem to be able to locate the 
noise, 

The trouble may be due to piston slap. 
Put a tablespoonful of 600-W in one cyl- 
inder at a time by removing the spark 
plug and then try the engine to see 
if the slap has been removed. It is also 
possible to put the 600-W in all cylinders 
at the same time. The effect of the 600-W 
is to cushion the piston so that it does 
not slap against the cylinder wall. If 
this experiment eliminates the noise it is 
certain that the pistons are at fault. If 
this experiment does not make any dif- 
ference, then it shows that the trouble is 
elsewhere. One method of locating a 
loose tappet or one which causes trouble 
is to adjust the tappets so tightly, one 
at a time, that the valve is held off its 
seat a slight amount. This causes the 
valve spring to put a continuous strain 
on the tappet and keep it from being 
loose in the guide. For example, if 
tightening up on the intake valve tappet 
of the No. 1 cylinder removes the noise 
it shows that that particular tappet is 
loose in the guide and needs replacing. 
Another quick method is to take a screw 
driver and press down or side ways on 
the tappets one at a time while the 
engine is running. 


Referring again to the piston, it is 
desirable that these be fitted with a 
clearance varying from .0015 to .002 and 
when clearance becomes as much as .004 
trouble may be experienced due to slap- 
ping especially if some carbon is allowed 


~< 


Defeating Old Man Wear and ‘Tear 


to accumulate. The Essex pistons are 
graded according to size and in most 
cases size D is used in the new Cars. 
Size E is .0005 larger than D and size 
F is .001 larger than D. ‘The clearance 
can be checked by using a thickness gage 
at the skirt of the piston about % inch 
from the slot, which is cut in the piston 
skirt. 

Q—This car uses about a quart of oil 
every 100 miles. 

This oil consumption is not bad al- 
though may be improved if new pistons 
and rings are installed. 

Q—Is there a cleaning solution to be 
used under air pressure like gasoline or 
kerosene, but which has not the fire 
hazard? 

This information will be given by let- 
ter. 


CLEANING OLD PARTS AND 
PROTECTING NEW ONES 

Q.—What is the most satisfactory way 
of removing grease from automobile 
parts where plenty of hot water is avail- 
able?—C,. D. Kauffman, Bellaire, Mich. 

Certain solutions are on the market 
which are more effectual than the use 
of hot water only, although the solu- 
tions work best when heated. Additional 
information will be given by letter. 
While hot water alone will melt off a 
certain proportion of the grease it does 
not leave the part clean and we doubt 
if the use of hot water only would be 
satisfactory. 

Q.—What kind of grease or oil is best 
to use on machined surfaces of parts 
carried in stock? 

Any hard oil will do. Vaseline is 
sometimes melted and put on the parts 
with a paint brush. As soon as the hot 
vaseline strikes the cold part it con- 
geals and leaves a thin coating of 
congealed vaseline. Vaseline has the ad- 
vantage that it can be removed by wash- 
ing with gasoline. Cosmolene is a sub- 
stance sometimes used, but it is nearly 
as heavy as tar and is very difficult to 
get off as the part must be heated before 
the coating can be removed. 

Q.—I have seen alcohol barrels both 
having alcohol 188 proof marked on the 
side, but one would be marked formula 
5 and the other formula 6. What is the 
difference between these two and would 
a solution of one stand any lower temper- 
ature than the other? 

There would be no difference as far 
as anti-freeze properties are concerned. 
The difference is in the material used 
in denaturing. 


-_- 


INSTALLING AN ENDLESS BELT 


Q.—Explain how to install an endless 
fan belt on a 12923 Reo engine.—John 
Popp, 115 N. Main St., Shawano, Wis. 

Disconnect the universal joint on the 
pump shaft and move the pump back. 
The belt can then be installed after 
which the universal joint is connected 
up again. 
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Thinks Vibration Breaks 
the Filaments 


Q—We have been having trouble with 
the headlights on a 1922 Nash six. We 
have checked the generator, all connec- 
tions, wiring, put in new battery, took 
ground connection off of frame and re- 
bolted it on after cleaning frame. The 
headlights are the only lights that give 


trouble. It will be first one and then 
the other and then maybe both at the 
same time. Representatives from the 


factory and two other shops worked on 
this car and have not found the trouble. 
We thought it might be caused by vibra- 
tion of the fenders. What do you think? 
—I, E. Phillips, Lake Burien Garage, 
Burien City, Wash. 

We are showing a wiring diagram of 
this Nash car together with a recom- 
mended test which can be made with 
voltmeters. The generator sends its cur- 
rent through the ignition and lighting 
switch and through the ammeter to bat- 
tery. When the ignition switch is turned 
to the on position it connects terminals 
1, 2 and 3 together. If this contact in 
the switch is not good it will mean that 
there is a high resistance in the circuit, 
which will increase the generator volt- 
age. From the diagram, however, it ap- 
pears as if the increase in voltage pro- 
duced in this manner would not get to 
the lights, which are connected through 
the circuit breaker to the No. 1 terminal. 


Two voltmeters are shown although 
the same meter could be used twice. 
Voltmeter V-2 will give the voltage of 
the No. 2 terminal while voltmeter V-1 
will give it at the No. 1 terminal. This 
will show up any trouble which might 
exist in the switch. A high resistance 
in the ammeter, however or a poor con- 
nection there would be more likely to 
cause the lamps to burn out. The con- 
dition of the meter can be checked by 
connecting one voltmeter at one am- 
meter terminal and the other at the 
other at the other ammeter terminal or 
by using the same voltmeter connected 
first at one ammeter terminal, then at 
the other. The difference in the volt- 
meter reading would then be the loss of 
voltage in ammeter and switch together. 
These tests should be made with the 
engine running and the generator charg- 
ing about 10 amperes. It is also possible 
to test directly at the generator and at 
the battery, the difference being the volt- 
age lost in the whole circuit. 


If you should find more than .5 volts 
total loss in the circuit you should check 
to find the exact location and correct the 
trouble. If there is no great difference 
in voltage then your suggestion about 
vibrating fenders is probably as accur- 
ate as any, although we suspect that 
this is perhaps the last straw and that 
high voltage is chiefly to blame. If the 
battery voltage is always very high and 
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Testing Nash circuits using voltmeters 


the gravity up to 1280 or 1300 it might 
be well to cut down the charging rate 
by adjusting the third brush. 


—_— -——— 


REVERSING A BOSCH DUAL 
MAGNETO 

Q.—I have been unable to change a 
clockwise Bosch magneto to an anti- 
clockwise. Is this possible without a dif- 
ferent breaker assembly? This magneto 
is a ZR-6, model 4 Dual and rotates to the 
right looking at the coupling end of the 
magneto. I am under the impression that 
a different key seat as well as a different 
cam position in relation to armature must 
be made in order to change the rotation 
of magneto. Advise how this is done with- 
out new parts, if it is possible to do so.— 
W. B. Johnson, Norris Garage, Norris, 
Mont. 

It is usually considered necessary to 
change the magneto interrupter on a 
Bosch Dual magneto when you wish to 
reverse the rotation. The battery inter- 
rupter will work with either rotation. If 
you try to use the old interrupter you will 
find that the points open at the wrong 
time when you do not have high voltage 
generator by the armature. On the other 
hand if you turn the interrupter to a 
point where the contacts open at the 
right time then the key does not line up 
with the seat in the shaft. If you put 
the interrupter on without a key or with 
the key pushed back out of the way then 
there is danger of the interrupter slip- 
ping and being out of time which would, 
of course, stop the engine. You can use 
the contacts which are in the present 
magneto interrupter and replace them 
in the new one when you get it. 

In addition to changing the magneto 
interrupter, the position of the two cams 
which operate the magneto interrupter 
points must also be changed. These are 
removed by taking out two screws, one 
holding each cam. Other holes in the 
interrupter housing are then used. The 
correctness of the interrupter point tim- 
ing may be checked with the interrupter 
lever advanced by turning the armature 





by hand. As the shaft is rotated a point 
is reached where it turns hard due to 
the magnetism. Then the armature sud- 
denly leaves one pole piece and jumps 
ahead. As this happens the points should 
open. This shows the timing of points 
and armature to be correct. 


—_——_—_ 


Cause of Cars Catching 
Fire 

Q—Please tell me the various 
of automobiles taking fire and what is 
the most common cause. Is it possible 
that there might be an explosion?—Carlos 
Farris, Tilford, Ky. 

It would be our opinion that grounded 
wiring would be the most likely cause 
of a car catching fire. This applies par- 
ticularly in case the insulation is rubbed 
off of heavy starting cables. For ex- 
ample, it is customary to have a cable 
run from the live battery terminal to 
the starter switch. The other terminal 
of the battery is usually connected to 
the frame of the car. If the cable going 
to the starter switch rubs on the frame 
and the frame cuts through the insula- 
tion so as to make a contact with the 
copper cable inside, then there will be 
established a circuit from the battery to 
the frame of the car and back again. 
This very low resistance circuit will 
allow a heavy current to flow and the 
effect of the current will be such as to 
overheat the insulation and probably set 
it on fire. Then if the gasoline tank 
leaks or gasoline has been spilled and 
is all over the frame of the body, this 
may in turn catch fire which will com- 
municate the blaze to the rest of the 
car. Another possible cause of fire under 
some circumstances is back firing in the 
carburetor combined with a leaky car- 
buretor. The fuel of today, however, is 
not nearly so volatile or combustible as 
the fuel we had eight or ten years ago 
and it is probably a very rare occur- 
rence to have fire result from such a 
cause. 


causes 
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Prefer Time and Material Basis 
St. Louis, Mo. 
To the Editor of Motor AGE:— 


I have been following the flat rate 
material in Motor AcE and find it very 
good as far as it goes. We use the chart 
published some time ago as a guide in 
making our prices. We find that most 
people after we have done a few jobs 
for them would rather have us do the 
work on time and material basis. They 
seem to realize that we must figure safe 
when we give them a price on a job 
before we get into it and people can no 
longer be kidded into believing that a 
man can stand back from the car 10 
feet and tell whats wrong with it. When 
mechanics instead of salesmen run the 
shops there will be more satisfied car 
owners and less bunk. This -letter is 
just to tell you our side of the story 
and to help the cause along.—C. Il. 


Your experience with people who pre- 
fer the time and material basis of selling 
maintenance is much the same as other 
shops have had and are having. There 
is always the proverbial exception to amy 
rule and so you are always going to find 
people who are going to object to the flat 
rate system as it is ordinarily sold. We 
really believe, however, that the proper 
explanation and fundamental reason be- 
hind flat rate will eventually sell ob- 
stinate car owners. 

It is well to recall also that flat rate 
does not mean the ability to tell by merely 
looking at a car what repairs are needed. 
It is not necessary to quote a car owner 
a price for any job the minute he brings 
the car in. He can always be quoted a 
figure for tearing down and reassembling 
a unit and while the unit is down the 
inspection can be made, the proper re- 
pairs figured out and the cost thereof 


AGE 


Motor Age’s Flat Rate Forum 


EDITED BY B. M. IKER 
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who do such work on a flat rate busis. 





NO. 50 
FLAT RATES FOR 


BUICK WATER PUMP OPERATIONS 


Manufacturer's 
Official 


MOTOR AGE’S FLAT RATE FORUM 





Designation 


Charge 











1 Bushing—Install new. (Pump shaft assembly out of engine.) Remove 
pump shaft gear point and then remove old and install new bushing, 
ream to fit shaft and reinstall gear.. eS a ee Le $1.70 

2 Body Pump—tinstall new. (Pump shaft assembly out of engine) ................ 2.40 

$ Cever Pump—tiInstall new. (Pump shaft assembly out of engine)... 2.90 

4 Impellor—tiInstall new. (Pump shaft assembly out of engine)... 3.10 

EAR AEN: LER ML Cc, CBD GE iN 45 

6 Packing Nuts—Install both new. (Pump shaft assembly out of engine) 2.90 

7 Repack—Repack both pump gliands................ Pee ee) SAL on we Re SS . 

S Shaft Assembly—Remove and reinstall without other work. Remove 
radiator and time gear cover, remove packing nut at rear of bearing, 
remove taper pin from thrust collar, remove screws and drive back 
front bearing flange, remove generator front cover, detach pump from 
crankcase, pull assembly forward, raise gear end and remove assembly.... 4.10 

8 Shaft—tInstall new pump shaft. (Pump shaft assembly out of @ngine.) 
Remove old shaft and install new and reassemble all parts of pump shaft 
assembly  .......... eS NS Ie a ES YO) LAN, SO RIES th Ms he 4.30 

10 Shaft and Bushinge—Install new pump shaft and front bushing. (Pump 
shaft assembly out of engine). Operations 1 and 9 in combination.__..__. 5.05 
1i Taper Pin—Install new timpellor pin... SS siecle aiiaaitsimeaiaimiit 7 
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THINGS THAT HELP FLAT RATE 


Many of the operations performed on wrecked cars consist of straightening parts. 
Very often such work is handled on a per hour charge, but there are many shops 
Such shops usually are well provided with 
equipment for this class of work. Here is shown, for example, a husky vise mounted 
on a cement block and used for straightening front axle I-beams, etc. The ordinary 


bench vise will not handle this kind of work 


given to the car owner. Nearly every 
flat rate system that has been brought 
out to date makes provisions for remov- 
ing and installing any of the units. 
Several years ago it was quite common 
to have service men and shop men make 
the statement that nobody could give a 
flat price for any job because no one 
could ascertain the amount of work that 
had to be done. This assumption has 
been exploded, however. 


Diplomacy Helps 


Diplomacy always has been and always 
will be a desirable assest for any sales- 
man whether he sells silk shirts or main- 
tenance on automobiles. The service 
salesman aside from having a thorough 
knowledge of what he is selling must 
be diplomatic about it and never tell 
a customer that he or she is wrong. It 
is far better always to show by an ex- 
ample or illustration that the customer 
is incorrectly informed about the par- 
ticular thing in question. 
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The New Weidenhoff Portable Complete 
Tester 


The Weidenhoff Ev-Ri-Test, combines 
in one portable instrument all the neces- 
sary meters, high-rate rheostat, and 
lamp sockets to enable the user to make 
a complete test of all the electrical units 
on the automobile before taking down, 
Just under and in front of the instru- 
ment panel is mounted the terminal 
board with binding posts plainly marked 
for the various circuits provided for. 

The ammeter mounted on the left has 
a center reading scale calibrated 30-0-30 
amperes and 300-0-300 amperes. There 
are three marked circuits for this meter; 
the 30-0-30 ampere circuit used for gen- 
erator lighting and ignition tests, light 





The Weidenhoff Ev-Ri-Test 


circuit to test light bulbs, and one cir- 
cuit connected through the high-rate 
rheostat and meter for testing battery 
under load conditions, and another cir- 
cuit through the meter only for testing 
the starting motor while it is cranking 
the engine. 


There are two circuits connected to 
the voltmeter which is double reading, 
0-30 volts and 0-3 volts with marked 
cadmium scale for checking the indi- 
vidual cell voltage under various con- 
ditions including the taking of cadmium 
reading under charging and discharging 
operations. This scale is also used to 
locate high resistance connections in car 
and starter wiring. The 0-30 volt cir- 
cuit is used to set generator output and 
check voltage at the terminals of the 
various units of the car; such as, horn, 
ignition coil, distributor head, lamps and 
switches. 

The above circuits are plainly marked 
and three sets of leads with terminals 
and clips are supplied ready for use. 


A tray is provided in back to carry 
small tools; such as screw drivers, third 
brush wrenches, tape, lamp bulbs, pliers, 
etc. Just back of the tool tray there is 
a pocket suitable for instructions, dia- 
grams, shop cards, etc. 

The Weidenhoff Ev-Ri-Test Portable is 
manufactured by Jos. Weidenhoff, 4354 
Roosevelt Road, Chicago, Ill. The price 
is $65. 
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Weaver Disc Wheel Truing Attachment 
No. 4 


Cut shown above 

The Weaver Disc Wheel Truing At- 
tachment is designed for use on -the 
Weaver Hi-Speed Press for truing vari- 
ous types of disc wheels. It consists 
of a main frame which clamps to the 
press bolster and two sets of clamping 
devices. One, for disc wheels with at- 
tached hubs, is composed of a series of 
cones which are used to support the 
wheel, as illustrated. The above, for 
straightening wheels demountable at the 
hub, supports the wheel between two 
pressure rings which are held in place 
by two clamping plates, as shown below. 
Cones and pressure rings are supplied 
in graduated sizes to fit practically all 
types and sizes of disc wheels. The 
wheel is tested and straightened by 
means of the press ram operated by the 
hi-speed lever. 


Tool for Electrical Tests 


The Universal Test Handle is a tool 
manufactured by the Universal Test 
Equipment Co., 2939 N. Oakley Avenue, 
Chicago, to assist in making quick elec- 
trical tests. The handles are made of 
“thermoplax” and each one must pass a 
test of 2,000 volts. A special alloy which 
will not break, bend or corrode is used 
for the point of this test handle. By 
removing the cap of the handle it is pos- 
sible to change the leads without the 
use of solder or tape. The price of a 
single test handle without lead is $1. 
Two handles each with 4 ft. lead, $1.90. 
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Greenfield No. 2505 Serew Plate 
The Greenfield Tap & Die Corp., 


Springfield, Mass., is producing a new 
screw plate. This is known as No. 2505 
general purpose screw plate, and it was 
made especially for garage and general 
repair shop work. The screw plate con- 
sists of the U. S. S., SAE and ASME 
taps and dies and the necessary stocks 
and wrenches which will take care of the 
average repair job satisfactorily. 





New assortment of Greenfield taps and 
dies 


Husky No. 55 Handy Ratchet Set 

A practical tool outfit for the car own- 
er is offered the trade by the Husky 
Wrench Co., Milwaukee, Wis., in its No. 
55 Handy Ratchet Set. The outfit con- 
sists of six sockets from % to % in. 
Hex. and one 7 in. extension which slip 
into the hollow handle of a ratchet nine 
inches long. It can be carried in the 
side pocket of any car within easy reach. 
The set is nickled and lists at $3, six 
sets being packed in an attractive dis- 
play box for dealers. 


itor ae 
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6 Sockets 
Ye to Ye Hex 
‘One 7in Extension 





Husky No. 55 Handy Ratchet set 
which can be carried in the side 
pocket of a car 


Left: The Universal Test Handle 
which is designed to assist in 
making quick electrical tests. By 
removing the cap of the handle it 
is possible to change the lead 
without the use of solder or tape 
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Tips for Dealer's 
Tire Economy Sales Campaign 





HE automotive’ establish- 
ment desiring to cooperate 
in the campaign to help the 
car owner realize the longest pos- 
sible service from his tires—and 
at the same time develop a profit- 
able business in tire servicing and 
in the sale of tire economy supplies, 
must be prepared to pass along to 
the owner numbers of practical tire 
economy suggestions. It should 
be borne in mind that the average 
owner gives little thought ordi- 
narily to tire economy require- 
ments, as understood by the trades- 
man who has studied the subject 
and as related to the Hoover cam- 
paign of tire conservation. 


operate. 





“Stretch Your Rubber” 


Secretary Hoover believes that 
an educational campaign to help 
‘the car owner get more mileage out 
of his tires will have the effect of 
bringing down the British monop- 
oly’s unreasonably high crude rub- 
ber prices. The trade is asked to co- 


the automotive industry. MOTOR 
AGE has been trying to sell the 
tradesman on the thought that in 
his cooperation he can develop con- 
siderable business in tire servicing 
and in sales of his other wares. 
That is the object of this and pre- 
vious articles on the subject. 


Any good suggestion to the 
owner from the dealer, therefore, 
would be appreciatively received, 
advancing the owner’s friendship 
for the dealer and putting the 
dealer in a good position to sell 
this owner tire servicing and other 
commodities of his establishment 


as well. 
The movement 1s in- One essential of the dealer’s tire 
dorsed by leading associations in economy sales campaign conse- 


quently is to stock the owner well 
with ideas on the care and con- 
servation of his tires. In this 
connection the tradesman could 
make good use of a list of such 
ideas prepared by the Rubber 
Association of America, Inc., which 
is hereby submitted: 








Pass on These Ideas to the Car Owner 


No. 1—Inflation 
Learn the correct air pressure for your tires and check it— 
with a gage—every few days. Remember that 4 lbs. loss of 
pressure in a balloon tire of a certain size, for which the 
correct pressure may be 30 lbs., is just as serious as the loss 


of two or three times that much in a high pressure tire of a 
corresponding size. 





No. 2—Overloading 


Avoid overloading your tires—and when it is absolutely 
unavoidable help the tire to handle the extra load by putting 
in more air. If the overloading is likely to be continuous 
change your tires for larger ones. 





No. 3—Rapid Tread Wear 

Anything which causes a tire to drag with more or less 
side motion instead of running true, will grind the rubber 
tread away faster than is normal. Check your car over today 
to see whether you are losing tire service because of any of 
the various forms of wheel irregularities. These include mis- 
alignment, improper camber, wobbles, etc., and may result 
from a bent axle, a bent steering knuckle, a loose wheel 
bearing, a broken spring, a bent spindle or a rim unevenly 
‘placed on a wheel. A brake which drags will cause rapid 
tread wear also. 





No. 4—Chain Abrasions 


See that your skid-chains are not so tight that they gouge 
into the tread and fabric carcass of your tire. 





No. 5—Tread Cuts 


Sharp stones and pieces of glass, tin or the sharp edges of 
a switch point will cut into the toughest kind of a tire tread. 
The flexing action of the tire enlarges such cuts. Road dirt 
and moisture enter and eventually cause separation of the 
rubber tread from the fabric carcass of the tire. Look your 
tires over at least every week. Clean such cuts and fill them 
with plastic patching rubber which you may get from any 
tire dealer. 


No. 6—Side Wall Wear 


Scraping a tire against curbs when turning a corner or 
when parking or careless driving over frozen rutty roads some- 
times will wear the rubber off the sidewall and expose the 
fabric carcass. Water and dirt then enter and rapid destruc- 
tion of the tire results. Such sidewall injuries on your tires 
ought to be repaired promptly by an experienced vulcanizer. 





No. 7—Rim Trouble 


Take a careful look to see that your rims may not be causing 
you the loss of some service from your tires. Make sure that 
they are true so that tire runs without a wobble. See that 
the flanges are not bent or badly rusted which might cause 
them to chafe the side of the tire. 





No. 8—-Tube Care 


The destruction of a tube often is started when it is being 
applied, through its being pinched under the tire tool or under 
the bead of the tire. A little care is all that is needed to 
avoid pinching. In straightside tires the flap should be care- 
fully and smoothly applied. A wrinkle will cut the tube, 
causing a slow leak. The lock nut on the valve stem should 
be tightly screwed down, as should the valve cap. Keep your 
spare tubes where they will not be chafed, or injured by grease 
or oil. 





No. 9—“Stone-bruises” 


Probably no one thing causes tires to be scrapped before 
they have given full service more than a break or crack in 
the fabric body of the tire, commonly called a “stone-bruise.” 
A “stone-bruise” is usually the result of the fabric inside of 
the tire being forced sharply down against the steel rim. Most 
of -such accidents can be traced to your tires not being 
sufficiently inflated, or your striking some projection in the 
road at high speed. Striking the curb sharply when turning 
a corner or turning around in the street is also responsible 
for many “stone-bruises.” Usually the tire can be saved if 


such injuries are promptly repaired by a good vulcanizer. 
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EDITORIAL, 


THE LAST HALF OF THE YEAR 


Why Put the Skids Under It? 
By C. A. MUSSELMAN 


attitude of the public toward business has a great 
effect upon volume, and therefore it is difficult to under- 
stand why statisticians and leaders of finance and 
industry are now broadcasting the message that the 
first six months of 1926 are to be excellent, but are 
intimating that there may be a considerable curtail- 
ment of prosperity the last six months of the year. 


| per years we have been taught that the mental 


Why should this pessimistic note prevail, and for 
what reason does the average man accept these State- 
ments as gospel and think in these terms without 
studying the subject carefully? Is it because men are 
like sheep, and when a stampede is started they all 
go in one direction? 

When you deal in futures, you deal in uncertainties 
and there is no one who can predict accurately what 
is going to happen the first or the last six months of 
1926; and since business is so materially affected by 
what people believe and say, would it not be wiser 
to predict a satisfactory condition for the entire year? 


On what real, constructive theory is the statement 
based that the last half of the year will not be satis- 
factory? History has taught us that for many genera- 
tions you can strike an average of seven good years 
for every three poor ones, and as we passed through 
the lean post-war period and are now on the up-grade, 
why should we look for trouble a few months ahead? 
Don’t most people spend most when they have most? 
If this is so and the first six months of 1926 are money- 
makers, won’t the last six months be made active by 
the money spenders? 


It is always wise to be conservative and have one’s 
house in order so that if things do not reach the 
standard of the optimist, it is possible to readjust 
expenses in order to make a profit even on a reduced 
volume. But is it wise to deliberately try to create 
an impression that business will be lean the last half 
of the year? 


No industry has ever demonstrated more thoroughly 
the value of optimism and energy than the automobile 
trade. If its manufacturers had years ago concluded 
that the saturation point had been reached and had 
ceased to expand factories and sales organizations, you 
would probably to-day find that our dear public would 
be satisfied with ten, instead of twenty million cars. 
Optimism, energy and progressive methods have sold 
automobiles where it was seemingly impossible to sell 
them. It is true that the car industry has depended— 
to a certain extent—for its prosperity upon the success 
of all business, so why don’t the men—the progressive 


men that we have in the great automobile industry, 
try to stem the tide of pessimistic talk about the last 
half of 1926? 

If all business is good the first half, should there 
not be enough momentum, enthusiasm and prosperity 
to carry us along serenely the second half? 


These are questions to be considered and dealt with 
by everyone with large or small business interests, for 
we should not accept the predictions of the men who 
are following the lead of the few, especially when most 
of these predictions are based primarily on theory. 


Let us make the whole of 1926 a big year, and not 
split it in half, keeping ever in mind that all destructive 
gossip is harmful. 


_ + 


It 1s too late to make a New Year resolution but not too 
late to resolve. Among other things let the dealer resolve 
he will make every used car handled this year—pay a 


profit. 


_-— oa 


Sell the Salesman 


"ho outlook is good right now not only for the 
automobile dealer but also for the automobile 
salesman. 

It follows, of course, that where opportunity looms 
for the one it also looms for the other. If the dealer 
can reflect his own enthusiasm throughout his selling 
force, making the salesman appreciate the fact that 
this is to be a year of unusual chance for him, person- 
ally—business should pick up. 


Impress your salesmen that redoubled efforts on 
their part this year mean more in commissions to them. 
Any opportunity is worth only the profits of efforts 
applied. An easier market does not mean easier work 
to the enterprising seller—but simply a better chance 
to make more money. Sell that thought to your 
salesmen. 


Help the owner stretch his rubber and tickle your cash 
register with servicing profits. 


An Imperative Requisite 


E USED to hear it said that the automotive repair 
shop “should be” well equipped. The difference 


between the situations of then and now is this: Today 
the automotive shop “must be” well equipped. This is 


not a mere play on phraseology. Dictation in the matter 
comes through competitive conditions. The lion’s share 
of business naturally goes to the shop best prepared to 
turn out a great variety of jobs and do all of them quickly 
and right. Poorly equipped shops are under a decided 
handicap and each year the handicap grows heavier. 
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January Bids for Car Output Record 


Retail Demand = at High 
Level for This Time of Year 


Importance of Agricultural Prosper- 
ity Causes Industry to Closely 
Watch Current Weaknesses 


NEW YORK, Jan. 27.—Productive 
schedules in effect at motor car factories 
make it plain that the total output for 
the month will be one of the highest ever 
recorded for January. Manufacture is 
running ahead of sales, but not at an 
alarming distance so far, as retail de- 
mand is on an unusually high lever for 
the season of year. 


With so much of the automobile in- 
dustry’s expectation of expanding dis- 
tribution in 1926 resting on the outlook 
in the agricultural region~, the current 
weakness in wheat and cotton prices is 
being closely watched. While the de- 
cline has not gone far enough, in the 
opinion of market analysts, to affect to 
an appreciable extent the capacity of 
the farm regions to absorb cars, trucks 
and tractors, a reversal of the trend in 
prices would occasion general satisfac- 
tion. 


The decline in crude rubber has re- 
lieved the tire situation, apparently mak- 
ing any further increases in tire prices 
a more or less remote contingency. 
There has been a widespread response 
to Secretary Hoover’s recommenda- 
tions for economy in the use of tires— 
to such an extent, apparently, as almost 
to amount to a buyers’ strike. 


While the position of the motor car 
manufacturers has been made somewhat 
easier by the improvement in the rub- 
ber situation, the tendency in prices of 
other materials and items entering into 
production costs has been upward rather 
than downward, and this factor lends 
color to predictions made by two or 
three leaders of the industry that list 
prices of cars are likely to be higher 
later in the season. 


The optimism with which prospects 
for the year in foreign countries is 
viewed continues unabated, and an early 
announcement of another important 
transaction whereby an American com- 
pany will acquire a controlling interest 
in a foreign producer of motor cars is 
looked for in the trade. 





DES MOINES PLANS SHOW 

DES MOINES, Ia., Jan. 25.—Feb. 15 to 
20 inclusive has been selected by the 
Des Moines Automobile Dealers’ Associa- 
tion as the date for the annual automo- 
bile show. As usual, the show will be 
held at the Coliseum. Managers C. G. 
VanVliet and Dean Schooler announce 
that all space has already been reserved 
by exhibitors. So great was the demand 
for space that some of the booths usually 





occupied by accessory displays have been 
reserved by automobile exhibitors. In 
connection with the show, the Iowa Auto- 
motive Merchants’ Association is plan- 
ning a convention of dealers. 





GEORGE M. STADELMAN 

AKRON, O., Jan. 25.—George M. Stadel- 
man, 54 years old, president of the Good- 
year Tire & Rubber Co., and vice presi- 
dent of the Rubber Association of Amer- 
ica, died here following an illness of 
several weeks. A recent robbery at the 
Stadelman home, during which two 
thieves compelled Mr. and Mrs. Stadel- 
man to assist them, is believed to have 
ageravated his illness. 

Mr. Stadelman joined Goodyear in*1901. 
He entered the tire business in 1894 with 
Morgan & Wright of Chicago, manufac- 
turers of bicycle tires. Starting as a 
clerk, he later became sales manager. 
He resigned when offered a position with 
Goodyear in charge of carriage tire sales. 
He became general sales manager in 
1906 and vice president in 1915 . 

He became president of Goodyear in 





George M. Stadelman 


1923, succeeding E. G. Wilmer, who was 
made chairman of the board of directors. 

The Rubber Association of America, 
at its last meeting, offered Mr. Stadel- 
man the presidency but he declined the 
honor because of poor health. He has 
been an officer of the association for 
many years. Paul W. Litchfield, first 
vice president of Goodyear, is the next 
in line for the presidency of the company. 

Mr. Stadelman was born April 8, 1872, 
at Winona, Minn., where he spent his 
boyh>0d. He was married in Chicago in 
1902 to Gertrude Grant. He is survived 
by h’'s widow, a daughter Gertrude, and 
a sou Grant. 

The funeral of Mr. Stadelman was held 
this afternoon, at his home. 

Factory operations at the Goodyear 
plant were suspended for twenty-four 


hours, from midnight Sunday to mid- 
night Monday, in tribute to the dead 
president. 


. + 


H. L. Horning Is Elected 
President of M. & A. M. A. 


New Head of Association Is Also 
Past Chief of Society of 
Automotive Engineers 





NEW YORK, Jan. 25.—H. L. Horning, 
president of the Waukesha Motor Com- 
pany, Waukesha, Wis., has been elected 
president of the Motor and Accessory 
Manufacturers Association for 1926. He 
was first vice-president last year and has 
been a director of the association for 
five years. He is a past president of the 
Society of Automotive Engineers. 

Other officers elected by the M. & A. 
M. A. were: 

First Vice-President, C. H. L. Flinter- 
mann, Michigan Steel Casting Co.; sec- 
ond vice-president, E. B. Clark, Clark 
Equipment Co.; third vice-president, M. 
A. Moynihan, Gemmer Mfg. Co.; treas- 
urer, L. M. Wainwright, Diamond Chain 
& Mfg. Co.; secretary and assistant 
treasurer, J. M. McComb, Crucible Steel 
Co. of America. 

The M. & A, M. A. has three new mem- 
bers on its board; Mr. Moynihan, L. A. 
Safford, McQuay-Norris Mfg. Company, 
and R. W. Procter, Black & Decker Mfg. 
Company, Other members of the board 
in addition to the officers who were in 
office throughout 1925 are: 

C. E. Thompson, Steel Products Co.; 
M. B. Ericson, Biflex Products Co.; H. 
W. Chapin, Brown-Lipe-Chapin Co., and 
A. H. D. Altree, American Bosch Mag- 
neto Co. 


CHALFANT GIVEN SEND-OFF 

NEW YORK, Jan. 25.—The Rotary 
Club of New York, of which he is a past 
president, recently tendered a farewell 
dinner to E. P. Chalfant at Hotel Mc- 
Alpin and presented him with a bronze 
desk set. Mr. Chalfant is chairman of. 
the board of directors of the Gill Manu- 
facturing Co., former president of the 
Motor & Accessory Manufacturers Asso- 
ciation and in November was appointed 
executive vice-president of the National 
Standard Parts Association. His new 
headquarters will be at the association 
offices in Detroit. 


GOES TO DALLAS BRANCH 


DALLAS, Tex., Jan. 25.—P. A. Rumpf, 
formerly with the Studebaker automobile 
factory, but more recently with the Pitts- 
burgh branch, has been transferred to 
the Dallas branch to succeed manager 
George D. Keller who goes to the San 
Francisco branch. Mr. Keller has been 
with the organization for 12 years. Prior 
to going to Pittsburgh he was manager 
of the Chicago branch. He has been 
manager of the Dallas branch for the 
past two years. 











January 28, 1926 


Michigan Leads California 
In Exports for 3 Months 


‘Motor State’? Now Occupies Fifth 
Place in Union in Point of 


Foreign Trade Value 





WASHINGTON, Jan. 25.—By leading 
the nation in the export of automobiles 
during the third quarter of 1925 with 
a total of $37,060,718, Michigan was able 
to forge ahead of California to occupy 
fifth place among the states of the 
Union in the value of merchandise ex- 
ported during the three-month period 
ended September 30, 1925. This fact is 
revealed in statistics just made public 
here by the Department of Commerce. 


Michigan’s shipments to the markets 
of the world for the quarter totaled 
$57,898,527, a marked increase of more 
than 68 per cent over the figures for the 
corresponding period of 1924, when they 
were $39,715,744. The $37,060,718 worth 
of automobiles and automobile paris 
Michigan exported accounted for more 
than 64 per cent of the total overseas 
shipments of that state. 


Export of automobiles and automobile 
parts, the statistics show, was also the 
leading item in three other states dur- 
ing the third quarter of 1925 as fol- 
lows: New Jersey, $8,181,394; Indiana, 
$4,004,433 and Missouri, $2,415,616. 


In releasing these quarterly statistics, 
Dr. Julius Klein, director of the Bureau 
of Foreign and Domestic Commerce, 
under whose charge they are compiled. 
again calls attention to the fact that the 
figures are based primarily on through- 
bills-of-lading, and, therefore, in the case 
of some states reflects but a part of 
their total foreign trade and for others 
includes goods produced elsewhere. 





LOUIS H. SEBBES 


CHICAGO, Jan. 25.—Louis H. Sebbes, 
formerly with the Chilton Class Journal 
Co as editor of Chilton Automobile Di- 
rectory and the Automobile Trade Di- 
rectory, died at his home here Jan. 21, 
after an illness of two months. Since 
leaving the Chilton Class Journal Co. 
a few months ago he had been an account 
executive with the Reinicke-Ellis Adver- 
tising Agency of Chicago. 


OLDS HAS 6 PCT. PLAN 


LANSING, Jan. 25.—Olds Motor Works 
has just made available to its dealers a 
6 per cent purchase certificate plan sim- 
ilar to that in operation some time by the 
Chevrolet Motor Co. Under the plan a 
prospective purchaser gradually accum- 
ulates the sum needed to make a first 
payment or full cash payment on a new 
car, the dealer paying 6 per cent inter- 
est on deposits with an additional credit 
of 6 per cent on all service, repairs and 
accessories bought from the dealer dur- 
ing the time the certificate is in force. 
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Chicago Show 


Events 





Thursday, Jan. 28 
Pre-show meeting and banquet, Chicago 
Automobile Trade Association in Gold 
Room of Congress Hotel, 6:30 p. m. 
Friday, Jan. 29 


Dinner, Chicago Branch, Cadillac Motor 


Car Co., Ball Room of Blackstone Hotel. 
Saturday, Jan. 30 
Eleventh annual Automobile Salon 


opens at Drake Hotel in conjunction with 
National Automobile Show in Coliseum. 


Sunday, Jan. 31 
Dinner, Chicago Boosters’ Club. 


Monday, Feb. 1 
Ninth annual convention, National Auto- 
mobile Dealers’ Association opens at 
LaSalle Hotel and continues to Feb. 3. 
Dinner and meeting, Remy Electric Co., 
6:30 p. m., Congress Hotel. 


Tuesday, Feb. 2 

Convention of Automotive Electric 
Service Association opens at Congress 
Hotel and continues through Feb. 3. 

Luncheon, Chicago Flint Co., 1 p. m. in 
Gold Room of Congress Hotel. 

Meeting of zone and regional managers 
of Chevrolet Motors Co. opens and 
continues through Feb. 3. 

Luncheon, Oakland Motor Car Co. 12 
to 4 p. m. in Grand Ball Room of Black- 
stone Hotel. 

Hudson Motor Car Co. opens daily meet- 
ings from 9 to 5, Feb. 2, 3, 4 and 5, at 
Blackstone Hotel. 

Banquet of National Automobile Deal- 
ers’ Association, LaSalle Hotel, 6 p. m. 


Wednesday, Feb. 3 
Luncheon, Chicago Nash Co., in Gold 
Room of Congress Hotel at 12:30 p. m. 
Business meeting for Oldsmobile deal- 
ers, sales managers and bankers at Eighth 
Street Theater, 2:30 p. m. 


President’s luncheon, Franklin Auto- 
mobile Co., at Drake Hotel. 

Dinner, Oldsmobile western dealers, 
Grand Ball Room of Hotel LaSalle at 
6:30 p. m. 

Banquet, Federal Motor Truck Co., 
Florentine Room of Congress Hotel at 
6 p. m. 

Dinner, Paige-Detroit Motor Car Co., 


6 p. m. at Blackstone Hotel, 

Luncheon, Auburn Automobile Co., 12:30 
p. m. in Ball Room of Blackstone Hotel. 

Luncheon, 12:30 p. m., by Rickenbacker 
Motor Co., at Blackstone Hotel. 

Meeting, dealers and salesmen of 
Paige-Detroit Motor Car Ce. at Black- 
atone. 

Luncheon and meeting of dealers of 
Nash Sales Co., at noon, Congress Hotel, 

Banquet of 500 Club (formerly “Old 
Timers’ Club”), Florentine Room, Con- 
gress Hotel at 6:30 p. m. 


Thursday, Feb, 4 

Annual meeting and luncheon, National 
Association of Automobile Show & Asso- 
ciation Managers, Room “B,”’ Drake Hotel, 
at ip. m. 

Dinner and meeting of Automotive 
Manufacturers’ Association at City Club, 
6:30 p. m. 

Luncheon and Meeting, Chrysler Corp., 
12:30 p. m. In Gold Room of Congress 
Hotel. 

Luncheon, Velie Motors Corp., Floren- 
tine Room of Congress at 12:30 p. m. 

Luncheon, Buick Motor Car Co., Large 
French Room at Blackstone Hotel at 12:30 
Pp. m. 

Dinner, Studebaker Corp., Ball Room of 
Blackstone Hotel at 6:30 p. m. 


Friday, Feb. 5 
Meeting of Chevrolet dealers beginning 
at noon in Apollo Theater. 
Convention of National Battery Manu- 
facturers’ Association opens in Sherman 
Hotel to continue through Feb. 6. 
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Buffalo Show Best Ever 
Held from Dealer Stand 


Many Sales Are Made and Attend- 
ance Is Greater Than at Any 
of Previous Exhibitions 





BUFFALO, Jan. 25.—Buffalo’s 24th an- 
nual automobile show which came to a 
close Saturday evening, January 23, 
viewed from the dealers’ standpoint, was 
the most successful exposition ever held 
here. 


The attendance was uniformly larger 
than at any of its predecessors, and— 
what was better—it included a greater 
number of patrons present—not because 
of the crowds, the bright lights and the 
animation of it all—but owing to the 
opportunities the show provided to study 
advantageously-the new models and by 
comparison to select the cars. best 
suited to their needs. 

Many sales were made and every 
dealer listed a large number of live 
prospects that will keep his salesmen 
busy the retiiainder of the winter and 
through the spring. 

The exhibitors included: 


Passenger Cars: Ajax, Nash Buffalo Corp.; Auburn 
A. F. Winegar Corp.; Buick, Buick Motor Co.; Cadillac, 
— ap 3 Cadillac Corp.; Case, W. J. Beier, Jr.; Chandler, 

Race & Sons; Chevrolet, Chevrolet Motor Co. ; 
Chiyster, Edward H. Baker Corp.; Coach Builders, Brunn 

Cleveland, Mileage Mo Sales; Davis, Poppen- 
berg Motor Co.; Diana, Bernhardt Motors, inc.; Dodge 
Brothers, J. A. Cramer, iInc.; Essex, Hudson-Ollver Motor 
Co.; Flint, Roesch & Klinck, Inc.; Ford, A. W. 
Motor Co.; , Ostendorf Motor Co.: 
Hertzog Motor Co.;: Gray, Western N. Y. 
Hudson-Oliver Motor Co.; Hupmobile, . 
Co.; Jewett, Paige Sales Co.; Jordan, Howard B. Smith, 
Inc.; Lincoln, Ford Motor Ce.; Locomobile, Roesch & 
Klinck, Inc.; Marmon, Monroe Motor Car Co.; McFarian, 
Lutz Automobile Co.; Moon, Bernhardt Motors, Ince.; 
Nash, Nash Buffalo Corp.;: Oakland, Buffalo Oakland 
Motor Co.; 7 oun Lr Jr.; Overtand, Over- 
land Knight Co., Inc.; Packard, Pa ckard Buffalo Corp. ; 








eter Corp. 


m, n, Inc.; 
er, Meyer Motor’ Car Co.; Stute, MacAlpine- 
McComb Motors; Willys-Knight, Overland Knight Coe., 
Inc.; Wills Ste. Claire, Buffalo Wills Ste. Claire. 
Commercial Cars—Atterbury, Atterbury Motor Car Ce.; 
Chevrolet, Chevrolet Motor Co.; Dodge Bros., J. A. 
Cramer, Inc.; Ford, A. W. Haile Motor Co.; M. 
Kam- Rieman Co., Ine.; International, International Har- 
vester Co.; Pierce- Arrow, Pierce- Arrow Sales Co.: Reo 
eedwagons, Reo-Ladd Motor Corp.; Stewart, Siew art 
Motor Corp. 
Accessories—Automobile Ciub of Buffalo: Auto-Fron 
Spring Service: James G. Barclay: Community National 
Bank: D. & w. Sales Co.; oH the Wheel Man; Geneva 
Wagon Co.; Harve Top & Co.; Kendall Refining 
Co.; Leach Steel Corp.; Metre = commercial Corp.: 
Neupert Mfg. Co.: Purolator Buff Standard Oil 
Co. of New York; Statler Motor Suppies: Sterling Ol! 
Corp.;: Sturtzer & Co., Ino.; Y. A. Automobile 
School; York Company. 


CARTER MILLER 


CANTON, O., Jan. 25.—Carter Miller, 
27 years old, advertising manager and 
head of the sales promotion department 
of the Timken Roller Bearing Co., has 
died here following a few days illness 
with pneumonia. 

Mr. Miller joined the Timken organiza- 
tion in 1920, coming from Kenyon Col- 
lege, Gambier, O., from which he gradu- 
ated. He first entered the bearing serv- 
ice division of the Timken factory and 
worked his way up to the position of ad- 
vertising manager, which he held about 
one year. 

He was socially prominent in Canton, 
and belonged to the University Club and 
numerous country clubs and civic organ- 
izations. He is survived by his parents 
and one brother. 
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Akron Tire Plants Making 
Slight Production Increases 


Dealer Business Shows Gain Over 
Last Year—De d for 60,- 
000,000 Seen in 1926 








AKRON, O., Jan. 25.—Average produc- 
tion increases of about 10 per cent are 
being made by most of the tire manu- 


facturers in the Akron district to fill” 


orders for early spring delivery. 

Agreements made by the tire com- 
panies in the fall to curtail their output 
by halting “pre-dated” shipments to 
dealers does not hold good after Jan. 1. 
Tires probably will be shipped in an 
increasing volume during the next three 
months. 

While dealer business in most parts 
of the country has * shown the usual 
seasonal slackening, on the whole it 
has continued in larger volume than last 
year. Sales of tires and accessories in 
the south and on the Pacific coast have 
been particularly heavy. The gain in 
Florida will be nearly 50 per cent this 
winter over the previous year, as the 
result of the boom there. 

Despite higher prices prevailing, tire 
company executives are optimistic over 
prospects for 1926. The greatly in- 
creased motor car registration has fur- 
nished a huge potential demand for 
tires, which must be filled. 

Every indication points to a demand 
for 60,000,000 tires in 1926, compared to 
a consumption of approximately 52,000,- 
000 in 1925. 


Whipple’s Annual “Blowout” 
Attended By Many Dealers 


BINGHAMTON, N. Y., Jan. 23.— 
More than 1,100 dealers took part in 
Whipple’s annual blowout and “sales 
convention Jan. 20th. After the address 
of welcome by R. W. Whipple in Kalurah 
Temple, H. E. Nevin of the Moto Meter 
Company discussed “Collection and 
Terms Cash,” and the delegates then 
visited Whipple’s exhibition of automo- 
tive equipment. 

After luncheon Ken Cloud, of Chicago, 
discussed “How to Make Publicity Get 


Your Garage the Business,” Ray W. 
Sherman, editor of Motor, discussed 
“Successful Merchandising,” R. W. 


Proctor of Black & Decker spoke on 
“Keep Your Place Busy This Winter,” 
and W. B. Ruark, Chicago sales spe- 
cialist, talked on the A. E. A. “Shoe ’Em 
and Sell ’Em” campaign. 

The chief feature of the evening en- 
tertainment, at which the attendance 
exceeded 1,400, was a “Wedding a la 
Carte,” in which R. W. Whipple was the 
bride and T. W. the bridegroom. Mem- 
bers of the Whipple organization pre- 
sented a minstrel show and a short skit, 
“Mysteries of the Sahara.” Speeches 
were made by L. A. Safford of the 
McQuay-Norris Manufacturing Co., and 
by E. J. Cattell, Philadelphia after-dinner 
speaker. 
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PATENTS AND TRADE MARKS 


Two booklets one relating to patents 
and the other to trade marks have re- 
céntly been published by Richards & 
Geier, 277 Broadway, New York City, for 
general distribution to interested per- 
sons. These booklets give a great deal 
of information about the registration of 
trade marks and the procuring of pat- 
ents. 


RADIO SURVEY MADE 

PHILADELPHIA, Jan. 25.—A survey 
recently made by the Chilton Class 
Journal Company indicates the great ex- 
tent to which automobile dealers are en- 
gaged in the retail distribution of radio 
receiving equipment. Questionnaires were 
sent to all Cadillac, Studebaker, Hupmo- 
bile and Overland dealers in towns of 
10,000 population and under. Replies 
were received from 1901 dealers. Of 
these 692 stated that they were already 
handling radio sets. From those who 
were not handling radio, 379 stated their 
intention to take on radio merchandise. 


Foisce Wisin Gieitest Cat 
Exhibit West of Chicago 


SAN. FRANCISCO, Jan. 25.—With the 
opening of the tenth Annual Pacific Au- 
tomobile Show January 30, the eyes of 
the western motor trade are focused on 
San Francisco for what will undoubtedly 
be the biggest motor display ever held 
west of Chicago. 


The earlier show dates, the fact that 
nearly all of the big factories are dup- 
licating their New York exhibits at the 
San Francisco display and the enthusi- 
asm of the big distributors in calling spe- 
cial trade meetings for the show week 
have combined to make the show outlook 
better than ever before, from the trade 
standpoint. 


Decorations, always a feature of the 
San Francisco show, will again be a 
headline feature of the tenth annual ex- 
hibit. George Wahlgreen, veteran show 
manager and decorative wizard has been 
working with a corps of artists, dec- 
orators and designers to make this year’s 
show even more beautiful and more spec- 
tacular in lighting and decorative effects 
than those that have preceded it. 


G. M. EXPORTS GAIN 

NEW YORK, Jan. 25.—In 1925 it is 
estimated that General Motors exports 
numbered 102,562 cars and_ trucks, 
valued at $78,479,381, compared with 
64,626 valued at $50,797,418 in 1924. 
James D. Mooney, in charge of General 
Motors exports, believes that 1926 will 
see an export volume of $100,000,000, 


which was the goal set three years ago 
for 1928. 


BARLOW LEAVES BOYCE 
NEW YORK, Jan. 25.—A. E. Barlow 
has resigned as general manager of 
Boyce & Veeder Co. and is succeeded by 


W. Covert Jones, formerly general man- 
ager of the same company. 


=. ¢ 
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New Car Sales Show Gain 
Of 22 Per Cent in 1925 


Used Automobiles Also Advance 36 
Per Cent Over 1924—Parts 
Make Increases 


CLEVELAND, O., Jan. 25.—Some idea 
as to the number of both new and used 
automobiles sold in Cleveland during 
1925 may be had from the annual report 
of the Cleveland Automobile Manufac- 
turers’ and Dealers’ Association, made 
public today. 


Here is a portion of the report: 


“During the past year, 38,073 new car 
bills of sale were filed with clerk of 
common pleas court here. While this 
is not a complete count of the number 
of new cars sold it is a relative index. 
For 1924 the total number of new car 
bills of sale was 31,148, an increase of 
over 22 per cent in favor of 1925. 


“It should be borne in mind also that 
taking cars in exchange in part payment 
for new ones has imposed on the retail 
dealers of the community a large burden 
of moving these traded-in cars. That the 
motor car merchants of Cleveland did 
this on a tremendous scale is shown by 
the total of 95,443 used car bills of sale 
filed with the clerk of courts office during 
1925. For the year 1924 there were 
69,811 used car bills of sale filed with 
the court. This means an increase of 
25,632 in favor of 1925, or approximately 
36 per cent.” 


The report, which points out that 
there are more than 200 retail automo- 
bile establishments in the county, adds 
that local manufacturers and parts fac- 
tories “also shared in the tide of pros- 
perity that engulfed the automobile in- 
dustry during the last year.” 


Webber to Make and Sell 
“Bat” Rotary Gas Mixer 


CHICAGO, Jan. 25.—Negotiations have 
just been completed between the P. H. 
Webber Co., Hoopeston, Ill., and P. J. F. 
Batenburg, Racine, Wis., whereby the 
former has been granted the sole manu- 
facturing and sales rights of the Bat 
System of Supercharging Combustion 
Engines. 


The system consists essentially of an 
intake manifold equipped with the Bat 
Dual Rotary Hydro-Carbon Mixer, a de- 
vice designed to fill more completely and 
uniformly each cylinder of a multiple 
cylinder engine with a homogenous gase- 
ous mixture. 


Four sizes of mixers are available, 1%, 
14%, 1% and 1% inch suitable for engines 
of 150 to 175, 175 to 225, 225 to 275 and 
275 to 325 cu. in. piston displacement. 
The Webber Company will make a spe- 
cial manifold for Fords equipped with 
the Bat Dual Rotary Hydro-Carbon mixer 
to sell for $7.50. 


The Webber Company has been mak- 


ing automotive products for several 
years. 
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New England Reports Sales 
Above Normal in December 


Dodge Brothers Reduction Fails to 
Disturb Market to Any Great 


Degree 


BOSTON, Jan. 25.—New England deal- 
ers in general and Boston distributors 
in particular ended the year feeling 
pretty well satisfied with the way sales 
went through the fall, particularly in 
December. Because the weather did not 
get extremely cold except for a day or 
two, and the streets kept clear of snow 
in and about Boston those organizations 
which had been kept keyed up to con- 
tinue striving for sales found that they 
were able to add a lot of orders to their 
credit. 

There was some feeling that the Dodge 
Brothers announcement would slow 
things up, but the other dealers in its 
class say it was not felt to any great 
extent, As Christmas approached there 
was a letup and the fact that the an- 
nouncement came at that time, it was 
believed by some dealers, did not have 
the punch it might have had otherwise. 

The used car market showed some 
signs of life, but it is not yet in a healthy 
state. There are plenty used cars on 
hand, and they will increase as the 
winter progresses with dealers hoping 
for a chance to unload them in spring. 

The men in the tire and accessory 
lines say that they have had a good 
month, and some of them carrying radio 
as an additional line state that it was 
the radio demand which helped them out 
materially. They now regard it not as 
a side line but a real part of the busi- 
ness. 


ee 


COAST MAY MAKE RUBBER 


NEW YORK, Jan. 25.—The establish- 
ment of large rubber producing areas in 
California is understood to be one of 
the purposes of the reorganization of the 
Inter-continental Rubber Co. through 
dissolution of the holding company and 
the sale of additional capital stock. It 
is said that experiments with the guayule 
shrub during 15 years have proved that 
California is fitted for rubber produc- 
tion. For 25 years the Inter-continental 
Co. has been working on the introduction 
of rubber from the guayule shrub. The 
plan is backed by prominent financiers 
and bankers, the directors including 
William A. Cotter and Charles H. Sabin 
of the Guaranty Trust Co., John Moron 
of the Atlas Portland Cement Co. and 
H. H. Vreeland, associated with the 
Thomas F. Ryan interests. 


BURROW’S REPORTS GAIN 


SPOKANE, Wash., Jan. 25.—The Bur- 
row’s Manufacturing company, manu- 
facturers of the Burrow’s Rocky Moun- 
tain Tire boot, increased its business 300 
per cent in 1925 and recently opened 
a warehouse in Los Angeles, James H. 
Burrow, president, declares in his annual 
report. The firm’s outstanding achieve- 
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ments during the year was development 
of a tire boot for balloon tires which 
has proved satisfactory and can be de- 
pended on for lengthening life of blown 
out balloons several thousand miles, 
tests on road work have determined. 


G. M. LINE INCREASES 

NEW YORK, Jan. 25.—With the intro- 
duction of two models of the Pontiac 
Six, General Motors Corporation an- 
nounces that its new line includes 52 
different models, with a price range as 
follows: Pontiac, two models at $825; 
Chevrolet, six models, from $510 to 
$765; Oldsmobile, nine models, from 
$875 to $1115; Oakland, six models, from 
$975 to $1295; Buick, 16 models, from 
$1125 to $1995; Cadillac, 13 models, from 
$2995 to $4485. 


“Old Timers” Plan to Frolic 
Gaily During Chicago Show 


CHICAGO, Jan. 25.—Old timers in the 
industry and trade are expected to gather 
in force in Chicago during the national 
show week when the banquet of the 
“500 Club’” is held at Congress Hotel. 
This event will be staged in the Floren- 
tine Room and according to Harry P. 
Branstetter, Kissel distributor in Chi- 
cago and master of 
arrangements, an 
evening is being 
planned which as- 
sures ali §partici- 
pants a good time. 
It is going to be a 
real frolic with the 
death penalty for 
anyone who at- 
tempts to make a 
speech. 

Mr. Branstetter 
announces that any- 
one with experience 
in the industry of Harry P. Branstetter 
at least 15 years is 
eligible to membership in the “500 Club,” 
formerly the “Old Timers Club,” and 
that the club wants to build up the roster 
to the 500 limit at the Chicago show. 
There are about 400 members now. 

Those eligible for membership and de- 
siring to attend the banquet should notify 
Mr. Branstetter or present themselves at 
the banquet room. “We will receive 
them all up to the 500th,” said Mr. 
Branstetter, “so the earlier the appli- 
cant notifies us the better.” Meaning, 
apparently, that applicant No. 501 will 
be out of luck. Vincent Bendix, president 
of the Bendix Corporation, Chicago, is 
president of the “500 Club.” 


BUICK SCHEDULE HEAVY 


FLINT, Mich., Jan. 25.—Production 
schedules released by the Buick Motor 
Company for January, February and 
March indicate that the company will 
maintain a capacity output for this time. 
Approximately 75,000 cars will be built 
and shipped from the factory here dur- 
ing this period. The official production 
figures are as follows: January, 23,586; 
February, 23,665; March, 27,122. 





35 





Financing Terms Make Car 
Sales Difficult in Mexico 


Absence of Proper Facilities and Co- 
Operation of Banks Are Princi- 
pal Troubles of Dealers 


ST. LOUIS, Jan. 25.—The automobile 
situation in Mexico is in a difficult posi- 
tion due to the long time terms some 
of the retailers are giving, the absence 
of an automobile finance company and 
the need of assistance from banks, ac- 
cording to Edmund H. Serrano, director 
of exports of the Moon Motor Car Co. 
who recently returned from a tour of 
Mexico. 


“The bauks charge a very high rate 
of interest as do the private individuals 
who discount automobile paper. The lat- 
ter charge anywhere from 1.5 to 3.5 
per cent interest a month,” said Serrano. 
“I found that certain distributors there 
who were selling the most cars are the 
ones that are giving the longest terms 
and they are also the ones that have the 
greatest number of second hand cars un- 
sold. A certain American concern has 
organized a company to finance and dis- 
count automobile paper but its terms are 
so high that it is of very little assis- 
tance to the dealers. 


“While I was in Tampico the first 
Diana arrived there. It made quite a 
hit and was sold immediately. Tae dis- 
tributor there asked me to telegraph an 
order for six more which had been sold. 

“Years ago people in Mexico regarded 
the European car as the best but they 
now are importing about 95 per cent 
American cars. The open model is the 
most popular although many closed cars 
are being imported now. 


SAGINAW TO EXPAND 

SAGINAW, Mich., Jan. 25.—An addi- 
tional appropriation of $260,000 for in- 
ternal expansion work at the Malleable 
Iron Foundry of the Saginaw Products 
Company was announced today. The 
company is a division of the General 
Motors Corporation. This appropriation 
supplements one of $570,000 for similar 
work which is now being completed. 
The improvements at the foundry will 
increase its capacity from 2,000 to 3,000 
tons of casting each month. 


—_—- —-— 


SMITH BUYS OUT HEMENWAY 

IRVINGTON, N. J., Jan. 25.—Smith & 
Hemenway Co., Inc., manufacturers of 
“Red Devil” tools, announce that J. F. 
Hemenway has retired from the com- 
pany and all his interests have been 
purchased by Landon P. Smith, president 
of the company. | 


—_—_—__-— 


ELCAR REPORTS GAIN 


NEW YORK, Jan. 25—F. B. Sears, 
president, reports that Elcar Motor Car 
Co. enjoyed its largest year in 1925 and 
increased the area covered by its dealer 
organization about 30 per cent over 1924. 








36 


Price Revisions Disturb 
Even Trend in Carolina 


Piedmont District Begins to Show 
Improvement with Farm Section 


Still in Lead 





CHARLOTTE, N. C., Jan. 25.—Actual 
and prospective reductions in prices of 
atuomobiles tended somewhat to disturb, 
conditions in this territory soon after 
the New Year got started, except for 
those lines for which downward revis- 
ion of prices was announced. 


Charles E. Lambeth Motor Company 
officials said the recent cut in Dodge 
Brothers prices had caused “a real stir” 
and that the demand immediately in- 
creased substantially. Officials of this 
company even now are beginning to dis- 
cuss the possibility of being able to make 
immediate deliveries when the usual 
rush for cars develops with the advent 
of March. 


The real importance of the revision of 
Chevrolet prices lies in the increased 
competition the new levels offer the Ford 
line, rather than because of the dollar- 
reduction, according to Fred Anderson, 
president of Pyramid Motor Company, 
Chevrolet dealer. This view was ex- 
pressed also by officials of the Chevrolet 
Motor Company’s branch here, which re- 
cently entered its large, especially con- 
structed building. Much new business 
was developed by the announcement of 
the new prices, according to both the 
dealer and the factory branch. 


Conditions in the automotive trade are 
not as satisfactory just at this time in 
the Charlotte district as in some others 
of this state, according to representa- 
tives here of large automobile financing 
companies. Agricultural eastern North 
Carolina is the best section of the two 
Carolinas, it was reported, with Pied- 
mont, South Carolina, conditions showing 
some improvement. ; 





BATTERY MEN TO MEET 


NEW YORK, Jan. 25.—The National 
Battery Manufacturers’ Association an- 
nounces that the program for the asso- 
ciation convention to be held February 
5-6 at the Sherman Hotel, Chicago, will 
include discussion of the following 
subjects: 


Chemical Control in the Battery In- 
dustry, Insurance of Batteries Against 
Loss and Theft, The Luthy Process of 
Plate Material Reclamation, Credit Bu- 
reau (Detailed Plan), The Association 
Idea (A—Purpose, B—What Are We 
Accomplishing, C—Membership), Pub- 
licity, Trade Customs and Standards of 
Trade Practice, A Business Summa"y 
(A—General Conditions, B—Battery Con- 
ditions), Participation in Automobile 
and Radio Shows, etc., as an Association, 
and the Members as Individuals, Mail 
Crder Business and Mail Order Compe- 
tition, Health Maintenance in the Battery 
Plant, Developments in the Radio Field 


MOTOR AGE 


(A—Trickle Charge, B—Eliminator), 
Outlook for Radio Batteries, Action to 
Curb Misrepresented Radio Batteries, 
Private Brand Batteries and Sales Poli- 
cies (A—Production vs. Unlimited Sales, 
B—Sale of Plates, C—Cost of Plates, 
D—Cost of Materials). 





STUDEBAKER IN MEXICO 

TAMPICO, Mexico, Jan. 25.—Arrange- 
ments have been made whereby the 
Tampico Goodrich Company January 4 
will take over the local agency of the 
Studebaker Corporation of America, ac- 
cording to announcement of W. L. Mor- 
rison, head of the former company. Mr. 
Morrison said that a shipment of Stude- 
baker cars of various models would 
arrive here early in January. The com- 
pany also will carry a large and varied 
assortment of parts, he said. 


FRANKLIN PROFITS GAIN 


NEW YORK, Jan. 25.—‘Franklin net 
profits for 1925, after all charges, de- 
preciation and taxes approximate $1,- 
950,000,” stated F. A. Barton, secretary 
and’ treasurer of the H. H. Franklin 
Manufacturing Company. Mr. Barton 
was in New York to attend the annual 
Franklin dealers’ conference and lunch- 
eon at the Commodore Hotel. “Not only 
ws 1925 the best year in the history of 
the Franklin Company in the matter of 
profits,” continued Mr. Barton, “but the 
entire financial structure has _ been 
strengthened. All bank loans were re- 
tired in May, 1925, and it was not nec- 
essary to borrow during the remainder 
of the year. Our current position is ex- 
cellent. Our inventory turnover in 1925 
was three times that of 1924.” 


Olds Tells Purchasers How 
To Lengthen Life of Rubber 


NEW YORK, Jan. 25.—Olds Motor 
Works is furnishing all purchasers of 
Oldsmobiles with instructions or how to 
prolong the life of their tires. These 
instructions include: 

Proper care of tires will lengthen their 
life 25 per cent. In other words, you 
can save the price of a new spare tire 
by following the common sense rules 
listed below: 


Maintain air pressure at 24 pounds. 
This not only lengthens tire life but also 
improves riding comfort. Test tire pres- 
sures once a week as leaky valves and 
temperature changes quickly affect air 
pressure. 


Make repairs promptly. A stitch in 
time saves nine and prompt attention to 
cuts in the rubber will add hundreds of 
tire miles. 


Use brakes gently. Good drivers apply 
brakes suddenly only in emergencies. 
Stop in time to avoid necessity of lock- 
ing wheels and skidding tires. 


Watch curves and curbs. Slow down 
at corners and save side strain on your 
tires. Avoid striking curb or scraping 
sides of tires on curb when parking and 
save rubber. 
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Prosperous Year Is Closed 


By New Orleans Industry 
indestiiel Conditions. Seund- with 


Strawberries and Cotton 


in the Lead 





NEW ORLEANS, Jan. 25.—December 
closed a very prosperous year for the 
car dealers and distributors and the 
automotive equipment jobbers of Louisi- 
ana and Mississippi. December itself 
started rather slow in radio, but radio 
sets and equipment began to sell 
briskly around December 15 and the de- 
mand has continued and is predicted to 
last through January. More automotive 
jobbers in this territory are handling 
radio than ever before. 


The prospect for 1926 is optimistic. 
One of the trends, noted previously in 
this territory, has been the preference 
of purchasers for closed cars. The 
closed car seems to have won a perma- 
nent place in the affections of southern- 
ers, the demand right now for such mo- 
tors being heavier than some New Or- 
leans distributors can supply, 


The general business outlook is 
promising. Record yields of straw- 
berries and other truck crops sold well 
and brought much ready money into cer- 
tain restricted sections. The cold of late 
December does not appear to have dam- 
aged such crops for the 1926 seasons. 
Cotton poured much money into Dixie. 
The dark spots have been rice, a good 
per cent of which was salt water dam- 
aged, and sugar cane, the sugar content 
of a big tonnage of which was lowered 
by the cane borer. There is still much 
building going on in New Orleans and 
in some other cities of the two states. 


In the shop equipment field, more 
garages and car dealers are providing 
themselves with complete lines of tools 
than has been true of other years. A 
tendency to “slick up” the repair shop 
is also noted, 


Many families are now being provided 
with two and even with three cars in 
this section, as has been noted in pre- 
vious reports. Purchasers are also de- 
manding in greater proportion the more 
expensive models. 


——_—_ —_ -— 


NEW LOCOMOBILE CONCERN 


INDIANAPOLIS, Jan. 25.—Among the 
new distributors in the Indianapolis 
territory is the Indiana Locomobile Sales 
Company which will be officially an- 
nounced here shortly. This is both a new 
concern on the row and a new car for 
the territory as the Locomobile has not 
been distributed here recently. George 
W. Spindler is president of the new con- 
cern as well as manager. The new 
concern is to be state distributor for 
the Locomobile, and as soon as the or- 
ganization now being formed to manage 
various departments is completed the 
heads of the various departments will 
be announced. The company expects to 
begin business at 955 Meridian Street. 











January 28, 1926 


Detroit Area Closes One of 
Its Most Prosperous Periods 





Car Makers Plan for Increased Out- 
put if Expected Demand 
Warrants 


DETROIT, Jan. 25.—The close of 1925 
saw the automotive industry in the De- 
troit area end one of the most prosper- 
ous years in its history. December was 
no exception, unusual business being re- 
ported from the automobile manufac- 


turer, the accessory manufacturer and . 


the dealer and distributor. 

Automobile manufacturers are exceed- 
ingly optimistic, as witnessed by their 
plans for increased production and the 
enlargement of their plants, accessory 
makers are reporting larger orders from 
manufacturers for their specialties, and 
distributors and dealers report that the 
demand for cars, although somewhat di- 
minished on account of winter, has not 
lessened materially. 

While enlarged plants mean greater 
production facilities, certain executives 
point out that it does not mean greater 
production. This they say will come 
about only if the buyer demand war- 
rants such a condition. They are guard- 
ing against over-production. 

In Canada the situation is a bit dif- 
ferent than in the United States. The 
winter has cut heavily into sales and 
will have a like effect for the next three 
months. The political outlook is un- 
certain and this too has caused some 
buyers to withhold their purchases. 

Used car sales were temporarily 
stopped by the sale of new cars at 
Christmas time. Conditions in this par- 
ticular field are just average, neither 
good or bad. 

The business situation in the Detroit 
area is extremely favorable at present. 
The demand for cars from all parts of 
the United States, Canada and the over- 
seas countries has caused the factories 
to maintain an unusually large output. 
This has given more employment to 
workers who in turn, feeling that their 
jobs are secure, have spent rather freely. 
Other factories, not automotive, have 
caught the spirit and are prospering, re- 
flecting, in a general manner, the busi- 
ness outlook in this area. 





MEXICAN IMPORTS HEAVY 

LAREDO, Tex., Jan. 25.—Motor ve- 
hicles of American manufacture to the 
total number of approximately 18,000 
were exported to Mexico during the year 
1925, according to incomplete figures that 
have been compiled by customs brokers. 
The shipments through the Laredo port 
of entry were approximately 39,000, 
nearly all of which were passenger cars. 
These motor vehicles filled 1,366 cars, 
as compared with a total of 737 cars 
for 1924. The exports through the port 
of Tampico and the ports of entry of 
El Paso, Eagle Pass and Brownsville 
were considerably larger than last year 
but the exact figures are not as yet avail- 
able. 











New Prest-O-Lite 
Sales Chief 





J. H. McDuffee, new general sales 
manager 


Geographer Sees Hope for 
Rubber Industry in Brazil 


MADISON, Wis., Jan. 25.—New light 
on the crude rubber situation has been 
thrown by Professor Ray H. Whitbeck, 
University of Wisconsin geographer, who 
in his presidential address to the Asso- 
ciation of American Geographers, ex- 
pressed the expectation that the great 
crude rubber industry of Brazil might 
profitably be restored as a solution to 
the present crisis in rubber. 


“Only a short time ago,” said Prof. 
Whitbeck, “the Amazon basin was 
thought to have a natural monopoly of 
rubber production. In 1900 the Amazon 
basin was supplying 90 per cent of the 
world’s rubber. It was Brazil’s second 
largest export. No one anticipated that 
this great industry, apparently en- 
trenched in security by nature, could be 
swept out of existence by the competition 
of plantation rubber in the far eastern 
regions which had produced little or no 
rubber. 


“Yet it has happened. Had the world 
demand for rubber not risen above the 
bicycle stage, Brazil might have met the 
requirement. But the big demand for 
rubber made it profitable for British 
capital to go to far eastern planta- 
tions, and the Brazilian industry was 
virtually stopped. Throughout all these 
changes, the natural condition of the 
Amazon valley remained the same. But 


now with the passage of a British legis- 
lative act which so increases the price 
of rubber, the Brazilian industry may 
be restored.” 
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Moon Co. Expands Plant to 
Take Care of 1926 Output 


McDonald Tells Dealers 1925 Was 
Best Year in Firm’s History but 
’26 Will Be Better 





ST. LOUIS, Jan 25—Moon Motor Car 
Co. anounces an expansion program to 
take care of the increase in its busi- 
ness and provide better facilities for its 
development. 

A new final test division is housed in 
a newly constructed Monitor type build- 
ing with a floor space of 65,000 square 
feet and with a testing capacity of 100 
automobiles per day. The building pro- 
vides plenty of space for mechanics to 
work. 

The research division of the engineer- 
ing department has been enlarged and 
placed in charge of Carl M. Walther, ex- 
perimental engineer. George H. Kublin 
is chief engineer of the company. Wal- 
ther has been connected with the Moon 
organization for a number of years. 

The Moon Company also has acquired 
a large warehouse at the corner of Doug- 
lass and North Second streets, formerly 
occupied by a metalware corporation, 
which it will use to house its parts 
division. This building is two stories 
high and has unusually good shipping 
facilities, being located on four railroad 
tracks. 

Stewart McDonald, president of the 
company, in a recent commuication to 
dealers and distributors of his organiza- 
tion stated that 1925 was the best year 
the company had ever enjoyed and 
further said “we have plans laid and the 
stage all set to make 1926 the greatest 
for all of us and do things that will make 
1925 insignificant by comparison.” 


PLAN MOTOR BUS SHOW 


DETROIT, Jan. 25—The second an- 
nual Motor Bus Show will be held in 
Detroit March 29 to April 3, C. E. Stone, 
chairman of the general committee an- 
nounced today. The show will be along 
the same lines as the one held here last 
fall, taxicabs being the only addition. 
The above date was decided upon, ac- 
cording to Mr. Stone, because it is at 
this time that purchasing agents do 
most of their buying. 


FIRM CHANGES NAME 


INDIANAPOLIS, Jan. 25.—The Wilbur 
Johnson Company, which for nine years 
has been the Hupmobile distributor in 
this territory, has announced a change 
of name of the concern, though not of 
management or ownership of the insti- 
tution, to The Baxter Company, and a 
change of location to the five story 
former Lexington Building on Meridian 
street to take place as soon as the new 
place can be rearranged to suit the needs 
of the concern. Under the new arrange- 
ment Arthur Baxter is president, Emory 
E. Baxter, vice-president, Wilbur John- 
son, vice-president. 





38 


Firestone and Party Leave 
For Eastern Rubber Plants 


Headquarters Will Be Maintained in 
Singapore—Malaya, Java, Sumatra 
and Borneo to Be Visited 





AKRON, Jan. 25.—Harvey S. Firestone, 
Jr., vice-president and general manager 
of the Firestone Steel Products Co., and 


party sailed from Seattle Jan. 22 on the 


President Lincoln for Singapore. 


The principal purpose of the trip is 
to inspect various branches of the Fire- 
stone Tire & Rubber Co. in the rubber 
producing and marketing centers of the 
Far East, Mr, Firestone said. 


Headquarters will be established in 
Singapore, where the company has a 
large washing and refining plant. Fire- 
stone and the engineers accompanying 
him plan to visit buying centers main- 
tained in Malaya, Java, Borneo and 
Sumatra. 

As part of a program to establish new 
sources of supply for the Firestone com- 
pany’s growing crude rubber require- 
ments, seven additional purchasing of- 
fices have been established in the Far 
East, four in British and three in Dutch 
territory. The refining plant at Singa- 
pore has been enlarged to handle the 
additional rubber being received from 
the plantations. 

Although no definite ._plans have been 
made for a trip to Liberia, Mr. Fire- 
stone said he might visit that country 
later. 


-_-—_ - — 


NEW DURANT MANAGERS 


PORTLAND, Ore., Jan. 25.—Appoint- 
ment of four additional field represen- 
tatives in the Pacific Northwest terri- 
tory for the Durant Motor Company of 
California to care for the growing needs 
of the enlarging dealer organization, was 
announced by Col. R. J. Faneuf, north- 
west factory representative. The new 
men and the territory they will serve 
are H. A. Lewis, to the Spokane terri- 
tory; C. M. DuBois, Tacoma territory; 
Ed Helm of the Dallas territory and 
Douglas Burrows to the Seattle terri- 
tory. Bruce Pollica, formerly in charge 
of the Boise territory has been trans- 
ferred to Florida and C. S. Huntoon of 
Seattle, to the Southern California dis- 
trict. Field headquarters are also 
maintained at Pendleton. 


HULL RAPS TARIFF 


WASHINGTON, Jan. 25.—Immediate 
repeal of the 10 per cent tariff rate on 
automobile, motorcycle and bicycle tires, 
was asked in a bill introduced in the 
House by Representative Cordell Hull, of 
Tennessee. He characterized as an “eco- 
nomic outrage” the fact that American 
tire manufacturers “during peace time 
must undergo the imposition of the pres- 
ent 10 per cent tariff wall.” “High tariffs 
and accompanying trade _ restrictions, 
prohibitions and retaliations,” he added, 
“have not only invited and challenged 
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the British rubber monopoly to hold up 
20,000,000 American automobile users at 
the rate of $670,000,000 annually for 
tires, but the Fordney tariff aggravates 
and adds to this monumental injustice 
by imposing a tariff tax of 10 per cent 
upon all automobile tires.” 


GILMER ADDS FACTORY 


PHILADELPHIA, Jan. 25.—L. H. Gil- 
mer Co., manufacturer of fan belts and 
brake lining, has acquired a factory at 
Wayne, Mich. This factory is starting 
production on sealdedge, a new Gilmer 
antisqueak product. . 


15 Prizes Given in A. E. A. 
Christmas Window Contest 


CHICAGO, Jan. 25.—The Merchandis- 
ing Department of the Automotive Equip- 
ment Association announces the follow- 
ing prize winners in the A. E. A. 
Christmas Window Display Contest for 
Dealers. 


In selecting the winners the judges 
took into consideration those pictures of 
windows which carried real merchandis- 
ing ideas and prominently featured the 
idea “Give Something for the Car This 
Christmas.” 


The pictures were submitted by deal- 
ers from all sections of the United States 
and Canada and it was only after long 
deliberation that the following winners 
were selected: 


ist Prize: Vernon Garage, Vernon, 
B. C., Canada. 
2nd Prize: Boller Auto Co., Grand 


Junction, Colo. 


3rd Prize: Fletcher & James, Portland, 
Ore. 


4th Prize: Bowersock Motor Co., Clin- 
ton, Okla. 

5th Prize: A. E. Bowring Motor Co., 
Mitchell, S. D. 

6th Prize: Moore & Hughes, Ltd., To- 
ronto, Ont., Canada. 

7th Prize: Burrows Motor Co., Yakima, 
Wash. 


8th Prize: Auto Supply Co., Vincennes, 
Ind. 


9th Prize: Litsey Motor Co., Sherman, 
Texas. 


10th Prize: F. M. S. Motor Co., Mor- 
rilton, Ark. . 


lith Prize: Kreiner’s Tire & Service, 
Ottumwa, Iowa. 


12th Prize: S. & B. Auto Supply Co., 
Bayonne, N. J. 


13th Prize: Nevelow Bros., San An- 
tonio, Texas. 

14th Prize: Newton Chevrolet Co., 
Salem, Ore. 

15th Prize: Cooke Garage, Plainvale, 
Conn. 


As in former years, seven editors of 
trade papers have acted as judges. They 
met at a luncheon given by the Auto- 
motive Equipment Association at the 
Roosevelt Hotel, New York, on Thursday, 
Jan. 14. 


™ 
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Rochester December Sales 


Show Heavy Improvement 


New and Used Cars, Accessories and 
Radio Advance Materially in 
1925 Volume 


ROCHESTER, N. Y., Jan. 25.—Decem- 
ber was one of the most successful 
months in the history of the automotive 
industry here. New and used car sales, 
accessory, radio, replacement parts and 
electrical equipment sales were well 
above the preceding month and well 
above last year’s total for the same 
month. Sales in all these lines, espe- 
cially in the last four mentioned, were 
naturally boosted by the Christmas 
holiday shopping. In these lines sales 
were better than they have been for 
several years past, indicating the gen- 
eral prosperous condition of this part 
of the country at least. 


Tires alone failed to enjoy the pros- 
perity in which other lines of the auto- 
motive trade participated. Tire sales 
were below last year’s record and pros- 
pects for the coming month are not as 
cheerful as they might be. Phil J. Hoff- 
man, president of the New York Auto 
Tire and Supply Company, Kelly Spring- 
field distributor and one of the largest 
tire houses in the city, lays the blame 
for the tire slump directly to high 
prices. 


Mr. Hoffman and other tire dealers 
declare that prospects for the coming 
months are not bright and look for no 
relief from the present slump until the 
spring rains open up the roads again 
or the far-fetched hope that something 
may happen in the industry to bring 
about a reduction in tire prices. 


General business conditions here are 
excellent and automotive and business 
men in general are predicting continued 
prosperity until the latter part of 1926. 
Time sales are increasing and credit 
conditions are improving with a slow 
but sure trend toward an increase in the 
size of the down payment and a de- 
crease in the number of time payments 
for the balance. 


-_-_---- 


COLUMBUS FORD CHANGES 


COLUMBUS, Jan. 25.—Two deals of 
considerable importance in the distrib- 
uting and sales end of the Ford busi- 
ness in Columbus were made recently 
when the Lincoln division, a distributing 
agency at 327 East Broad St., Columbus, 
was taken over by the Consolidated Sales 
Co., a corporation with $50,000 capital. 
J. A. Howe, of the Howe Motor Co., an- 
other Ford agency is president. The 
Ford agency at Sixth Avenue and High 
St., operated by H. B. Coen for about 
six years has been taken over by the 
Listman-Watson Motor Co. Both Messrs. 
Listman and Watson were formerly with 
the Columbus Ford assembling branch, 
the former as assistant general manager 
and the latter as sales manager. 





January 28, 1926 


Sales by G. M. Show December 
Gain of 22,947 Over 1924 


Total in Month Is 56,866 Passenger 
Cars and Trucks, Third Lowest 
Figure in Year 





DETROIT, Dec. 25.—The sale of Gen- 
eral Motors passenger cars by dealers 
to users in December totaled 56,866 pas- 
senger cars and trucks, 22,947 more than 
for December 1924. The total for De- 
cember 1924 was 33,919. 


The recapitulation for the entire year 
shows that December exceeded only two 
other months of the year in total amount 
of sales. These were January with 25,- 
593 and February with 39,579. The 
highest month of the year was April with 
97,242. 


The sale of passenger cars and trucks 
to dealers by the manufacturing division 
of General Motors for December totaled 
53,964, 34,037 better than December 1924. 
As with passenger cars the December 
figure was the third lowest of the year, 
exceeding both January with 30,642 and 
February with 49,146. 

The table follows: 


Dealers Sales to Users 























1925 1924 1923 

Ge: canensapinin 25,593 33,574 31,437 
SU“ cndantncnedh 39,579 50,007 33,627 
I cinieseteincnai 70,594 57,205 74,632 
pp AS 97,242 89,583 105,778 
BE acccunineins 87,488 84,715 90,327 
Pe 75,864 65,224 75,423 
P Oe 65,872 60,836 62,209 
pS ee 78,638 54,842 56,846 
GD sitvatccanes 83,519 48,565 60,111 
GE. .- etaccatintee 86,281 46,003 58,173 
) 0 Pe 60,257 33,005 47,009 
BS eietcnntine *56,866 33,919 35,709 
827,793 657,568 731,281 

Division Sales to Dealers 

1925 1924 1923 

P| Rabel 30,642 61,398 49,162 
TE scettiteretnd 49,146 78,668 55,427 
BS teeerdecochs 75,527 75,484 71,669 
BR iciphibiicncitn 85,583 58,600 75,822 
) 77,223 45,965 75,393 
P Phe 71,088 32,984 69,708 
ee ah 57,358 40,563 51,634 
BS oiniccttnetn 76,462 48,614 65,999 
Se 88,018 51,955 69,081 
Gs deveetiann 96,364 49,552 86,936 
) LA 73,374 23,631 66,256 
SA citi *53,964 19,927 61,468 
835,749 587,341 798,555 


*These preliminary figures include passenger car 
and truck sales in the United States, Canada and 
overseas by the Chevrolet, Oldsmobile, Oakland, 
Buick and Cadillac manufacuring divisions of Gen- 
eral Motors. 


D. B. BUILDS 1,500,000 

DETROIT, Jan. 25. — Dodge Bros. 
1,500,000th motor car has been built. It 
was completed here 11 years and two 
months after the first car bearing the 
Dodge name rolled from the assembly 
line as a finished product. Car 1,500,000 
is a special touring car and was shipped 
to Los Angeles for service with other 
Dodge machines as one of the “scout 
cars” there. They are in service laying 
out and re-checking tourist records in 
addition to investigating road conditions 
for newspapers and automobile clubs. 
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Hamlin Again Is 
Sales Leader 


NEW YORK, Jan. 25.—S. E. Ackerman, 
manager of the Franklin Automobile Co., 
announces that Ralph Hamlin, Los 
Angeles dealer, for the second time won 
first place in Los Angeles sales in 1925. 

Mr. Hamlin’s business career began in 
bicycle repairing with a capital of $10.9. 
He has been handling the Franklin in 
Los Angeles since 1905 and is now rated 
as a millionaire. 

Mr. Hamlin enjoys national prominence 





Ralph Hamlin 


as a dealer in automobiles. 


He first 
came prominently into public mention 
as a dare-devil racing driver as early 
as 1905, when he established a new rac- 
ing record from Los Angeles to San 


Francisco with a _ stripped Franklin. 
From that time until 1912 he participated 
in almost every race held in California 
and in the latter year he climaxed his 
racing career by winning the famous 
Los Angeles-Phoenix road race. 
HARTFORD PLANS SHOW 
HARTFORD, Conn., Jan. 25.—Hart- 
ford’s annual automobile show which 
will be staged by the Hartford Automo- 
bile Dealers’ Association promises to be 
the biggest and best ever staged by the 
local deaiers. In contradistinction to 
former years there will be no accessory 
displays on the main floor. These will be 
housed in side rooms off the main floor 
of the Broad Street State Armory. Earl 
M. .Taber, vice-president and general 
manager of Russell P. Taber, Inc., has 
charge of the advertising and publicity 
this year and asserts the decorative 
scheme will outstrip anything pre- 
viously seen under the big top. The 
show will be for passenger cars ex- 
clusively. The management reports 
there has been a big demand for space 
and everything is sold. The show will 
be held the week of February 20 to 27. 


Evansville, Ind., Is Planning 
Big Show to Open March | 


Twelve of City’s Leading Dealers 
and Distributors Will Exhibit 
Under Association Auspices 





a 


“EVANSVILLE, Ind., Jan. 25.—The Four- 
teenth .Annua!l Automobile Show of the 
Evansville Automobile Dealers’ Associa- 


tion will be given here the week of March 
l, E. E. Nolan, president, announced to- 
day. More than 50 of the latest models 
of the 1926 season in motor cars and 
trucks, comprising the products of 17 
different automotive manufacturers will 
be shown in the display staged in the 
Evansville Memorial Coliseum building. 


Twelve of the leading automobile dis- 
tributor and dealer organizations of the 
city will put on the main display at the 
Coliseum, which will be supplemented 
for show week by individual exhibits at 
the showrooms of the several dealers. 


The display will consist of Cadillac 
and Reo cars and Reo trucks by the 
Fellwock Auto Company; Buick cars, 
Lincoln Motor Company; Dodge Brothers 
cars and Graham trucks, Hartmetz 
Brothers; Flint, Evansville Flint Com- 
pany; Lincoln and Ford, A. L. Maxwell 
Company; Ford, Eckler Motor Company; 
Chrysler, Graulich Auto Sales Company; 
Studebaker, Phillips-Osborne Motor Com- 
pany; Willys-Knight and Overland, 
Bennighof-Nolan Company; Hudson and 
Essex, Wabash Valley Motor Company; 
Chevrolet, Hall-Hagans Chevrolet Com- 
pany; Jewett and Franklin, Schnake Mo- 
tor Car Company. 

Committees have been appointed by the 
association to outline decorative and en- 
tertainment features for the annual 
event. President Nolan and his business 
partner of the Bennighof-Nolan company, 
will attend the New York show, January 
9-16. Other exhibitors have announced 
intentions of attending the Chicago show. 
Features of the New York and Chicago 
shows will be worked out by committees 
for local presentation. 


ae 


WHITE ADVANCES KELLEHER 


BOSTON, Jan. 25—John F. Kelleher 
has just been appointed retail sales 
manager of the White Company at Bos- 
ton by District Manager Perry S. Fay. 
Mr. Kelleher joined the White Company 
in 1907 as a bookkeeper and advanced 
to be branch accountant and credit 
manager in 1917. He joined the sales 
force in 1920. 


CAR SALES GAIN 


ST. LOUIS, Jan, 25.—There were more 
than 30,000 new automobiles sold in St. 
Louis and St. Louis County during 1925. 
Of this number 19,000 were in the low 
price field, that is cars retailing for less 
than $1000; there were nearly 10,000 
cars sold at prices ranging from $1000 
to $2000; 745 at $3000 to $5000 and 15 
at prices in excess of $5000. This volume 
of business represents an increase of 
about 33 1/3 per cent over 1924. 
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COLUMBUS, O.—E. C. Brisley, who has 
been vice-president of the Packard Co- 
lumbus Co., central Ohio distributor for 
the Packard, has been selected president 
of the company to fill the vacancy caused 
by the death of R. H. Mitchell. 





EVANSVILLE, Ind.—M. S. Dermedy, 
Springfield, Ill., has been appointed local 
manager of the Marland Refining Com- 
pany, succeeding Frank Enz, who re- 
cently resigned to organize the Checker 
Oil and Grease Company here. 


MARSHFIELD, Wis.—The Marshfield 
Oil Co., has been organized here to deal 
in oils, automobiles, supplies, radios and 
tires. 








MOLINE, Ill.—Ray J. Doebler has pur- 
chased from Clarence Gates, the Gates 
Service Motor Company. For several 
years, this establishment has distributed 
the Studebaker car. The new owner 
announces that he will drop this line and 
cater only to battery and repair work. 


EVANSVILLE, Ind.—George Crouch, 
formerly of the Benninghof-Nolan Com- 
pany sales staff has been engaged as 
sales manager of the Hall-Hagans Chev- 
rolet Company, Chevrolet dealer. 





COLUMBUS, O.—H. L. Harris, who was 
formerly in the partnership of Selck & 
Harris, has formed the H. L. Harris Co., 
to conduct a service station and garage 
at 190-200 East Long Street. Mr. Harris 
was connected with the service station 
of the Winfield S. Jewell Co., central 
Ohio distributors for the Studebaker. 


MONTREAL.—L. J. Gauthier & Co., 
3421 Park Avenue, is now representing 
the F. B. Stearns Company. 


DURHAM, N. C.—J. D. Hunt, Ine., has 
been appointed Packard dealer for Dur- 
ham, Orange and Person Counties. The 
yt en will be heated at 125 Morgan 

reet. 


BALTIMORE.—The Baltimore Peerless 
Co., factory branch of the Peerless Motor 
Car Co., has moved from North Avenue 
and Oak Street to a large building at 
Cathedral and Eager Streets where much 
more space is provided and which per- 
mits an excellent display of new and used 
cars and parts, and also affords ample 
room for service. 











DETROIT.—Geo. D. Shanahan, formerly 
vice-president of the J. Murray 
Manufacturing Company, has been ap- 
poined assistant general manager of 
eset Metal Manufacturing Company, 
etroit. 


EVANSVILLE, Ind.—C. McKibbon has 
joined the staff of the Bennighof-Nolan 
Company, Willys-Knight and Overland 
distributor and dealer, as retail new car 
salesman. 


HARTFORD, Conn.—F. W. Williams, 
Inc., Paige and Jewett distributor has 
formally opened the new sales branch on 
the Connecticut boulevard in East Hart- 
ford with Leonard W. Weinberg, the 
prize winning salesman, as manager. 


SAN ANTONIO, Tex.—The Stauffer-M'l- 
ler Motor Company has been organized 
here and named city dealer for the Hud- 
son-Essex cars. This is the fourth Hud- 


son-Essex agency established in San 
Antonio. 








ALTOONA, Pa.—Lewis C. Miller has as- 
sumed the duties of retail sales manager 
for the Penn Motors, Inc., dealer in Chrys- 
ler automobiles, located at Green Avenue 
and Ninth Street, Altoona. 


EVANSVILLE, Ind.—Wilson Brothers, 
operating as the Farmersburg Hudsron- 
Essex company at Farmersburg, Ind., 
— been appointed Hudson-Essex retail 
eaier, 





MEXICO, Mo.—The Studebaker agency 
has been taken over by W. F. Harris and 
O. T. Henderson of this city, who have 
organized a firm to be known as the 
Harris-Henderson Motor Company. 


ATLANTA.—One of the largest auto- 
mobile sales buildings and service sta- 
tions in the South will be constructed in 
the heart of Atlanta’s Automobile Row 
by Willys-Overland, Inc., this year, the 
estimated cost of the building alone to be 
about $600,000. It will be used both as 
a retail department and as a southern dis- 
tributing headquarters by the company, 
operating as a direct branch of the Toledo 
factory. 





BALTIMORE.—Thomas G. Young, head 
of the Auto Supply Co., distributor and 
retailer of automotie equipment, has 
been elected chairman of the Baltimore 
City Service Commission. Mr. Young was 
appointed a member of the commission 
last year. 





EVANSVILLE, Ind.—Plans are being 
arranged by Edwin W. Aleon, manager 
of the local Rickenbacker distributor and 
dealer agency, for opening a retail dealer 
branch at Paducah, Ky. 





AUBURN, Wash.— Richardson and Tay- 
lor operating under the name of Auburn 
Tire and Rim House, have been appointed 
local dealer for Cleveland cars. 


DES MOINES, Ia.—Clyde L. Herring, 
president of the Herring Motor Company, 
pioneer Ford dealer in the middle west, 
has announced discontinuance of the sale 
of Fords and the entire retail business, 
effective February 1, after which he will 
confine his activities to the wholesale ac- 
cessory business. 








SPOKANE, Wash.—John Doran com- 
pany, Hudson-Essex distributors, will 
make extensive alterations in its repair 
department following a trip to California 
agencies by Clyde Otis, shop superin- 
tendent. 





EVANSVILLE, Ind.—The Eckler Motor 
company, Ford dealer, will have a large 
sign indicating the name of the city, 
painted on the roof of its establishment 
as a guide to aviators this spring, R. E. 
Eckler, president, announcec. 


ATLANTA.—The Paige-Jewett Motor 
Car Co. has announced the recent organ- 
ization of another dealer firm in the 
Southeast, the new company at Richwood, 

. Va, operating as the Paige-Jewett 
Motor Co., of Richwood. 








DALLAS, Tex.—The Henderson Tire and 
Rubber company, a new concern in Texas, 
~~ Ap eaaaaaa a direct factory branch in 

allas. 





GALESBURG, Ill.—A. L. Mulvaney, and 
F. L. Hitchcock have organized the Over- 
land Sales Company and opened a garage 
and sales agency at 366 East Simmons 
street. The latter has been distributor 
of the Overland car in Elmwood for a 
number of years. 





DES MOINES, Ia—The Des Moines 
Buick Automobile company, 1304 Locust 
street, renewing its articles of incorpo- 
ration, increased its capital stock from 
$25,000 to $200,000. 





HARTFORD, Conn.—W. E. Callender, 
for many years with the Harrington Hud- 
son Co., distributors of the Hudson and 
Essex, has left that organization and gone 
with the Mohen & Amidon Sales Corpora- 
tion at 368 Main street, associate dealer 
in Hupmobile, Hudson and Essex. 


WILLIAMSPORT, Pa—The Rothfuss 
Garage company, after being located on 
West Third street since about 1907, has 
moved into its newly erected building on 
the corner of East Third and Penn streets. 


PORTLAND, Ore.—At the annual meet- 
ing of the Fields Employees’ Association, 
an organization comprised of the em- 
ployees of the Fields Motor Car company, 
local Chevrolet distributor, the following 
were named as officers for the ensuing 
year: W. A. Grout, president, C. R. Fish, 
vice president, Thelma Fulmer, secretary- 
treasurer. 








am, 5 


ALTOONA, Pa.—aAl S. Ebersole, propri- 
etor of the National Motor Car company, 
has been appointed the local representa- 
tive of the Republic Truck Sales Corpora- 
tion for the territory embracing Altoona 
and surrounding districts. 





ATLANTA. — Ralph W. Schutt, who 
formerly held an Overland franchise at 
Sioux City, Ia., and for the last 15 years 
has been identified with the Willys-Over- 
land Co., has been appointed manager of 
the retail sales department of the At- 
lanta branch of the company, according 





to an announcement by C. M. LeRoux, 
manager of the branch. 
HOUSTON, Tex.—The Stodder Motor 


company with R. H. Stodder as president, 
has been organized here to distribute 
Oakland cars in the Houston territory, 
Mr. Stodder came to Houston from Okla- 
homa City. - 





ST. LOUIS.—Joseph Mahoney who was 
senior salesman of the Walsh Motor Car 
Co. for nine years has joined the sales 
force of the Johnson Automobile Co., 3667 
Olive street, Ford dealer. 


ROCHESTER, N. Y.—Stewart S. Gates 
and his son, Barney, well known auto- 
mobile men here, have been appointed 
Nash and Ajax dealer and have opened a 
sales and service station in Culver road 
near Main street east. 


KOKOMO, Ind.—The La Barbera Sales 
Co., which operates automotive sales 
agencies in Anderson and Marion, Ind., 
has opened a branch here for the pur- 
pose of merchandising Packard ars. 
Complete facilities for sales and service 
will be maintained. 








DETROIT.—Clyde Applegate has joined 
the Armstrong-Pierec Company, Ford, 
Fordson and Lincoln dealers of Flint, 
Mich., as assistant manager of sales and 
service. Mr. Applegate received his first 
automobile experience with the Dort Mo- 
tor Car Company. 





ATLANTA.—The southern branch of the 
Chevrolet Motor Car Co. in Atlanta, an- 
nounces the recent organization of a new 
Chevrolet dealer firm at Ridgeland, S.°C., 


operating as the Dean-Owens  Chev- 
rolet Co. 





SPRINGFIELD, Mass.—The Wiener Tire 
Company has leased new quarters in the 
former Overland building at 153 Chestnut 
street, and it has had constructed a spe- 
cial drive-in section to eliminate delays. 


EVANSVILLE, Ind.—Hartmetz Broth- 
ers, local Dodge-Graham_ dealer, has 
leased part of the Klein building, Mt. 
Vernon, Ind., near here, where it will 
operate a branch dealer agency and serv- 
ice garage. 








MILWAUKEE.—Kissel Motor Car Co. of 
Hartford, Wis., has announced appoint- 
ment of the Krueger-Wilson Co., Milwau- 
kee, as distributors for the Kissel in the 
Milwaukee territory, succeeding R. D. 
Rockstead. The Krueger-Wslson Co. 
formerly distributed the Marmon in the 
same territory. 


RUSHVILLE., I1l.—Walter and Harvey 
Cole have leased the Finch building on 
North Liberty street and will open a g4@ 
rage, automobile supply and accessory 
shop. They have the Star agency for this 
community. 





APPLETON, Wis.—O. R. Kloehn_ has 
taken on local representation for Over- 
land and Willys-Knight cars and has es 
tablished his agency in the building at 
413 College Avenue formerly occupied Db‘ 
the Fox River Chevrolet Co. The latter 
company has moved to 124 East Wash- 
ington street. 





AUGUSTA, Ga.—Robert M. Anderson, of 
2160 Greene St., has recently organiz’, 
and incorporated the Bearings, Parts — 
Supply Co., in Augusta. as replacemen 
parts and accessory dealer. 
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With the Associations 








N. S. P, A. to Meet Jan. 29 

NEW YORK, Jan. 25.—Charles W. 
Moffett of Barney’s Auto Parts, Inc., 
1678 Broadway, New York City, and 
president of the National Standard Parts 
Association, says that although it is too 
early to announce any association pro- 
gram for the new year a number of 
practical recommendations will be ready 
for consideration by the directors at the 
first meeting of the new year Jan. 29. 

“The work of the association during 
the ensuing year,” says Mr. Moffett, “will 
be particularly advantageous to our job- 
bing members. Machinery for accom- 
plishment in both national and local 
matters will be given great thought and 
practical assistance in merchandising, 
systematizing and cataloging for the 
penefit of the jobber will be forthcoming. 


“Association leaders from the outset,” 
he adds, “have felt that the association 
must be fundamentally a jobbers’ asso- 
ciation; that there was no room for an 
exclusively parts manufacturers’ associa- 
tion, since associations of an almost 
similar nature already existed; that the 
N. S. P. A. is a vital necessity for the 
parts jobber, particularly at present, 
when the parts business as a whole is in 
a formative state and since such an 
organization does not duplicate any of 
the existing associations; that the parts 
jobber has no basic problem in which 
the parts manufacturer is not equally 
concerned; that although local problems 
can best be handled by a group of local 
jobbers and more matters pertaining to 
a single line of parts can best be left 
to consideration by its manufacturers, 
the problems of the parts business as a 
whole can be satisfactorily served only 
through concerted action on the part of 
those members interested in its success 
—parts jobbers and parts manufacturers. 


“While the remarkable success of our 
first show had a tendency to overshadow 
other developments, I was particularly 
gratified to find that some of our job- 
bing members were beginning to realize 
that the association and its machinery 
was theirs to command on matters of 
common interest; that it is the proper 
forum for the consideration of condi- 
tions which may seem detrimental to the 
parts business; for the discussion of sub- 
jects which may tend toward its im- 
provement and stabilization. 


“With concerted action on the part of 
each one of us, with our executive sup- 
ported by the board and by various com- 
mittees, backed by the membership at 
large, I know that we shall, during the 
ensuing year, demonstrate the value of 
the National Standard Parts Association 
aS an instrument for the establishment 
of the parts industry upon a solid and 
lasting foundation.” 


The directors will meet Jan. 29 in the 


asociation offices at Detroit. The mem- 
bership, merchandising and finance com- 
mittees will meet on the 28th. 


-_——— 


Car-Renters Organize 


TOLEDO, Jan. 25.—Of broad interest 
to taximen and automobile renter oper- 
ators generally, is the formation of the 
National Auto-Renters Association Inc., 
with headquarters in Toledo, Ohio. 


Briefly, according to officials of the new 
organization, the purpose of the new 
Auto-Renters Association Inc., is to pro- 
vide for the operators the advantages 
and economies of large scale, standard- 
ized operation; insurance protection 
under forms of policies materially 
broader in coverage and lower in cost 
than from companies upon individual 
application; and the establishment of a 
standard bookkeeping and accounting 
system for members, including all neces- 
sary forms. Provisions are made for a 
substantial advertising campaign for sub- 
scribers that will increase the patronage 
of the operators belonging to the asscci- 
ation, according to officials. 


Under insurance provisions of the 
National Auto-Renters Association Inc., 
members can secure coverage for fire 
and theft, as well as public liability and 
property damage, the latter obtainable 
in excess amounts if desired. Coverage 
is also available for members of the 
new organization on collision, conver- 
sion and fraudulent concealment or loss 
of use. 


The members have a national trade- 
mark emblem. A national organization 
to assist in securing proper legislation 
essential to the rental business, a special 
plan for purchasing and financing cars, 
special publicity and advertising cam- 
paigns, including attractive copy and 
mats, service of field engineers, who will 
assist in disposing of member problems, 
and in the closing of open towns, are in- 
cluded in the advantages to the members 
of the new organization. 

A national credit letter identification 
system that abolishes the nuisance of an 
advance cash deposit, an advantage that 
car-rental patrons will surely appreciate, 
is also available to members of the 
association. 


Jacksonville Dealers Elect 


JACKSONVILLE, Ill., Jan. 25.—At the 
annual meeting of the Jacksonville Auto- 
motive Dealers’ Association, new officers 
were elected for the coming year, as fol- 
lows: President John G. Berger; vice- 
president, C. M. Strawn; treasurer, Wil- 
liam E. Cocking; secretary, Oran Cook; 
directors, Leonard Goveia, Herman Cohn, 
and A. B. Ziegler. It was decided to 
stage the annual midwinter show some 
time in February, providing a suitable 
building could be procured. 


Atlanta Plans Work 


ATLANTA, Jan. 25.—Charles N. Le- 
Roux, general manager of the Atlanta 
branch of the Willys-Overland Co., re- 
cently elected president of the Atlanta 
Automobile Association for 1926, has 
completed plans for the work which the 
association will do during the coming 
year, outlining what appears to be an 
unusually ambitious program. 


All work of the association during the 
year will be conducted by separate com- 
mittees. These will include the fol- 
lowing: 

Confidential advertising committee. 
Members include one _ representative 
automobile man from each branch of the 
business—motor cars, tires, accessories, 
garages. No member of the association 
will place advertising in anything but 
standard mediums unless that medium is 
favorably passed upon by this committee. 
Thus it will eliminate all worthless me- 
diums and save the trade in Atlanta 
thousands of dollars per year. 

Attendance committee. This commit- 
tee will endeavor to get members to 
attend every meeting held during the 
year, and to assure this the entertain- 
ment committee will provide suitable en- 
tertainment features at each meeting. 

Other committees include Finance, 
Legislative, Business Ethics, etc. 

A feature of the year’s work will be 
a continuation of the plan that proved 
so effective last year where information 
will be obtained by headquarters as to 
the capability of every salesman applying 
for a position with an automobile firm in 
Atlanta, and the exchange of information 
by members on credits, the central head- 
quarters acting as an exchange for this 
purpose. This latter plan has improved 
the credit situation for the industry in 
Atlanta at least 300 per cent the past two 
years. 


Battery Men Meet 


ST. LOUIS, Jan. 25.—At a recent meet- 
ing of the Battery Division of the Asso- 
ciated Automobile Service Companies of 
St. Louis, a motion was made to declare 
vacant the offices of several officials of 
the association who had been lax in at- 
tending meetings. This motion followed 
a discussion of what constituted the 
duties of a member to the organization 
which he has joined. 


J. C. Thorpe, manager of the associa- 
tion read a paper sent out by the Uni- 
versal Battery Co., “Why an Associa- 
tion,’ which explained the purposes of 
a trade organization and set forth the 
duties which are required of _ its 
members. 

Thorpe advised against the motion 
declaring the offices vacant on the 
ground that the next meeting would be 
the annual meeting at which officers are 
elected. His advice was followed. 
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Coming Motor Events 





Automobile Shows 


Cumberland, Md Feb. 1-6 
Automobile Show in New Armory, 
Automobile Dealers Assn. of Cum- 
berland. 

Denver Feb. 2-6 
Annual automobile show under 
auspices of Denver Automobile 
Dealers’ Association, in Municipal 








Auditorium, Myron L. Smith, 
chairman of committee. 
Atlantic City, N. J Feb. 2-9 





Auto Show on Million Dollar Pier 
by Atlantic City Auto Dealers 


Assn. 

Springfield, Ill. Feb. 
Seventh Annual Show in State 
Arsenal by Springfield Auto Deal- 
ers Assn. 

Providence, R. I Feb. 6-13 
Providence automobile show under 
auspices R. I. Automobile Deal- 
ers’ Association, Chester I. Camp- 


3-6 











bell, manager, 617 #£=xIndustrial 
Trust Bldg. 
Minneapolis Feb. 6-13 


Twin City automobile show under 
auspices of Minneapolis Auto 
Trade Association, in Overland 
Building, Midway. 

Toledo, O Feb. 8-13 
Annual show of Toledo Automo- 
tive Trades Association in Civic 
Center Garage, T. J. Cooper, man- 
ager, 925 Jefferson Avenue. 

Schenectady, N. Y Feb. 8-13 
Fifth Annual Automobile Show in 
State Armory by Schenectady Au- 
tomotive Dealers Assn. 

Syracuse, N. Y Feb. 8-13 
18th Annual Auto Show, State Ar- 
mory, Syracuse Automobile Deal- 
ers Association, Inc. 

Highland, Ill 
Automobile show by Highland 
automobile dealers’ division of 
Chamber of Commerce. 

Kansas City, Mo Feb. 13-20 
American Royal Bldg.—20th An- 
nual Show, direction of K. C. Mo- 
tor Car Dealers Association. 











Feb. 12-14 








Des Moines Feb. 14-20 
17th Annual Automobile Show in 
Coliseum by Des Moines Automo- 
bile Dealers Association. 

Indianapolis Feb. 15-20 
Auto Show Blidg.—i15th Annual 
Motor Show, direction Indian- 
apolis Auto Trade Association. 

Louisville, Ky Feb. 15-20 
Louisville Automobile Show, Ar- 
mory, under the auspices of the 
Louisville Automobile Dealers As- 











sociation, J. Garland Lea, man- 
ager. 
Logan, W. Va Feb. 15-20 





Logan Automobile Show under 
auspices of Logan Automobile 
Dealers’ Association. 

Peoria, Ill Feb. 15-20 
Fifteenth Automobile & Accesso- 
ries Show, Peoria Automobile 
Dealers’ & Accessories Assn, 

Chattanooga, Tenn Feb. 15-20 
Annual automobile show by Chat- 
tanooga Automotive Trade Asso- 
ciation in Memorial Auditorium. 

Great Falls, Mont Feb. 16-20 
Eleventh Annual Show by Mon- 

- sty Auto Distributors Associa- 
on. 
Hartford, Conn Feb. 20-27 
Automobile show by Hartford Au- 
tomobile Dealers’ Association in 














State Armory, Arthur § Fifoot, 
manager, Hotel Bond. 
Grand Rapids, Mich Feb. 22-27 





Seventeenth Annual Show by Pas- 
senger Car Dealers Association. 
Omaha Feb. 22-27 
Twenty-first Annual Automobile 
Show under auspices Omaha Auto- 
mobile Trade Association, Inc., My 





Municipal Auditorium, 
Waugh, manager. 
St. Louis Feb. 22-27 





Automobile show in New Union 
Market Bldg. under auspices St. 
Louis Automobile Dealers’ Asso- 
ciation, Robert E. Lee, manager. 
Mankato, Minn Feb. 23-26 
Automobile show under auspices 
Mankato Automobile Dealers’ As- 
sociation, in Armory. 





Chicago 


——p 


Johnstown, Pa. Feb. 27-Mar. 6 
Annual show by Johnstown Au- 
tomobile Dealers’ Association in 
Terminal Warehouse building. 








Wilmington, Del Mar. 1-4 
lith Annual Show, Hotel duPont, 
Wilmington Automobile Trade 
Assn. 

Boston Mar. 6-12 





Boston Automobile Show under 
auspices of Boston Automobile 
Dealers’ Association, Inc., and 
Boston Commercial Motor Vehicle 
Association, Inc., in Mechancis’ 
Building, Chester I. Campbell, 
manager, 329 Park Square Bldg. 
Ft. Worth, Tex Mar. 6-14 
Show in Auto Building at South- 
western Fat Stock Show and 
Rodeo by Ft. Worth Automotive 
Trades Assn. 





Conventions 





Chicago Feb. 1-3 
Ninth Annual Convention of Na- 
tional Automobile Dealers Asso- 
ciation in LaSalle Hotel. 

Feb, 2-3 


Convention of Automotive Elec- 
tric Service Association in Con- 
gress Hotel. 

Chicago Feb. 9-10 
American Drivurself Association 
Annual Convention. 

Springfield, Ill Mar. 1-2 
Sixth Annual Meeting of [Illinois 
Automotive Trade Association in 
the Abraham Lincoln Hotel. 

Winston-Salem, N. C Mar. 17, 18 
Annual Convention of North Caro- 
lina Automotive Trade <Associa- 
tion. 

Galveston, Tex ...May 12-13 
Tenth annual convention of Texas 
Automotive Dealers’ Association 
in Galvez Hotel. 

















Foreign Shows 


London and Birmingham............ Feb. 16-26 
British Industries Fair of 1926. 


Coming Feature Issues of Chilton Class Journal Publications 


February 4—Motor Age—Chicago Show 
Number. 


February 4—Motor World ‘Wholesale— 
Chicago Show Report. 


February 18—Automotive Industries — 


Statistical Issue. 








H. J. Leonard Made President 
of F. B. Stearns Company 


CLEVELAND, Jan. 25.—H. J. Leonard, 
former vice-president and general man- 
ager of the Stephens Motor Car Co., has 
been elected president of the F. B. 
Stearns Co., manufacturer of the Stearns 
car. He succeeds George H. Brooker. 
R. K. Brisley was elected treasurer of 
the company. Fred T. Larsen, who was 
connected with the Hudson-Essex and 
Chrysler organizations for many years, 
was appointed sales manager, 


The selling organization of the Stearns 
Co. will be the present independent one, 
with such changes and additions as may 
be necessary to meet changing condi- 
tions. The Willys-Knight dealers will 
not handle the Stearns cars. Officials 
of the company are laying out a pro- 
gram for the development of Stearns into 
a more luxurious car. At the present 
time there is no intention to immediately 
change designs or prices. 


It is the intention, however, to adopt 


many of the ideas of Daimler, Mercedes 
and Minerva. The Stearns is to be de- 


veloped into a stronger competitor of 
other high priced cars. It is stated the 
Willys-Overland company has not pur- 
chased Stearns, but that John N, Willys 
and his associates had purchased con- 
trol. 


NASH EMPLOYMENT GAINS 


KENOSHA, Wis., Jan. 25.—More than 
400 mechanics and laborers have been 
placed at work in the Kenosha plant of 
the Nash Motors Co. during the last two 
weeks and all experienced men applying 
for positions are being placed as swiftly 
as possible. Unprecedented demand for 
cars and the annual spring rush are 
given as the reasons for the increased 
activity. 


BENDIX SUCCEEDS PRICE 
NEW YORK, Jan. 25.—J. L. Price has 
resigned as president of the Bendix 
Brake Co. but remains as vice-president 
of the Bendix Corp. of which the first 
named concern is a subsidiary. Vincent 


Bendix succeeds Mr. Price as president 
of the Bendix Brake Co. 


Willys Has Quick Service 
Department in Milwaukee 


Milwaukee, Wis., Jan. 25.—A quick 
service department which will handle all 
repair and service problems that require 
less than four hours work on Willys- 
Knight or Willys-Overland passenger 
cars has been established by the Milwau- 
kee branch of the Willys-Overland, Inc. 
The department was established with the 
idea of accomplishing all minor repairs 
and adjustments for Willys-Overland 
owners in the quickest possible time. 

An analysis by branch officials here 
showed that 68 per cent of all mechanical 
operations required on Willys-Knight 
and Willys-Overland cars could be com- 
pleted in less than four hours. 

In the new department, a new elevator 
greasing rack was put in, new tire 
changing tools and a special speed tool 
designed to assist in relining brakes were 
installed, A new ‘washing department 
with modern machines for speedily 
cleaning cars was also included in the 
equipment. 
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Hoover Sees Economy in 
Rubber Consumption Fall 


Commerce Department Is Told Italy 
Favors Plan to Break 
British Monopoly 








WASHINGTON, Jan. 25.—Citing the 
fact that consumption of rubber fell off 
7,000 tons in the United States during 
December, Secretary of Commerce 
Hoover observes here that his appeal for 
economy in the use of rubber as one 
weapon in the fight against the British 
rubber trust has been at least partially 
successful. 

Testifying before the House interstate 
and foreign commerce committee, Secre- 
tary Hoover declared that American re- 
taliation against the British rubber 
monopoly, which is exacting more than 
$500,000,000 above a fair price annually 
from the United States is inevitable un- 
less the restrictions are removed. 

Coincident with this statement word 
reached the Department of Commerce 
that Italy is wholeheartedly in favor of 
the attitude of the American government. 
Commenting on the National Automobile 
Chamber of Commerce’s plan for the 
organization of a $10,000,000 corporation 
to grow rubber, a cable from Rome states 
that the Italian newspapers regard this 
radical move in the United States as 
wholly justified. “This program will 
emancipate the consumers in America 
from British monopoly,” the report states, 
“which is exacting more through increas- 
ing prices of rubber than Great Britain 
is paying on her war debt to the United 
States.” 

During his session at the Capitol Sec- 
retary Hoover stamped as “sardonic” 
and “humorous” the statements by emi- 
nent Britons that American tire manu- 
facturers should have contracted for 
their supplies years ahead and not blame 
Great Britain for sky-rocketing prices. 





NEW YORK, Jan. 23.—A collapsing 
rubber market this week was striking 
evidence of the initial success of the 
drive against the British monopoly 
started by Secretary of Commerce 
Hoover and taken up in vigorous fashion 
by the automobile and tire industries. A 
ten-cent drop in spot crude on Monday 
brought the price down to 75 cents, 
against a recent high of $1.10. 

Release of speculative holdings was 
given as the immediate cause of the 
drastic decline. Holders of the crude 
became alarmed at the measures under- 
taken here and threw their stocks on the 
market. 

Meanwhile projects started by mem- 
bers of the National Automobile Chamber 
of Commerce and the Rubber Association 
of America, Inc., are being advanced as 
rapidly as possible. 'The rubber men 
are working on plans for plantation 
development on a large scale, while the 
Car and truck manufacturers propose 
the formation of a corporation with 
somewhat wider objectives—to produce, 
purchase and deal in raw rubber. The 
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Many Sales Made on Floor of Philadelphia Show 








Main aisle of Philadelphia Automobile Show 


PHILADELPHIA, Jan. 25.—The 
twenty-fifth automobile show under the 
auspices of the Philadelphia Automobile 
Trade Association was notable chiefly for 
the attendance, which was more than 
50 per cent greater than last year; for 
the unusually large number of sales on 
the floor, for the innovation of a special 
shop equipment display presented in op- 
erating form, for the especially large ac- 
cessory exhibit, and for the state high- 
way department space showing methods 
of testing lights. 


Attendance on the largest day was 18,- 
674. Forty-eight makes of cars number- 
ing 300 units, valued at approximately 
$1,000,000 were shown. Forty-four ac- 
cessory exhibitors and 41 accessory and 
shop equipment manufacturers were rep- 
resented. 


The theme of decoration of the Com- 
mercial Museum where the show was 
held, was the treatment of historic motifs 
in accordance with the forthcoming 
sesqui-centennial exposition. 

The number of new chassis designs 
was an outstanding feature. Among the 
safety features exhibited were the 
greater weight of the frames, greater 
channel depth, bracing with additional 
cross members and four-wheel brakes. 


More steel is being used in the bodies 
and the lowering of the center of gravity 
with the use of an underslung worm 
drive axle established a new standard 
of floor height. 


Colors in two tones, some in bright, 
others in subdued shades, were in many 
cases divided by bead strips or belts ex- 
tending around the body. The use of 
lacquer finsh was seen to have greatly 
increased. 


A number of the new models showed 
the top extended and bent down to form 
an integral visor. Windshields opening 
the same as the doors, operated by a 
handle on the dash, were standard equip- 
ment on Many closed models at the 
show. The cowl ventilators were elimi- 
nated in some cases. Several higher 
priced makes had arm rests in the middle 
of the rear seat, and wire wheels were 
revived as standard equipment on some 
cars and optional on others. Nearly 
every car at the show was equipped with 
balloon tires. : 

The closed models were roomier this 
year, some of them being cut out be- 
neath the rear seat, affording more leg 
room, Many open models were provided 
with collapsible tops. No electrics were 
shown and only one steam car. 








corporation would also have the right 
to manufacture tires. 


The following committee of N. A. C. C. 
members will take out the charter and 
probably be the first board of directors: 
John J. Raskob, vice-president, General 
Motors Corp.; C. W. Nash, president, 
Nash Motors Co.; A. J. Brosseau, presi- 
dent, Mack Trucks, Inc.; Roy D. Chapin, 
chairman, Hudson Motor Car Co.; Alvan 
Macauley, president, Packard Motor Car 
Co.; Arthur T. Waterfall, vice-president, 
Dodge Bros., Inc., and A. R. Erskine, 
president, Studebaker Corp. of America. 


JOSEPH GRAHAM CHOSEN 


DETROIT, Jan. 25.—Joseph B. Graham 
has been made vice-president in charge 
of manufacturing for Dodge Brothers, 
Inc. He succeeds A. E. Mitchell who re- 
mains vice-president but who assumes 
charge of purchases. With the appoint- 
ment of Joseph Graham, all three Gra- 
ham Brothers now hold important posi- 
tions with Dodge Brothers, Inc., Ray A. 
Graham is general manager and Robert 


C. Graham is vice-president in charge 
of sales. 
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Prices and Weights of Current Passenger Car Models 
SHIP, SHIP. SHIP. SHIP. 
WT. PASS. BODY STYLE. PRICE WT. PASS. BODY STYLE. PRICE WT. PASS. BODY STYLE. PRICE WT. PASS. BODY STYLE. PRICE 
AJAX : ; CHRYSLER (Continued) ELCAR JEWETT 
108 in. W. B. “Six” (112%, in. W. B.) *4-55” “New Day” 
2210 5-p Touring $865 80 - 2560 5-p Touring $1,095 seine 5- ys i if 
2410 5-p Sedan es | cae = nana tees ener 4-p Roadster 205 |. 6p Godan” att 
APPERSON “6” 2895 5-p Coach 1,445 2900 4 - sano wae ceeceece 5-p Sedan de Luxe 1,095 
3100 5-p Phaeto 4-p oupe veo | oo . , Oo 
3130 5-p Sp. Phaeton 1650 | 2995 5-p Brougham — eo Se we “J” 
3145 4-p Coupe 2,050 3060 5-p Sedan ,695 *6-65”’ ro Pl b R P 
3570 §5-p Sp. Sedan 27100 | 3085 5-p Imperial Sedari 1,995 | 5-p Touring 1295 | ob eT 
“ST. 8” 3090 5-p Crown Sedan 2,095 | 4-p Roadster 1,495 come D ; ~* " 1,845 
3520 5-p Sp. Phaeton 1,995 —w 2779 5-p Coach 1,395 Series “A 
ae - Coupe 2,450 (120 in. W. B) so stseeees 3-p Coupe 1,495 3340 5-p Touring 2,275 
p Sedan 2,595 2900 5-p Sedan 1,595 3625 5-p Brougham 2,575 
scien 4-p Roadster 2,885 caiadenee 3525 5-p Sedan 2,675 
a ee’ 5-p Phaeton 2,645 8-81 3470 7-p Sedan 9°995 
oY es fe 5-p Sedan ROee Ese 4-p Roadster 2,315 | sisgeq, — 
westeeee 5-p Touring $1,145 (127 in. W. B.) w+ U-p Touring 2,265 “55” 
being 5-p Roadster 1,145 4 C 3.195 3000 3-p Coupe Road. 2,195 
vistas | eels Coupe 1.175 meg * - wae 19 wee  4-p Coupe 2,095 3130 2-p Speedster $1,795 
ea 5-p Sedan ie i fs wee 3,595 | ou. 65-p Sedan 2,265 | ----. 2-p Sp’dster DeL. 2,085 
een il Ucrmen 7-p Sedan Lim. 3,695 | 4050 7-p Sedan 2,765 | nveseeee ‘. Speedster 1,895 
x Yr ‘“ a ON Cn Ue ee ede ee EEE -p p’dster DeL. 2,185 
2850 4-p Sport-Roadster 1,395 no ae ncaa si ESSEX 3530 2-p Enc. Speedster 2,085 
860 6-p Touring 1,395 -p ouring $945 2185 5-p Touring $765 |oc 4-p Enc. Speedster 2,185 
encore es 3-p Coupe 1,445 2565 5-p Tour’g DeLuxe 1,025 2395 5 } en 765 ahiioials 4-p Enc. Spd. DeL. 2,685 
3020 5-p Brougham 11495 2520 3-p Coupe 1,035 P — SS F sicns 2-p Enc. Spd. DeL. 2,585 
3070 5-p Sedan 1,695 2695 5-p Sedan 1,090 FLINT 3190 4-p Tourster 1,795 
3070... Wanderer 1,745 ‘6439 “80” ae 2 sar eta DeL, 1,985 
“8-88” 2775 5-p Touring 1,145 | 3325 4-p Sport Road. $1,945 “P acton 585 
3180 4-p Sport-Roadster 1,695 2890 3-p Coupe 1,225 8245 5-p Touring 1,595 nied 7 Soueman —_ 1688 
3200 6-p Touring 1,695 2950 5-p Sp. Touring 1,295 3310 4-p Sp. Touring 1.945 ) 7-p Touring DeL 1885 
eiaial 3-p Coupe 1,745 3120 5-p Sedan 1,345 3245 4-p Coupe 2,045 wader Coupe Roadst< 1695 
3380 5-p Brougham 1,795 3190 5-p Sedan DeLuxe 1,595 3595 5-p Sedan 2,195 3430 cm C Pp or :, 
3450 o-p Sedan 1,995 3190 5-p Sport Sedan . 24 7-p Sedan 2,395 oa Jeon DeL Pear 
ao = wanderer 2,045 CUNNINGHAM **60”’ 3540 5-p Brene. Sedan 1,995 
BUIC Bann ee ., Jo 4-p Roadster 1,395 | ------ 5-p Brg. Sed. DeL. 2,485 
K Standard 4600 1-p Touring $6,650 2715 5-p Touring 1,285 | cvs 5-p Brougham 2d. 1,695 
cee 2-p Roadster $1,125 4500 4-p Sp. Touring 6,150 | ----- 4-p Coupe Roadster 1,495 poe Se Soden ~ Luxe 3,085 
: 55 5S-p Touring 1,150 4700 4-p Coupe 7,600 2940 §-p Sedan 4d 1,525 8530 . ah a . DeL. 3,185 
020 2-p Coupe 1,195 5000 6-p Limousine 8,100 2965 5-p Brougham 1,575 ies wae oria 2,185 
3150 5-p 2 d. Sedan 1195 ; wr, 6? j= = | eecceree -p ctoria DeL. 2,485 
3110 4-p Coupe 1,27 DAGMAR i SBE i dl. 5-p Coach 1,085 4o"75"° 
3230 5-p 4 d. Sedan 1,295 6-70" Fasten 5-p DeL. Coach a 2-p Speedster 2,195 
“Master” 3750 4-p Roadster $3,500 FORD  § —— fo assesses 2-p Speedster DeL. 2,485 
(120 in. W. B.) 3800 4-p Sp. Tourer 3,500 Without Start aD Rims | 7" 4-p Speedster 2,295 
$350 2-p Roadster 1260 3700 4-p Phaeton 3,500 anew ~~ ae 4-p Speedster DeL, 2,585 
3515 5-p Touring 1295 4200 4-p Petite Coupe 4,500 1526 2-p Runabout _ $260 |... 2-p Enc, Speedster 2,485 
3670 5-p 2 d. Sedan 1398 4200 5-p Petite Sedan 2,540 1557 With Balloon Tires 305 | ........ 2-p Enc. Spd. DeL. 2,985 
3765 5-p Sedan 1495 4500 4-p De Luxe Coupe 4,750 1607 5-p Touring a 6 esse 4-p Tourster 195 
\ , 4700 5-p Sedan ,700 1640 With Balloon Tires 335 | ........ 4-p Enc. Speedster 2,585 
(128 in. W. B.) 4800 7*p Sedan 4,750 . a 4- Enc. Spd. DeL 085 
3 With Starter and Dem. Rims - > » oe 
570 4-p Sp. Roadster 1,495 a. gap ee =— EE cnnsnees 4-p ToursterDeL. 2,385 
3635 5-p Sp. Touring 1,525 6-60 1645 2-p Runabout . ae 5-p Phaeton 1,985 
38°5  4-p Country Club 1,765 3100 2-p Roadster 1,985 1655 With Balloon Tires 305 | .....-.. 5-p PhaetonDeL. 2,185 
3855 4-p Coupe 195 3200 4-p Sp. Touring 1,985 1728 5-p Touring fs 7-p Touring 2,085 
3940 5-p Brough. Sedan 1.925 3150 5-p Touring 1,785 1738 With Balloon Tires 400 | ........ 7-p Touring DeL. = 2,285 
4025 7-p Sedan 1,995 3500 5-p Sedan 2,445 eee 2-p as . - 4 mee — Roadster ete 
1 alioon livres 949 | ........ -p oupe 2,48 
CADILLAC DAVIS _— 1961 5-p Sedan, Tudor 6580 | ......... 4-p Coupe De Luxe 2,885 
“314” Standard Line 1972 With Balloon Tires 605 | ........ 5-p Broug. Sedan 2,395 
(132 in. W. B.) 2660 4-p Roadster $1,495 1994 5-p Sedan, Fordor a oe 5-p Brg. Sed. DeL, 2,985 
4040 2 C 2915 5-p Legion. Tour. 1,495 2004 With Balloon Tires 685 | ........ 5-p Brougham 2d. 2,095 
> Leupe $3,045 | 9750 5-p Phaeton 1,395 
4155 5-p Sedan 2°195 , FRANKLIN ..}§©§©—6hL 7-p Sedan De Luxe 3,485 
4240 7-p Sedan 3°9 3000 5-p Sedan 1,395 | SOCAN ER RUN Fetter 7-p Berl. Sed. DeL. 3,585 
es. Sb Beate 39292 | 3060 5-p Imperial Sedan 1,795 Kientne ee 7-p Victoria 2,585 
4360 7-p Imperial 3°435 “693? pore =? spent Road. $2,750 | ----c+0 7-p Victoria DeL. 2,885 
4115 4-p Victoria 3.095 | 2635 5-p Sedan ela <<. ooo 2,635 | LEXINGTON |. 
Custom Built 2600 3-p Coupe 1,285 | 3175 5-p Sedan 3,090 a 
(132 in.) * DIANA “St. 8” 2900 2-p Sp. Coupe 3.150 aoae 2 tal 2 
3920 3-p Roadster 3,250 2995 5- R 3080 5-p Sport Sedan 3,225 “P ouring 1,79 
(138 3 “ p oadster $1,695 3275 -p Limousine 2975 3425 5-p Sedan 2,185 
in. W. B.) 3100 5-p Phaeton , 3135 5-p Cabriolet 4,400 3425 5-p Landau Sedan 2,245 
4300 7-p Touring 3 250 3275 5-p Std. Sedan 4d. 1,995 3400 5-p Landaulet z,445 
, . 5-p Oxford Sedan 3,172 
3960 5-p Phaeton 3,250 3275 5-p De Luxe Sedan 1,995 J, “~~ LINCOLN 
4190 5-p Sedan 4.150 3170 5-p Sedan De Luxe 2, 095 “g-A” 4460 2-p Roadster $4,000 
4250 7-p Suburban 4,285 3640 7-p Sedan (135 in, e150 onan = Touring yet 
4355 7-p Imperial 4,485 we &.) —_ 3160 os _ eaty 4740 4-p Soar Whacten 4°90 
CASE DODGE BROTHERS 3440 5-p Brougham 1,545 4750 4-p Coupe 4.600 
% & 6 pete “» Roadeter $ 795 3440 5-p Std. Sedan 1,595 oaae 2 oe errs 
3260 3-p Roadster 1.840 -p pecial Roadster 348 “B.A” -p edan , 
3290 5-p Touring eat: 2567 5-p Touring 795 | 3520 5-p  Touri — <2 oe got 
3470 5-p Sp. Touri 2160 2695 5-p Spec. Touring 845 P — 1,795 4945 7-p Limousine 5,300 
p. ouring , 2708 9 C pt mage 5 3480 4-p Sp. Roadster 1,795 
3640 5-p Sedan 2,590 p Coupe “B 84 3740 5 - LOCOMOBILE 
3650 5 2823 9. Ss C “RB” 895 p Brougham 1,895 ‘6 99 
-p Brougham 2,590 Dp pec. Voupe 3580 " 48 
2995 5-p “RB” Sedan 895 4 p Cabriolet 2,095 
“y” 3077 +§-> Spec. “B’ Sea. 945 | 3730 5-p Std, Sedan 2,095 | 5280 4-p Sportif Tour. $7,460 
3950 7-p Touring 2,225 | 3107 5-p Spec. “A” Sed. 1,075 . fo 
4320 7-p Sedan 9975 ed ' GRAY ao 5630 5-p Victoria Sedan 10 050 
DUESENBERG S 5464 7-p Brougham 10,040 
CHANDLER “35” Straight “8” 2055 5-p Sedan $845 ooo 7-p Touring Lim. att 
3090 2-p Roadster $1,695 3920 2-p Roadster + 7-p Enc. Dr. Lim. 10, 
3085 5-p Sport Touring 1,545 | 3970 4-p Roadster ; | HERTZ — — > (Sree 16,309 
3309 Sp Brougie ese | Spee i> Bp Phacton °'*'¢ | 3410 5p ‘Tour! $1,495 rol 
: rougham p p. aeton -p ouring 3100 = 2- Roadst 2,150 
3525 5-p Met. Sedan 1,895 4115 5-p Sedan t 3360 5-p Sedan 1,795 3000 5-p Touring. 1,785 
3498 5-p 20th C’y Sedan 1,590 4500 7-p Sedan t 3250 4-p Coupe 2,265 
3594 7-p Sedan 1,995 HUDSON 3400 5-p Sedan 2,285 
CHEVROLET _tManufacturers do not quote “Super Six’”’ 3350 5-p Brougham 2,285 
“Superior” (Series K) list prices. 3400 7-p Phaeton $1,200 “909” 
ome? 3385 5-p Coach 1,165 
1780 2-p Roadster $510 DU PONT “D 3425 , wh 4-p Sportif Tour, 5,500 
187 _ . 4-p Brougham 4d. 1,450 900 
i -p Touring 510 3300 2-p Roadster $2,600 3675 7- Sedan 1.650 | cr 4-p Roadster 5,90 
2030 2-p Utility Coupe 645 3550 5-p Touring 2,600 ue a 4-p Coupe 6,950 
2130 5-p Coach 645 3800 7-p Touring 2,750 HUPMOBILKE }  — — Jo sss 5-p Victoria Sedan 7,300 
2215 S-p Sedan 735 | 3550 5-p Touring Sedan 3,400 os ic - Soe * es 
eee ~ ernnnel Sedan 765 DURANT 2620 5-p Touring $1,325 amen 7-p panne 7,500 
ee 3 = A-22 2800 o-p Sedan es Fs 6-p Brougham 7,590 
Rmgaagt soa 2300 5-p Touring $ 730 “E-1” McFARLAN “6” 
EE om oa $890 | 2380 5-p Spec. Touring 805 | 3135 5-p Touring 1,945 “sv” 
-p ouring 845 2450 4-p Coupe 825 3295 3. Coupe 2.345 9.650 
9405 2-p Club C 895 p p , 3700 2-p Roadster $2, D 
giro Bb Gonen UP? «$98 | 2480 SP Spec. Coupe = 878 | 3295 4-p Coupe 2315 |. 2-p Spec. Roadster 2.20? 
957 od -p Sedan 2,345 3600 5. 2,550 
570 5-p Std. Sedan 995 2710 5-p Spec. Sedan  _ 3 eee 7-p  Berline - 2 ae 7p ae 2,750 
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SHIP. 
, SHIP. ASS. BODY STYLE. PRICE 
nig PRICE | Wr. PAss BODY STYLE. PRICE | WT. PASS. BODY STYLE. PRICE | WT. PAS 
wr. PASS. BODY STYLE. atime (Continued) “MM” STEVENS-DURYEA niet 
sa ‘no 1 ed ,200 2- Roadster , 
Se — ae 6S (Sie teiee 8 i ae ts eee 37200 | £309 +> Seurten 7,50 
180 4203 «S-p § = Std. Sedan2d. 596 3970 - Touring 3,200 | 6425 4-p Sp. Touring 7,750 
3850 4-p Coupe > > eden 4,000 | 5600 4-p Coupe 9,000 
3350 65-p Sedan 3'180 6 in. W B.) a. ae ae 5730 4-p Sedan wre 
a 2c. n 112% in. W. B. 9,67 
3850 "p Sedan eee Pa ‘ane 895 RICKENBACKER B780 6-> 10,175 
we  8-p Sub. Sedan 3180 | 3443 5-p Std. Sedan 895 “E 6100 6-p Vestibule Lim. 9°675 
7-p Sub. Sedan 3180 | 2584 §5-p Sedan De Luxe 1,095 (117 in. W. B.) 6210 7-p Vestibule Lim. 10,175 
— ee ee ee 5-p Touring $1,750 | 6150 7-p % Limousine 10175 
r copy” PACKARD a. - 7-p Touring gt 6200 7-p Cabriolet 10,175 
4000 2-p Roadster ene (126 in. W. B.) o 788 aie 5-p at ot arg ieee STUDEBAKER 
4600 4-p Sp. Touring 6720 3643 4-p wan na et snes 2 ee a 1920 Standard Six ; 
4900 4-p e.g 6.720 3653 5-p an. Geantun 2,750 oe ‘> Sedan 2,095 2760 3-p Du. Roadster $1,125 
§200 4-p ow. S on 6.810 3595 4-p Dp. 2.585 | oc 7 Sedan 2,195 2810 3-p Sport Roadster 1,295 
5200 7-p Tour. Seda 6720 3753 4-p Coupe 2685 | oc wins 2870 5-p Du. Phaeton 1,145 
sane o-oo 6.810 3937 5-p Sedan “B-8” 2945 3-p Country Club 4.388 
— Fo Spec. Sedan 6,810 (133 in. W. B.) 2.785 (121% in. W. B.) ates E> a 1295 
se 7-p Enc. Sedan 7110 | 3793 7-p ‘Touring 785 .. 4-p Roadster wane | $8660 6» Soden 1,395 
=e 7 Sub. Sedan 7,110 4043. 7-p Sedan 2,7 ves Pp Touring 2,150 p 
5200 7p Town Car 9,000 | 5-p Club Sedan pte — > Touring 2,195 Special Six 
; : 9 4133 7-p Sedan Lim. +.  4-p Sup. Sp. Road- 3380 3-p Du. Roadster 1,395 
“Straight 8 ai “open ——siO@YS nn ster ‘ ett 3500 4-p Sp. Roadster 3.508 
; : . . e Sedan ; . Du. Phaeton , 
— .. fio 2,900 (136 in, W. wa Satan 5D Seatataaee 2.295 | 363s i Victoria 1,750 
its 4-p oad ee 2,650 4060 4-p Runabout 3,9 onesseee 4. Coupe Réadster 2.320 3710 5-p Brougham 1,695 
_ oa 2,750 4090 5-p Touring ++ i nee i Coupe De Luxe 2,395 3520 5-p Coach 1,445 
sae 5.5 je ° 3,180 4023 4-p Sp. Touring 4680 | 5-p Sedan 2,495 3875 5-p — 1,895 
wu  5-p Sub. Sedan 3930 | 4242 4-P a > ow + ty Sy g Six 
— 5 ge in: $5 Gao 5,775 | -- 4p Sup. Sp. (27 in W. B) 
ical 7-p - rong an 3180 sesseees (143 in. W. B.) ROAMER 3785 7-p Du. Phaeton 1,775 
soncenes > &/ +h Broug. 3,180 3,950 “6-50-55” (115 in. W. B.) 4030 5-p Coupe 2,045 
avonsecs o-p Coac 4,600 | 4199 7-p Touring "290 1.295 4030 5-p Brougham 4 d. 2,095 
ee 5-p Town Car , 5-p Club Sedan 4,89 anes 5-p Spec. Tourer ’ 9 4050 7-p Sedan 2.145 
4655 7-p Sedan mere mena 5-p ang hw ‘ee 1395 4200 7-p  Berline 2,225 
MARMON soggy 4710 7-p Sedan Lim. AUG ee 2-p Some p 1398 (120 in. W. B.) 
5 ——_ $;+%=(#§ meaeamesn i 4  — e 1,695 3320 83=63- Du. Roadster 1,495 
3695 2-p Roadster eet PAIGE “94-96% fo. > ng ita ai = fi Speet eatehee 3 a00 
ob04 5-p Phaeton 2995 7-p Touring $1,995 “6-54-E” (118- —_ 5 3505 5-p Sport Phaeton 1,575 
3704 7-p Touring 3°995 sia catain 5-p Std. Sedan 1,495 J 4-p Roadster 2,38 3750 5-p Club Coupe 1,650 
3799 5-p  Broug. Coupe ——-: _ wn 5-p Sedan DeLuxe 1,670 | --~ 4-p Tourer oes 3760 5-p Sedan 1,895 
ac th aoe Se te 7-p Sedan — | 4-p Sport 21285 
3016 2-p Std. Coupe 3995 | 7-p Limousine ere fo 7-p Tourer ett STUTZ 
3869 5-p = Sedan hie 8) Cs = — hl (iC 3-p Cabriolet 2950 “4-4” | 
3859 5-p a pel : 3,370 PEERLESS “g-72" 5-p ™ Seda CS.” a nce 2-p Speedster $2,995 
3999 7-p Sedan : 3°350 - “4-95-E (128. agile EE Conn 4-p Speedster 2.995 
3969 i ro pre <n 3,900 (126 in. W. B.) “Custom Built? 20, | 7” 5-p Brougham yee 
396 ~ 3€ € ! . ’ ; 1,895 eS en 5- Sedan ,9 
3999 7-p = Sedan Lim. *979 | 3175 5-p ‘Touring at — 2-p Speedster ao 4-p Vie. Coupe 2°995 
3425 5-p Coupe . fo 3-p Sport 2.985 | ........ 2-p Coupe 2,995 
MOON ———s 3500 5-p Sedan cual Perens 4-p Tourer ' 
os agg gen 2,195 “8-88” (138 in. W. B.) VELIE “gg”? 

, . dster $1,395 Sp. Roadster ’ 2,750 2 
asee 2 Cab Roadster 1,545 rth :. a Touring a 2 —e 2,750 3030 4-p Sp.Roadster $1,495 
Rt ce ng 1,195 | 3790 wp Sedan 2,595 | 5-p Spor 2,495 | 3025 5-p Club Phaeton °1'450 
+++ 4 : . 5 bf i sine 2,695 Fu. 5-p Tourer 1 " Coupe 1,450 

- Coach 1,29 895 7- -p Limou » 2.585 3150 3 p p 
710 Sb Dele Sedanzd. 1498 | 3 A ss 2 fe 2,985 | 3340 5-p RoyalSedan 1/750 
2860 Sp Std/Sedan 4d, 11445 (116 in. W. BY foresees 5S Canekeien 2,950 | 3005 5-p Brougham er 
2710 5-p DeL. Sedan 4d. 1,595 5-p Sedan gt ps aide 5-p Spec, Se ow 3,485 @ccccere 8 =—S cecece De Luxe Sedan 2; 15 

London 3150 5-p Std. Sedan wont ee “Pp Sei B)” 8.885 | wanes SAINTE CLAIRE 
° 99 ‘ ’ 
he ata 1985 (133% in sesiggeea OE een a>. See = (127 ‘in W B.) 
3290 7-p ouring or 2 . 7. ‘ ° . 
3590 5-p Petite Sedan 2,540 .  ... Roadster ey tt ROLLS-ROYCE 3500 7-p Phaeton $2,885 
.-.-  5-D Sedan 31595 an Chassis tT | 3495 4-p Coupe 
NASH —~ . 7-p Sedan ; : : 3520 5-p Sedan 3,885 
“Special” 7-p Berl. Lirmousine ........ Tf Manufacturers do not quote 3635 7-p Sedan 3,900 

7 dst $1,115 OW list prices, 3970 5-p Brougham4d. 3,900 
2870 2 ag ag 1135 PIERCE-ARR 3710 -p Limousine ones 
2980 -p our , an -_— i — =i 7-p TownCar , ? 
se | Deainess Coupe 1218 2 Runabout $5,250 neaemattemmees 252” “ ” 
case || (Sedan 24. 1,445 1306 rt Touring 5,250 5 Phaeton $2,500 — : 

3300 S-p = Sedan 4d. 1590 72> ‘ourime Sees | see 26S Bedon 3,300 (Custom Built 127 in. W. B.) 
“Aavenced* 4730 3-p Coupe nee 3350 4-p Roadster 3,300 
o 4800 4-p Sedan ; STAR - 3500 4-p Cab. Roadster 3,785 
(121 in. W. B.) 4960 7-p Sedan Here ~— 3450 5-p GrayG. Trav. 3,300 
1,375 4750 4-p Coupe Sedan 6,9 0 2-p Roadster 525 3520 5-p Sedan 4,085 
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The bust 71€@S§ of distributing Cadillac motor cars, 


wholesale and retail, is today at the threshold 
of a great development. 


Along with the expansion of the Cadillac mar- 
ket due to the tremendous popularity of the new 
90-degree Cadillac and the wider appeal of its 
new low prices, Cadillac, of necessity, will need 
more wholesale and retail outlets. 


This, in turn, creates opportunities for men who 
can finance and who know how to manage re- 
tail sales organizations. 


Keen, able men who have thoroughly mastered 
the science and art of the retail business in dif 
ferent lines are turning to the automobile busi- 
ness as a most productive field. 


Such men can be of real service to the automo 
bile business and to the public, and the auto 
mobile business can reward them well. 


Cadillac welcomes inquiries from such business 
men—and for such as are rightly situated, it has 
a splendid franchise for them to consider: 


CADILLAC MOTOR COMPANY, DETROIT 


DIVISION OF GENERAL MOTORS CORPORATION 


New QO “Degree 


CADILLAC 
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When Greater 


VALUE 


Is Offered 
the Public quickly responds 


The public is quick to recognize 
value. That is why Oldsmobiles 
are selling today in such large 
numbers. That is why the Olds- 
mobile plant is working overtime 
in many departments; why manu- 
facturing facilities are being in- 


creased; why the Fisher Body 
plant at coined is being enlarged. 


The Oldsmobile franchise merits 


any dealer’s consideration. 


Touring $875; Coach $950; Sedan $1025. Prices f. 0. b. Lansing, plus tax 


OLDS MOTOR WORKS, LANSING, MICHIGAN 
OLDS MOTOR WORKS OF CANADA, LIMITED, OSHAWA, ONTARIO 


OLDSMOBILE 


OS a oauct of GENERAL Motors ¢ ic 
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Budd-Michelin Wheels 


are as widely preferred as balloon tires 


The results below were obtained from a questionnaire 
directed to 500 owners of cars equipped with Budd- 
Michelin Wheels and balloon tires. 110 answers were 
received. Practically all of those replying had previously 
owned cars with wood wheels. 





—— oa 
~ ws SF 
‘‘Which do you prefer— Budd- ‘‘Which do you prefer—balloon 
Michelin Wheels, wood wheels, tires or high pressure -tires ?”’ 
or wire wheels ?’’ 
Budd-Michelin Wheels . 84 Balloon ......... 86 
Wood wheels ...... 20 High pressure. ..... 14 
Wire wheels. ..... . 2 No preference. ..... 10 
No preference. ..... _& aaa 
110 110 
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He knows that the foremost automo- 
tive engineers specify AC products as 
standard equipment for the very good 
reason that they perform best. That 
is the reason for their assured market. 
Backed by strong advertising, they 
are sold to motorists without sales 
resistance. They carry a good margin 


f fi ac-spHinx AC Spark — Company, FLINT, -AGichigan — sc-orz0 
( i { } Birmingham Levallois - Perret 

pr C. ENGLAND Makers sof AG rk Pi ups AC Spee lometers AU Air Cieaners FRANCE 
i gerry, $d, gn, ga er eran, _——— i ee 5 eg ee 


AC SPARK PLUGS f 


HE new AC Spark Plug marks the great- 
est advance made in spark plug construc- 
tion in years. 


AC SPEEDOMETERS 


HE AC Speedometer for Fords is of the 

same high quality as furnished for original 
factory equipment to the manufacturers of 
Buick, Cadillac, Chandler, Chevrolet, Chrys- 
ler, Gray, Oakland, Oldsmobile, Peerless, 
Pontiac and GMC Trucks. 


There is no swivel joint between the front 
wheel and the instrument—it drives direct— 
exclusively an AC feature, insuring continu- 
ously satisfactory service. 


A new design, a new alloy for sparking 
points, a new electrically fused Kyanite in- 
sulator core and a new glaze — in a type and 
size for every motor. 


For Fords there is the famous AC 1075, em- 
bodying the above improvements as well as 


many other special features — and it is now Packed complete with all installation attach- 
made in both one- and two-piece design. # ments, easily mounted and reasonably priced. 





a om ee 


T AC 


AIR CLEANERS 


HE AC Air Cleaner prevents dust from 

entering the motor through the air intake 
of the carburetor, thereby eliminating exces- 
sive wear on the motor’s moving parts. 


Original factory equipment on Buick, Davis, 
Locomobile ‘‘ Jr. 8’’, Oakland, Nash, Stutz 
and Willys-Knight ‘ ‘6°? Modelsavailable for 
installation on Chevrolet, Chrysler 4, Dodge 
Brothers, Ford, Maxwell, Oldsmobile, Star, 
Studebaker, as ‘well as the 1925 and earlier 
models of Buick, Nash and Oakland. 


Packed complete with all installation attach- 





- ments, easily mounted and reasonably priced. 


a 
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“The Standardized Fan Belt’ , 








Ordinary fan belt. 


Threads run lengthwise Threads run diagonally. 
and across. To break this To break this belt every 
belt on the marked line thread both lengthwise 
only the lengthwise and across must be 
threads need be broken. broken. This bias weave 


construction is patented. 


There is still just one 
fan belt that can use 
the bias weave con- 
struction, because 
this is the Gates 
patent. That’s why 
Gates Vulcos have 
outsold all other 
kinds of fan belts for 
10 consecutive years. 


Made by the World’s Largest 
Manufacturers of Fan Belts. 
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| Stromberg Electric Wind- 


The famous Strom- 
seal oe built shield Wiper—2-speed, 
silent, electric, adjustable 










special for every make 

of carand soldin spe- pressure, tp ot 
cial package equip- cra aked ename 
ments. finish. 















Stromberg Gasoline Fil- 
ters are sold in special 
package equipments 
for every make of car 
—a great conveni- — 
ence and salesaid —° 
for car dealers. 


Stromberg 
= a & Ef Super-Shock 
"J Absorbers, de- 


; Ps signedonanew 
se and better prin- 
Y ciple. Meets 
every require- 
ment of spring 
rebound. 
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Stromberg salesmen report that as a 
rule they receive a most favorable re- 
ception from car dealers they call on. 


“The dealers seem to respect the fact 
that you are representing a complete 
line of well known accessories and 
usually give you plenty of time to get 
your story over.” 

Now then, car owners also 
know and respect Stromberg 
products. Isn’t it reasonable to 
suppose they will listen just as 
attentively when YOU recom- 
mend them? 


Keep this in mind and the 
next time a salesman calls, give 
him your order for these Strom- 
berg Profit Makers. Or better, 
write today, for further partic. 
ulars regarding liberal dis-e 74> ) 
counts, sales helps, etc. Ad- fF > 7 CL 
dress New-Dealer Depart- 452 ff) ne ee 
ment. | 


I ‘S Weg _ No 
STROMBERG MOTOR CC RNS 
Cc DEVICES COMPANY CREA 
ustomer —essETwcayhinh se, ee 
CHICAGO, 


Satisfaction m2. 
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New features make this brake- 
lining cutter more valuable 
than ever 


ERE is the famous Goodell-Pratt Brake-Lining 


i. Cutter with its new improvements. This cutter can 
now easily cut brake lining no matter how tough or 
dense it may be. 


Fine for cutting belting and shim material, too. 




























The long handle, which is knurled so your fingers won’t 
slip, gives an extraordinary leverage that is transmitted 
to the upper blade and transformed into a powerful shear- 
ing motion. The bottom shear plate is now horizontal—a 
part of the bed. Two screws make this bottom shear plate - 
easily adjustable. 


Blades are made of carefully hardened and tempered 
steel and are easily removable for sharpening. 


Iron parts finished in red and black enamel. 
Exposed steel parts nicely polished. Weight, 33 
pounds. Cutting-capacity—sizes up to 6 inches 
wide and %% inch thick. 


Other tools for motor repair work 


In the free Goodell-Pratt Catalog No. 15 are shown 
many other essential tools for service stations, garages, 
mechanics and automobile owners. Write for a copy. 


GOODELL-PRATT COMPANY 
GREENFIELD, MASS., U. S. A. 


Makers of Mr. Punch 


Free Catalog 


~ ‘é Shows many other tools for 
4 motor repair work. Send for it. 


SS ae 


ee ae ee 
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1500 GOOD TOOLS 
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NOW it'sthe 





NOISELESS ee, f LS & a , CYLINDERS 
OPERATION ; , ne s OFFSET 
secured by using oii “—s 
plate or disc 
valves—no 
hammering. 


from center of 
crank case— 

connecting rods 
kept straight. 


Have you ever known any AMERICAN products that were not superior— 
that failed to perform as well as, or better than, the best? 


Sixteen years experience building filling station equipment—a careful study 
of requirements—and severe and continuous tests before marketing—have 
all combined to give American products instant and favorable recognition. 


And so the American Air Compressor is offered with the assurance that in 
construction, operation, wear and appearance it has no superior—that it 


is a worthy member of, and a credit to, the American family of filling 
station products. 


MADE IN THREE SIZES | de Pel) ff 
’ Model A-1—With 30-galion tank, 3{ H. P. Trae} 
motor—3 cu. ft. per minute. 3 
Model A-2—With 60-gallon tank, 34 H. P. 
motor—3 cu. ft. per minute. 
Model A-3—With 60-gallon tank, 1 H. P. 
motor—4.5 cu. ft. per minute. 
Coupon below will give you full infor- 
mation. Investigate this American 
Compressor NOW. 


The American 
Oil Pump & Tank Co. 


1159 Findlay St., Cincinnati, O. 





American Oil Pump & Tank Co., 
1159 Findlay St., Cincinnati. 


Please send bulletin about Air 
Compressor. 
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Tested and 
approved 
by the Un- 
derwriters 
for Cars 
of All 
Weights. 
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6,750 times a day this Balloon Bumper hit this post 
with 15,000 pounds behind it—for 7 days—a total of 
47,250 times. The bumper, in perfect condition, will be 

on view at the Chicago Show, Space 193-200. 


Be Bund; fressue 
ones beiiey 


ae 


15000 


Only at Orginal | 


Scene from our New 
York Show Booth. 


They copted all they could follow, 
But they couldw’t copy my mind, 
And I left ’em sweatin’ and stealin’ 
A year and a half behind. 
—Kipling. 


$100,000.00 


This is the volume of new 
business which we wrote in 
the 7 days of the New York 





Show. This is, we believe, a 
record for an accessory man- 
ufacturer. 





Sold direct from factory to Automobile 
Dealer exclusively 





AUTOMOBILE EQUIPMENT 
MANUFACTURING CORP. 


1908-10-12 Indiana Ave., Chicago 








Full Front 
or Rear 
Bumper 
$25 each. 
Ballonettes 
for the 
Rear $30 


per pair. 


Balloon Bumper 
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y Kevetone Eagle 


$ F 56x 


Keystone Eaglet 
$ 400 





— ot 
Pat. July 6. 1920 Sie "Si 
Pat. Jan. 13, 1925 


There is only one Eagle Cap— Keystone 
‘Designed for Strength, Beauty and Service 


Designed as a radiator dress of distinc- 

tive beauty and individuality— 

Proportioned for strength at the stress 

points, for service— 

With the time-proven Keystone me- 

chanical features incorporated — 

Success was assured—and the year of 

1925 furnishes the evidence. 
That approval and acceptance of “Keystone Eagle” has been 
given by jobbers, dealers and car owners, is evidenced by the 
fact that Keystone Radiator Cap business for 1925 was the uly 6. 1920 
largest ever recorded by this company. ee. <5, Se 
Keystone Caps—both as to designs and mechanical fea- 
tures—are “proven merchandise” with years of service and 
satisfaction behind them. Such performance builds dealer 
good will and brings greater profits through steady sales. 









Keystone Sr. DeLuxe 


Ask your jobber about 


With Onyx Balls 
Keystone Caps $8.50 
THE NORLIPP COMPANY - Junior DeLuxe 
568 W. Congress Street - Chicago $7.50 








STONE 


bYsts 
RADIATOR CAP 
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EALERS that sell and manufacturers that use Dill 
valve equipment have learned that Dill means de- 
pendability. Millions of autoists, too, have found that Dill 
valve parts do an extra-good job of holding air in tires. 


Dill Instant-Ons, Dill Valve Insides, and Dill Valve Caps are packed 


for re-sale in convenient display stands. Order from your jobber. 


THE DILL MANUFACTURING COMPANY : Cleveland, Ohio 
Manufactured in Canada by The Dill Mfg. Co., Canada, Ltd., Toronto 


DIL 


Standard TireValves and ValveParts 
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When the ’Round the 
World fliers completed their 
epoch making flight, using 
Liberty engines and Zenith 
Duplex carburetors, aviation 
history was made. 


When STUTZ announced 
their Vertical Eight, equipped 
with a Zenith Duplex carbu- 
retor and capable of new 
heights of motor perform- 
ance, motor car history was 
made. 


Zenith is proud to have par- 
ticipated in such important 
engineering developments. 














ZENITH-DETROIT 
CORPORATION 


Manufacturer of 


ZENITH CARBURETORS 


Branches: 
New York Chicago Cleveland Milwaukee 
Indianapolis 
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“Oilslot”’ 


“Oilslot”’ 
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The 


entire automotive trade will wel- 


come this new engineering advance 


ONTHS of careful ex- 

periment by American 
Hammered. engineers, with 
repeated dynamometer tests 
for oil consumption and oil 
control, reveal “Ojilslot” in 
every Comparison as a superior 
cylinder lubrication control 
ring. 









During the up-strokes of the 
piston, “Oilslot” by means of 
aslight radius on its upper edge 
uniformly spreads a film of oil 
around the cylinder wall for 
adequate lubrication. 


On the down-strokes, the 
sharp edge of the groove on 
the lower portion of the ring 
carries away the excess oil 
from the cylinder wall, collect- 
ing this oil in the upper portion 
of the groove, and the super- 
fluous oil is drained through 
the slots in the lower portion 
of the groove, and then back 
to the crankcase. 


These slots, in combination 
with the space between the 
slots and the upper part of the 
groove produce a regulation of 
cylinder lubrication never 
achieved before. This method 
of providing relief from excess- 
ive oii does not weaken the 
ring—or affect its tension. 


Used in conjunction with 
standard American Hammered 
compression rings, this new 
“Oilslot’ ring insures maximum 
eficiency in the cylinders, 
permanently, at all engine 
speeds — with minimum gas 
and oil consumption. 


Each succéeding year has pro- 
duced new high sales marks for 
the standard American Ham- 
mered ring. It is now Amer- 
ica’s leading replacement ring. 
Watch the new “Oilslot” sell 
with it. 


Descriptive literature will be 
sent on request. 


AMERICAN HAMMERED PISTON RING CO. 
BALTIMORE, MD. 


FACTORY STOCKS 


BALTIMORE 
Bush & Hamburg 





CHICAGO 
21332 S. Michigan Ave. 





SAN FRANCISCO 
931 Larkin Street 




















New ‘Cilslot 
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“America’s 
Leading 
Replacement 
Ring.” 
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HE fastest speed ever attained by 

man — 302.3 miles per hour— was 
made bya U.S. Navy airplane at Mitchell 
Field, Long Island, last October. This 
is more than five miles per minute— 
a speed which only a few years ago was 
considered by the whole world to be 
absolutely impossible. ‘This plane was 
American Hammered equipped. 


American Hammered Piston Ring Company, Baltimore, Md. 
American 


Hammered 
Piston Rings | 











AMERICAN HAMMERED’S RECORD OF ACHIEVEMENT 
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Standard 
List Price Investment 


$125 SS. <a | “oe || transfer them 


SET OF FOUR Stay , | “fp from old car to 
INSTALLED | 














4 


“That’s why you didn’t wake up 


when we hit those rough spots!” 
A-I-R-B-U-O-Y-S! Restful riding. A perfect protection 
against roadshock—for car and passengers. 


DISTRIBUTORS: Our exclusive contract exactly fits the character of men 


we want —big, progressive, responsible permanent. 
THE .RELIANCE MANUFACTURING CO., Dept. A. New Haven, Conn. 


z 4 
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NEW YORK ICAGO 


BOSTON CH 
GENERAL Veedan AirSpringCo.,Inc. Reliance SalesCorp.ofN.E. | Airbuoy Company of Illinois 
DISTRIBUTORS PHILADELPHIA AVEN ROCHESTER, N. Y. 


NEW H . 
Shock AbsorberSalesCo. _Kiefer-Reliance Air Spring Co 
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The Yellow Cab Co.Doesnit Take 
Chances With Money or Brakes 


VEN though operating on a margin of profit that — 
demands the utmost economy in equipment 
purchases, New York’s Yellow Cabs and Fifth 
Avenue Busses rely entirely on Penn Brake Band - 
Rivets—the most expensive rivets on the market! 
Brake lining is a pretty big item when you’re 
operating a thousand or more vehicles in crowded 
streets. To get your money’s worth that lining Penn Rivets Grab a Big 
must be used down to the last possible thread, and Area and Hang On! 
it’s up to the rivets to hang on to it. 




















Y yp Uy) 








HE broad, flat head of Penn 
Rivets completely fills the 


> . . = counter-sunk holes and strengthens 

Big fleet owners, long experienced service men, the fabric at these weakened places. 

. i . . ing only semi-tu ular t ey take 

and satisfied drivers find Penn Semi-Tubular a perfect roll clinch, yet still have 
Rivets the best from every angle. Here’s why— rivet. 


Made in Brass or Dead-Soft 
_Aluminum—the latter being pref- 
erable because they do not score 


| “se yy > not —— — 
eat or riction, and possess greater 
PENN RIVET CORPORATION __ exisiestrenctn: “incidentatty, they 
MAKERS OF PENN RIVETS AND PENN RIVETING EQUIPMENT lh go epee the handy Penn 
drd & Huntingdon Sts., Philadelphia aeeneennenone | 
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A Better Business 


No Trade-ins . . . Self Sustaining Service 





THE 


Electrical Refrigeration at Its Best 





This Absopure Frigerator 
installation fits any house- 
hold refrigerator andsellsfor 
$185.00 F.O.B. Detroit. In the 
very large sizes a slight ad- 
ditional charge is made, 





The motor and 
compressor may 
be putin basement, 
or any out of the 
way place. 


GENERAL 


Automobile dealers who are not 
handling one of the first choice cars, 
will find a far bigger and more pro- 
fitable business in the opportunity 
the Absopure Frigerator affords. 
Electrical refrigeration is America’s 
fastest growing industry. More 
than 14,000,000 electrically wired 
homes and a great variety of busi- 
ness users are prospects. The field 
has not been scratched. 


The Absopure Frigerator repre- 
sents the knowledge, technical 
skill and practical experience of 
the world’s greatest refrigera- 
ting authorities. 


It is lowest in first cost, produces 
refrigeration quicker, makes ice 
cubes faster, has greater capacity 
and less current consumption. 





Complete line for household and 
business. You can become the 
dealer of the Absopure Frigerator 
in your community with little cash 
outlay, and with an economical 
operating force. 


Under our plan the Absopure 
Frigerator is financed from factory 
to you and from you to your cus- 
tomer. Little of your capital is ever 
tied up. Your profits are practi- 
cally on an immediate cash basis. 
You have no trade-in bugaboo— 
all clean deals. And the service is 
self-sustaining. National maga- 
zine and newspaper advertising 
supports you. 


Write today for details regarding 
dealership in your territory. 


A Money Making Line for You to Sell 








The Absopure Frigerator A- 
5-2, Food Space 5 cubic feet, 
full porcelain lined, cork in- 
sulated, wire shelves, two 
porcelain front trays for ice 


cubes. Price $245 F.O.B. 


Detroit. 


The Absopure Frigerator A- 
6 DeLuxe, Food space 6 cubic 
feet, full porcelain lined, cork 
insulated, Duco finish, two 
porcelain front trays for ice 
cubes. Price $360 F.O.B. 
Detroit. 


Michigan 


Absopure Frigerator A-9 
DeLuxe. Full porcelain lined, 
cork insulated, Duco finish, 
three porcelain front trays, 
for ice cubes, food space 9 
cubic feet. Price $475 F.O.B. 
Detroit. 


NECESSITIES GORPORATION 
Detroit, 
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Another Booster for Titanics 


“_-All four original equipment springs on my 
( ) roadster broke one at a time and as they 
gave way I replaced them with your springs until 
now I am riding on four Titanics. They have 
given me no trouble at all and I really think they 
are unbreakable. My Titanics are also easier 
riding than the original springs. 
(Signed) Clyde S. Blair, Jr., 
Winnetka, I[11.” 





Tuthill TITANICS are actually tougher 
than the average standard equipment 
spring's and in many cases they add mate- 
rially to the riding qualities of a car. 


Car owners not only boost TITANICS, 
but they recommend the dealers who 
ended spring troubles for them by sug- 
gesting TITANICS. Those dealers are 


building Spring Service Stations that are 
very profitable. 


You can do the same. Every TITANIC 
customer you have will be a booster for 
you and your shop because you are selling 
the finest spring that money can buy. 
Forty-six years of spring-building experi- 
ence guide every operation in the Tuthill 
factory. Then, too, they carry the great- 
est guarantee that was ever put on springs 
—Tuthill TITANICS, with a hump in- 
stead of a center bolt hole, are guaranteed 
forever against center breakage. 


WRITE TODAY FOR THE 
TUTHILL SERVICE STATION PLAN 


TUTHILL SPRING CO. 


(Dept. 1792)—760 Polk Street 
CHICAGO : : ‘ ILLINOIS 
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SIMPLEX Piston Rings 


All Set in 1926 
for the Biggest Success Yet! 


More than a piston ring— 


a Method of 
getting at least 10,000 additional miles of 
service from ANY motor regardless of wear 


on pistons and cylinders. 


No longer is it necessary to regrind, hone or 
install new pistons. 


The Simplex Method has saved the motoring 
public during the last 2 years millions of 
dollars in repair costs. What's good for the 
public must also be good for you in the trade. 


Mr. Dealer and Garage Man. This method 
is guaranteed absolutely to cure any case of 
oil pumping, piston slap or loss of com- 
pression. 


Simplex Piston Rings are guaranteed to you 
and backed by a reputable factory — ap- 
pointed distributor in your locality who in 
turn is backed by the largest organization of 
practical service engineers in the Industry 


today. 


Don't kid yourself that the use of any old 
expander or clockspring can give Simplex 
Results. Only by using the Simplex Unit 
complete can you get Simplex performance. 


Simplex Piston Rings have many unique fea- 
tures of design and construction. It is the 
only one piece side-expanding ring in the 


field. 


Every 4th car in one of America's greatest 
cities is now Simplex equipped. This proves 
our claims. The Simplex Piston Ring Com- 
pany, a reputable manufacturer, amply 
financed, will vigorously prosecute any and 
all infringers on their rights, this to include 
Manufacturers, Sellers and Users. 


Simplify with Simplex 


Be sure you get them 


The Simplex Piston Ring Co. 


1966 East 66th St., Cleveland, Ohio 
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Did You Enjoy This Copy? 





ey | OU can get one like it every week 
= for only $3.00 a year—an average 
Gyo S cost of a little less than six cents 





each. 


Each and every man in the trade needs 
MOTOR AGE—needs the positive help 





it offers in the solution of daily problems 
and the valuable ideas it gathers for its 
readers. 


Your competitor reads MOTOR AGE, 
and you need to read it also if you want 


to keep up with the leaders of the auto- 
motive field. 





Here’s How MOTOR AGE Will Help You 





SERVICIN —MOTOR AGE will 

show you how to make 
flat rates—How to sell Service—How to make 
customers permanent—How to organize a work- 
shop—How to handle knotty problems—How to 
select Machinery—How to test electrical systems 
—How to make quick repairs—How to route 
shop work. 


HIRING —How to get the right men— 


How to train them—How to 
pay them—Hoow to get their co-operation—How 
to keep them enthusiastic. 


BUYING —How to select an accessory 


stock—How to judge mer- 
chandise—How to get a fast turnover—How to 
avoid dead items. 





SELLIN —How other men do it— 

How to keep down over- 
head—How to advertise—How to make Sales- 
men produce—How to create a market—How to 
find prospects—How to make every sale pay 
—How to avoid losses—How to write letters 
that build business. 


AND THEN ---- 


Whatever else you need to know to make 
your business run smoothly MOTOR AGE will 
tell you if you only ask—All personal inquiries 
receive personal attention from our editors. 
Every subscriber is encouraged to come to us 
with his problems, whether mechanical, legal, 
architectural or financial. Try us, and we will 
give you “Service you will like.” 





January 28, 1925 








THE COUPON is here for your convenience. If you are already a subscriber, pass it on to some 
friend in the trade who is not. When he starts getting MOTOR AGE he'll appreciate the favor. 





MOTOR AGE 


5 South Wabash Avenue, 
Chicago, Il. 





IMPORTANT — MOTOR AGE is published exclusively for |. 
the trade. Subscriptions are accepted only from those 
actively engaged in our field—so please don’t forget to 
include your business card or letter head with this order. 





Gentlemen: Enclosed find $3.00 to pay for a year’s subscription to MOTOR AGE, including all special issues 


published during the life of my subscription. 








ee ee ee 























NOTE: If you are already subscribing to MOTOR AGE, please hand this coupon to a 
* dealer who is not. He'll become a better cempetitor from reading MOTOR AGE. 























1925 
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Motor Wheel Products 


Motot@iWheel 
PROG CTS 





















In five years Motor Wheel volume has multi- 
plied by four. The result is the largest wheel 


business in the world. 


Not technicalities, or a fad, or individual star 
customers brought it about. For in 1925, 
Motor Wheel, producing both wood and 
steel wheels —rims demountable or. wheels 
demountable —supplied a longer list of car 
manufacturers than anybody else: 

AUBURN BUICK CHANDLER CHRYSLER CLEVELAND 
CUNNINGHAM DAVIS ESSEX FEDERAL ~_—*FORD 
GARDNER HUPMOBILE H.C.S. HUDSON JEWETT 


JORDAN LINCOLN MARMON OAKLAND OLDSMOBILE 
PAIGE PEERLESS PACKARD REO STUTZ YELLOW 


MOTOR WHEEL CORPORATION, LANSING, MICHIGAN 
; *) 
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eAt the 
New York 


NHE most talked-of auto- 
‘| motive device at the New 
York Show was the Kingston 
Oil-Aerator and Filter — the 
first device on the market to 
remove both abrasive grit and 
water and gas dilution from 
the circulating oil flow. It at- 
tracted crowds daily at New 
York. It will attract greater 
crowds at Chicago. It is the 
automotive sensation of the 
season. 











OW 





I Original Blue Sheet’ 


ASBESTOS PACKING 


It is always safest and best on repair jobs, to use TENAX 
for packing in places where there is heat. And TANPAC 


Fibre Sheet Packing, is the leader for use where there is 
no heat. 





There are more than 25 places to use these two packings 
on every car. Service men favor them both. Jobbers 


stock them. ASK FOR THEM BY NAME. 
“STANDARDS IN SERVICE” 


| Write for illustrated literature covering the entire ADVANCE Line. 


ADVANCE PACKING & SUPPLY CO. 


808 Washington Blvd. Chicago, Ill. 


| 


Double your shop profits—use rast ned 
Main-Bearing Equipment. 


Backed by a strong and con- 
sistent national advertising 
campaign, the Kingston Oil- 
Aerator and Filter is as well 
known to the motoring public 
as it is to the trade. Public 
acceptance has been enthusi- 


astic from the beginning, and D T D 
the public demand is today 0 wo ay % 


stronger than ever. 
— Work in One « 


The Kingston Oil-Aerator 
and Filter removes gas and 




















. . ; ; Hempy-Cooper tools turn out a set of Ford 
water dilution by aeration, as bearings, ready for the crankshaft in 20 minutes! 
well as sulphurous acid con- Model C 17 Babbitt Furnace melts babbitt for 
pouring, removes old bearing. Model H. 4 
tent. It removes dirt and ag 40 for Fordson) casts in the bearings. Model 
. . ‘ I (C. 2 for Fordson) bores all three bearings 
metallic abrasives by filtration in One operation in perfect alignment. A better 
—the first device to do both. Jom in Tone time! 


Call your jobber or write us for prices, Free 
Catalog, etc., 


Launched more than a year | HEMPY-COOPER MFG. CO. 


is . . Kansas City, Mo. 
ago, it is still the biggest news Office for Export: Hempy-Cooner Mfg. Co, 


a . 375 Broadway — New York City, N 
in the industry 


Now standard factory neEME Va 


equipment on a number of 
well-known motor cars and 
trucks. | | | 


BYRNE, KINGSTON & CO. 


Kokomo, Indiana 


This is the 
equipment 
demonstrated 
at all Ford 
Clinics, 








) Branches 
New York | Detroit 














; Chicago 
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Demand! “ow ? 





MILLIONS OF MOTORISTS ARE DEMANDING A POSITIVE 
IMPROVEMENT FOR TIRE CHANGING 


WE HAVE IT 


The Roffmann Collapsible Rim 


Carefully developed, tested and approved by leading 
automotive engineers. 

DEALERS: There are unusual profits and constant 
sales in merchandising ROFFMANN COLLAPSIBLE 
RIMS. You have a wonderful opportunity to become 
the recognized source of supply for this new fast sell- 
ing automotive necessity. ACT NOW before your 
territory is closed. Write at once for full information. 


ROFFMANN RIM CORPORATION 


Erie Building, Cleveland, Ohio 
Factory—Toledo, Ohio 




















i 





Eliminates 
: the dread of 
rie tire changing 


KOf, fmann 


Collapsible Rim 
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THE B & R 5 


 / pragma ny 
There Are Good Profits in f BURTonrcco TRS f 
‘ 











Prompt Quotations 

















owes wanes Se 


Battery-Charging B 
sauna Sceens es 
denne pe Requirements 


FLEET-OWNER BUS-TERMINAL 
SERVICE GARAGE ACCESSORY STORE 
RADIO DEALER COUNTRY GARAGE 
to use in starting the charging-business. 
B & R 5 Battery Chargers have paid for 
themselves in 2 to 3 months. NO POWER 
LINE REQUIRED. Plug in on any 110- 
volt socket and set it to work. We make 
larger chargers too. 


Send for our — Booklet. 
BURTON & ROGERS 


Send your blueprints and we will 
forward you in short order quota- 
| tions on your requirements for 





Angular Contact Thrust Bearings, Angular Con- 
tact Radial Bearings, and Thrust Ball Bearings of 
all types. 


Inquiries are always appreciated. 


THE BEARINGS COMPANY 
OF AMERICA 





MFG. CO Western Sales Office 
. . LANCASTER, PENNA. 1012 Ford Bldg., 
755 Boylston St. Boston, Mass. Detroit, Mich. 












































iaasiliaias A New Chapter 


good on every sort 


of car— $14 to $25 Every Thursday 


Each issue of MOTOR AGE is a new 
chapter, continuing the story of the de- 
velopment of the industry. 








eee: Commences 














The dealer receives New Era 





And for those who apply the ogee ideas = oe 
them, it also continues the story of the 
bump a carctully er ed, development of their individual success. 
securely cartoned and—ready. Read MOTOR AGE every week. 
Saves him a lot of time! 





=. 
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NEW ERA SPRING & SPECIALTY CO., GRAND RAPIDS, MICH. 5 So. Wabash Ave. Chicago, IIl. 























>. 


TURN WASTED TIME 
INTO MONEY! 


Every “Purchaser Finds “Numerous Uses for the 
Torit Acetylene torch N°13 


Uses cAcetylene Only. _No oxygen 
or air pressure required; tips suc 
in air. Simply connect to Presto 
auto tank, light gas, and the outfit 
is put to ‘work. Beats anything 
you ever tried for soldering, heat- 
ing, melting orlight brazin 


\_ 
sists of 4 tips for different Finds of of Pear setae KS 


work, soldering copper, 5 ft. tubing, tank connection. 


ST.PAUL WELDING & MFG.CO. 169 Third St., St. Paul, Minn. 


L 


ROOF 16 OVERHEAD VALVE EQUIPMENT 


For Ford and Dodge Motors 9 
ROOF 8 VALVE HEAD FOR FORD MOTOR : 
Stupendous Power— 



























PROTEX 
TIRE CHAINS /bselutely Stop Skid 


Protex Chain Co., Inc. 2"d prevent slip. The first scientific 
Waynesboro Pa anti-skid device. 
> * 


Jari SOS 






































IN COMPRESSORS- -HOISTS-TROLLEYS -CRANES 


Curtis a... VE RYE J _ Kienlen Ave. 


Machinery Co. St. Louis, Mo. 



































Lightning Speed 
Ford racing cars with Roof 2D er e 
Equipment are rivals on 


mile and one half mile 
tracks of the highest priced 
racing cars. Doubles the 
pulling power of the Ford 
or Dedge pleasure car or 
truck. Hill climbing and 
general road work beyond 
wildest dreams of the own- 
er. Complete — ready for 
installation —no machine 
work necessary. 

We are headquarters for 
all speed equipment. No 
matter what you want, 


er zn write us. Racing quality 
Neen: ss ——ares Ay A postal The Worlds - 
c u complete 4 = 
list of our sperialti Ities. Finest | = 
bere_Dealers—Consumers Write Us. 


; - ee = 










ROLLER BEARINGS 
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The Step Plate Business IS 














FOLLETT’S ,X=%. TIME STAMP 


accounts for every labor minute 


Prints the Pe ie day, hour, I roving I r ofitable , 
minute, A.M. or P.M. at the exact - ° ! 
cnaemek ae emesis —and Raco Plates are Leading the Field! 


this, for example: 


THE STANDARD 
NOV ig 1920 4 3i PV Designed to fit ten or more 


of the leading makes of 
cars. Like all Raco Plates 








Tells when a job is started—and when it is 
finished. There can be no dispute over the 








. | time charge. it is made from number 
Learn the inter- — a 
esting details Absolutely automatic—except for winding. one virgin metal (positive 
from our de- Every machine guaranteed. ly no scrap or remelt 
scriptive data. . . metal used). Complete with 

Follett Time Recording Co., 217 High Street, Newark, N. J. high quality rubber mat, 


“Established Since 1904” porn an ae 


MORRISON 


Automatic Double Range 


























THE 1926 FORD 


Entirely new in design, 
this highly polished beau- 
tiful plate is also readily 
adaptable to many other 
cars. We are also show- 
ing a great number of 
other designs, including 
the popular monogram 
plates for Chevrolet, ge 
Overland and Buick. 









3 Worm Drive 


JACKS 







Special model 
for Balloons 


9 ° : 
Can’t Slip or Tilt . 
, Every Raco Plate is fully guaranteed, except against accidental breakage. 
Flexible steel ‘“‘Sure Hold’ cap prevents dangerous slipping. Come packed 24 to a case. Write or wire today for complete price lists 
Long folding handle (36 4 72 in.) a from a and liberal discounts. 

position. Gets under overhanging es. Easy ; 

it’s up. Built in 11 sizes for all service 
IIE THE REYNOLDS ALUMINUM CO. 
fin assenger cars, trucks, buses an re Appar 7 

past 4 years. The Jack for YOUR shop. Write for sample New Washington, Ohio 
for test. 
THE WOODS ENGINEERING CO., Alliance, Ohio a e 



















































































FOR 
FORD TEE FLEX ASK 
CARS , YOUR se re ta ae 
O1016 Based sper 
Suit an 6" ob, JOBBER => I es 
MODELS Veer Ans Model 171938, Sill to frame, 
WALDEN-WORCESTER 
INCORPORATED 
475 SHREWSBURY 8ST. 
WORCESTER, MASS. 




















**Six’’ cylinder results at all speeds! 


St Vibr tj A QUALITY SHAFT in every 














respect. Patented design. Drop 
forged in one piece. Beau- 





There’s Good Will 







= 4 The SURE-MIKE COUNTER. | tifully machined and finished in 

In Every - BALANCED CRANK SHAFT world’s largest crank shaft plant. 

KLEENKAR replaces any Ford or Dodge shaft Two types for both Ford and 
> without change in motor or bear- Dodge: “ ular” for splash oil- . 

Shop Cover BY ings. Guaranteed interchange- ing; “Drilled” for force feed oil- 


able. Makes an amazing differ- ing system. Approximate weights: 
ence in way motor performs. No Ford 22% lIbs., Dodge 50 lbs. 
vibration period. Insures smooth, Every owner wants one. A neces- 
quiet, vibrationless performance ssity for Ford racers. Write for 
at all speeds. literature and prices. 


The biggest fac- 
tor for greater 
profits in your 
business is cus- 
tomer  satisfac- 


I k installing Sure-Mike Counter-balanced 
om every time Crank ‘Shafts. Altractive discounts. W rite for name of nearest Jobber. 
 KLEENKAR J. WADSWORTH STAFF 
you take 2 bet 213 North Hamilton St. SAGINAW, W.S., MICHIGAN 
in ene Good _— 
pays. 


Write for same 
ples and free 





courtesy tags. REO.U.S.. 
ABRIC EQUIPMENT COMPANY ~ 
Orta VE F ae QUI Water St. Milweniee, Wis. COUNTER-BALANCED CRANK SHAFT 
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PIRMO 


NON-EVAPORATING ANTI-FREEZE COMPOUND 


ONCE EVERY WINTER 


One filling protects radiator 
from freezing all winter long. 


BOYCE & VEEDER CO., Inc., Long Island City, N. Y., U.S.A. 














“As Silent as a Shadow” 
Quincy Compressors 


Quincy, Illinois 
J-538 
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“KS Tele y elegag 
A gasoline gauge on the dash. Ba full page 
adv. in colors in February 11th issue of MOTOR 
AGE. Write for description and proposition to 
the trade. 


KING-SEELEY CORP., = Second St. 
Ann Arbor, Mich 


— 
— 
_ 
— 
—i 
— 
— 
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pevrpic 
- 
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THE WALDEN FORE-LITE 


Mounted ahead of the radiator and operated like a 
spotlight from the instrument board, the WALDEN 
Fore-Lite satisfies a need hitherto filled by make-shifts. 
Universal fittings. Selling fast wherever introduced. 
Ask your jobber, or write us direct, giving his name. 


THE WALDEN CO. 


1114 S. Michigan Ave. Chicago 



































SOLID COPPER 


STORE FRONTS 


Write for Special Book Garage Front 


THE KAWNEER CO., 3224 Front St., Niles, Mich. 


awneer 











To beat the water meter— 


GAYLORD 


WATER SAVING DEVICES 
Sales Office 
A. K. TROUT CO. , Inc. 


Factory 
GAYLORD MFG. CO, 
342 Madison Ave.. New York, N. Y. 


Paterson. N. J, 


























NO oo Self - Closing 


Repair Link for Broken Cross 
Chains 
A Self-Closing Monkey Link attached with fin- 
gers to loose ends of broken chain closes and 
locks on first turn of wheel. Stops clanking 
—saves fender—low priced. Box of 10 Links 
retails for 25 cents, 
Write for samples and discounts. 

Distributors wanted, 

CITY SPECIALTY co. 

Rochester, N. Y. 





FLOWER 











HERS: is highest radio quality at lowest price. I Modernola Co., Inc 
A chance to get permanent distribution for | Johnstown, Pa ' 
complete Delano line. canons 

The Delano Sheraton sells for $75—has built- Gentlemen: Please send me 
in Delano loud speaker—5 tubes —special full details. 

Delano hook-up and mahogany cabinet that , Name 
a encloses entire set. Wire or mail 

coupon today. | sities ss 


DELANO RADIO 






































Made in many sizes to meet any 
and all requirements in garage, 
tire repair shop and filling sta- 
tion. Six types: Two Stage, 
Single Stage, Air Cooled, Water 


Cooled, Stationary, Portable. 
Our low prices enable you to 
get a Compressor for a small 
investment. Send for literature. 


The United States Air Compressor Co. 
5304 Harvard Ave. Cleveland, Ohio 


Makers of 


the worlds 


est known 


fan belts. 





























They Won’t Come Back 


Those jobs won’t come back showing oil 
passing, compression loss and crank-case dilu- 
tion if you use a Hall Hone. The Hall makes 
cylinders both round and parallel. Ask your 
jobber. 


THE HALL MFG. COMPANY 
501 Hall Bldg., 1600-06 Woodland Ave. 
Toledo, Ohio 











Roughing Reamer 


—for hard and crystallized valve seats. Re- 
moves hard carbon coating with a few com- 
Cuts clean and smooth—leaves no ridges. 


rR 
"Ble 
"ot aay u ore - 


plete turns. 
Order from your Jobber 


Albertson & Company Sioux City, lowa 






































EASY THE — 
VALVE 
ACTION om: an 








KISSEL 


CUSTOM @ BUILT 
Kissel Motor Car Co., Hartford, Wis. 



































FROM THICK 
TO THIN 


DOWN TO THE 
LAST PLY 
IT HOLDS 























ORIGINAL 
BOSCH units 
bear the ful! 
name, Robert 
Bosch, and 
the trade 
mark shown 
at left. ‘These 
are the iden- 
— of 
1 


Metleitiianelacticmiclaiaiits a@).ele “IN AL BOSCH 

Automotive Equipment will be sent to any Dis 

aaleltice) a Dealer or Service Staton on request, 
ROBERT BOSCH MAGNETO CoO., Inc. 

109 West 64th Street New York, N. Y. 


Bosch qual- 
ity-famous 
since 1887 
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For Everything Varnished or Enameled = s = t = r = 


Automobiles, Pianos, Furniture 
Recommended for DUCO The Modern Spring Rebound Controls—Fast—Noiseless 


H. L. FEASEL’S LABORATORY Manufacturers: CHICAGO ROLLER SKATE CO., CHICAGO 


9-11-13 Desbrosses St., New York, N. Y. Cushers Sales Dept., Fulton-Dean Co., 332 S. Michigan, Chicago 


UNITED STATES Built by the old. 

Portable Ele , Portable Electric 

? DDRII LS Drills in the 
World. 

































































PLAY OUT/ 


—WITHOUT PULLING THE MOTOR 


The C. A. ADJUSTABLE CENTER BEARING CAP ocor- 
rects Ford crankshaft end play and sets magneto for 
highest efficiency without removing the motor. Easily 
and quickly installed. Guaranteed for one year. List 





























price $3.75. Ask your jobber or dealer or write us direct. Ask for 
ADJUSTABLE BEARING CO., Inc Catalog 105 THE UNITED STATES ELECTRICAL TOOL CO. 
Pat’d 7-22-'22 Dept. M. Brazil, Indiana aes —— Cincinnati, Ohio, U. S. A. 























Filters all dust, sand and grit out of air supply 


P to carburetor and motor. Write us for facts. 
NEW Profits from Rewinds—See page announcement every 4th week. 
Write for latest price list. eeaiaty A. ge J  oiueebeee 


The H. M. Fredericks Co., Lock Haven, Pa. . EFFICIENT 


FREDERICKS (JTECTOMO]() 9, 
FREDERICKS RRQ QO; 









































r ” 
FOR 
Trucks, Busses 


Transmissions “<p. | OLTs E-PRINT =:sHiNGS 
and Clutches Passenger Cars , BLU -— RINT SINGS 


“Mad © .99 
QUICK SERVICE ON COMPLETE UNITS OR PARTS ade to Blue Print 


“ 99 guarantees to the Replacement Trade the same ¢ 99 
high standard of Quality and Accuracy de- 
ROWN- LPE, EAR ©. manded by the car manufacturer. 


SURACUSE, N. U. The Fostoria Screw Co., Fostoria, Ohio 







































































Bumpers, tempered and nickel-plated 
by our exclusive processes. Strong 
brackets, fit all cars and bumpers. 


GEMCO MFG. CO. 
760 So. Pierce St. “ 
Mn Milwaukee, Wis. 4 HEY 


i} TTT I ight! ‘ 
: wn , a 


patio. AL jm = 
il 








Write for the Book 


=) 20h Soe AIR PROFITS’ 


INT kode EI TW csond nic. Shows how to make an 


air compressor earn greater profits. 


FREE BRUNNER MFG. CO. 
UTICA NEW YORE 



















Write 
for Catalog 






















































































T ASCO Sells Quick at 
Gas Gauge for | $1.25 
FORD etail 
Cold- CHEVROLET and #f} 
Drawn OVERLAND 
Sockets oo 
The Allen Manufacturing Company, Hartford, Conn. er aN Sealer 7 THE AKRON-SELLE CC 
a Akron, Ohio 
CLASSIFIED ADVERTISING PARTS PATENTS & PATENT ATTORNEYS 
P ARTS Al J J O PARTS Attorney-at-Law and Solicitor of Patents 
— SAVES 50% TO 75% ON ALL CARS C. L. PARKER . 
SUsecuceceununucncencnncogunnuecouencanccccunggaceccueccgcerscecosceanacecg sien New and Used Geare—Springs and Axles—Cylinders— Formerly Member Examining Corps, United 
2 Motors—Rear Systems, etc. Wire or Write States Patent O fice 
HOUSE OF A MILLION INDIANA AUTO PARTS CO. ayn og Se 
OO ates aan von eee conducted. Pamphlet of instruction sent upon request. 
AUTO PARTS oe McGill Building, WASHINGTON, D. C. 




















PATENTS & PATENT ATTORNEYS 








The largest stock of new and used car and truck 3 


= parts im the world. We have everything. Always ; 3 
= Mention model and serial number in order. Write: ; : HELP WANTED 
= Us, All inquiries answered promptly. : 


Secured, Trade-marks and Copyrights Registered 
DOUGLAS AUTO PARTS CO., INC. Prompt service. Highest references. Established 1864. WANTED—A reliable representative to call on automobile 














2003-5-7-9 South State St., Chicago, Ill. MILO we dy > oo. hw ele 4 ee = manufacturers to sell a line of real merit and to offer a 
10 Monadnock Block, Chicago, Ill. = real’ proposition. Address Box 6258, Care of Motor Age, 











“aueneecesnans : : weet 5 & Wabash Ave., Chicago, Il. 
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— GRAPHITE PAaTE > 



























































































































aE aay &¢ — y= - é 
we ’ Bn ge = annem ne rane 
* \The Paste ofa Thousand ses! 3) ee 5 en ae 
PREVENTS SULPHATE EXPANDS UNDER ey 
CORROSION ON BATTERIES ee 
KE 
f Via! | The Advertisers’ Index is published as a convenience and not as 
URAPHITE a part of the advertising contract. Every care will be taken to 
“7 index correctly. No allowance will be made for errors or failure 
to insert, 
“—vGiraames A. C. Spark Plug Co. 51 =Feasel’s, H. L., Laboratory...... 77 
. ” 2 . Adjustable Bearing Co., Inc.....77 Flower City Specialty Co............. 7 
COUNTER CARD—in colors—13%4"”x1314” contains . y =P y 6 : 
eight 1%4-lb. cans Advance Packing & Supply Co. 72 Follett Time Recording Co......... 15 
Akron-Selle Company 77 Fostoria Screw Co. wn 
C afr de aler Albertson & Co. 16 Fredericks, H. M., Co................ 7 
Allen Mfg. Co. 77 
() e © American Flatlite Co. 80 
service stations | 2"... 
Co. 61-64 : 
American Oil Pump & Tank Co. 55 , 
Use Key Graphite Paste to make money in your Automobile Equip. Mfg. Corp... 56 Gates Rubber Co. 6 
Service Department and by displaying it for re- Automotive Fabric Equip. Co... 75 Gaylord Mfg. Co. "6 
sale to car owners. 
: Gemco Mfg. Co. 77 
Car dealers who prize the performance of their i 
car will find KEY Graphite Paste very profitable | a ey Nene ” 
in service jobs. It insures leak proof joints in ee 44 Gilmer, L. H., Co. 76 ( 
all gasket jobs. Hose connections, screw thread aT ae ener Tee ‘iciteaitinia as - 
connections, gas line connections, etc., need this Bosch, Robt., Magneto Co........... 16 ) 
Paste. Boyce & Veeder Co., Inc. 76 
ALSO—Display the Counter Card shown above Brown-Lipe Gear Co. 77 : 
—with eight %-lb. consumer cans. It tells the 
story and makes money for you in this way too. a a ee ” 
Budd Wheel Co. 50 oth Mite. © - 
a I so sccssnentiilieanciiniil I 
Send the coupon for a sample and Weick Meter Co. 1 
place your order with your jobber. Hempy-Cooper Mfg. Co. a" 
| Burton-Rogers Co. 74 
KEY BOILER EQUIPMENT CO cenke maamnaiaconiai 
& 
27th and McCasland Ave. 
East St. Louis, Ill. 
Cadillac Motor Car Co. 47 ¢ 
Kawneer Co., The —— 
& Chicago Roller Skate Co........... 77 
Key Boiler Equipment Co..........- 78 
| Chrysler Sales Corp...................... 8 
King-Seeley Corp. ............-.....-- 16 
Classified Advertising Section.... 77 
. : Kissel Motor Co. mua 
- Curtis Pneumatic Mach. Co..... 74 
--~-- Send for Trial Can ----- 
, , l 
| Key Boiler Equipment Co. I 
| 27th and McCasland Ave., East St. Louis, IIl. I 
[ ’ St 
Enclosed find 10 cents for which please send me a trial can of ’ 
| Key Graphite Paste. | DEER BEfg. Co.........-...0::....----.00e0-0-es 59 . 3 
| NAME ... Laurel Motors Corp........... ue U4 
| FIRM 
| ADDRESS ................... 
| JOBBER’S NAME | 
' 1-28-26 y 
L SS A A SS AA LS A A SL AS CE A <n Gees ke | — 
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Manhattan Rubber Mfg. Co....... 57 











Manley Mfg. Co................. 2nd Cover 
Miller, A. J., Co. 4 
Modernola Co., Inc. "6 
Motor Wheel Corp. 71 
Nash Motors Co.......... 6 





New Era Spring & Spec. Co..... 74 





Norlipp Co., The 58 
Northwestern Chemical Co......... 3 
Olds Motor Works.......................... 49 


Packard Electric Co.....Back Cover 





Penn Rivet Co. 66 
Protex Chain Co., Ime................. 74 
Quincy Compressor Co................. 76 
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Ramsey Accessories Mfg. Corp. 7 


Reliance Mfg. Co. 65 





Reynolds Aluminum Co.............. 75 
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Roffman Rim Corp. 73 
Rose, Frank, Mfg. Co. 76 





St. Paul Welding & Mfg. Co..... 74 





Simplex Piston Ring Co............... 69 
So-Lo Jack Co., Inc.. 79 
Staff, J. Wadsworth.................... 75 
Staynew Filter Corp. 77 





Stromberg Motor Devices Co..... 53 





Studebaker Corp., The 5 


Stutz Motor Car Co.....Front Cover 





Thermoid Rubber Co................... 76 
Timken Roller Bearing Co......... 74 
Tuthill Spring Co... 68 
U. S. Air Compressor Co........... 76 
U. S. Elec. Tool Co..............000...... 77 
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Walden-Worcester, Inc. ............ 75 
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Williams Bros. Aircraft Corp. 
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NEVER BEFORE A JACK LIKE THIS 





Uhe MASTER 


SO=LOdack 





There’s Every Reason 
Why the Master So-Lo 
Jack Will Be a Great 
Seller for You— 


1 It is a real Balloon Tire Jack. It goes 
* down to 4% inches and up to 154 
inches. 
? It is a powerful jack. Compound lever- 
* age supplies the energy that ordinary 
jacks expect the USER to supply. Guar- 
anteed to handle the heaviest passenger 
cars. . 
3 It is an extremely strong jack. It is made 
* entirely of steel, and can be depended on 
when used with the heaviest passenger 
cars. 
4 It is the easiest jack to place in position 
* and operate. The combined rigid-univer- 
sal joint in the extension handle makes 
this so. 
5 It is an attention getter in the store be- 
* cause of its unusual shape and handsome 
green baked-enamel finish. 


LIST PRICE $6.00 


West of Mississippi $6.50 


(Covered by 1916, 1921 and 1922 patents. 
Other Patents Pending.) 


SO-LO JACK CO., INC. 


Attleboro SALES OFFICE Massachusetts 
537 Commonwealth Ave., Boston, Mass. 


Export Agents: American Steel Export Co. 
Woolworth Bldg., New York 
If your Jobber is not ready to supply 
you, send us his name with your order. 
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Is there any money in this 
light adjusting business? 


There most certainly is— 
and here are the reasons 


First: All the lights of 
every car should be tested 
and adjusted from time to 
time. In some states the 
law requires it, particularly 
the headlamps. In all states 
self-protection demands it. 
Thus we establish the 
market, which is every 
car in America. 


Second: A great big per- 
centage of lights that are 
tested require the replace- 
ment of either a partor the 


_ — 





entirelamp. Thisshowsthe 
potential possibilities of 
sales, each with its profit, 


Third: Practically any 
garage or service station 
can put in a light adjust ‘ng 
department with no 
increase of the present 
overhead. 


Fourth: The total cost of 
equipment for a light ad- 
justing department costs 
less than fifty dollars. 





Fifth: Most of the stock of 
replacement parts and lamps 
is already a part of the regular 
stock. Even a whole new stock 
doesn’t represent a very large 
investment and the turn-over 
is quick. 


Sixth: Light adjusting is a 
service so important and so 
appreciated by the car owner 
that it brings new trade, which 
means more business in acces 
sories, service, oils, gasoline, etc. 


You can get the necessary 
equipment to operate a light 
adjusting station from us. Full 
and complete information on 
this pertinent subject can behad 
by sending the coupon below to 


Dept. A 


The American Flatlite Co. 


Reading Road at Dandridge Street 
Cincinnati, Ohio. 


a _ 
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REFLECTORS 


for replacement in any headlamp 


HEADLAMPS 


to fit all cars 





THE AMERICAN FLATLITE CO. | 
Reading Road at Dandridge Street 
Cincinnati, Ohio | 





Dept. A 


| Gentlemen: 
Please send me without charge or obligation booklets | 
and literature on headlight adjusting station equipment | 





NAME 














| a Check here if you want copy of ** Motor Vehicle 


ADDRESS | 
Headlighting.” A’ 28-page text book on head- | 
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Accelerators 


the only ford foot 
“Th only Jere this 
full floating and shock 


abs orbing feature 
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Full floating! The biggest operating feature—the biggest 


sales feature—the biggest safety feature that was ever built 
into a Ford Foot Throttle. 


And, it’s exclusively Williams. The full floating feature 
is patented. And, it can’t be duplicated. 


WHAT DOES FULL FLOATING MEAN: 


Williams Accelerators with the full floating feature give 


you foot throttle operation totally and absolutely inde- 
pendent of hand throttle. 


Because the Williams actuating mechanism “floats in the 
| line” between hand throttle lever and carburetor lever. 

: No back lash or pressure against hand throttle—no slack 
to pick up when you “step on the gas” with hand throttle 
set partly open. 

And what’s just as important, supreme simplicity of in- 
stallation. Williams Accelerators slip into place without 
brackets, or springs and without nuts, bolts or screws to be 
attached to any part of Ford engine or chassis. 

No other Ford Accelerator has these features. 


William Accelerators are built in two models. “Senior” at $2.50 and “Junior” at $1.50. 


WILLIAMS BROS. AIRCRAFT CORP LP 


25th Street and Potrero Avenue, San Francisco, Calif. 












ets 





rR 
~ 6. | 
a > 





aa A Big Step in 
et.) Merchandis- 
a ing Cable 








Profitable Cable Sales—In 
A New Way—Mistake Proof 


The Packard Merchandiser with a standard cable assortment is 
in fact a complete department by itself. Good looking—econom- 
ical of space—convenient to use and keeping cable in good condi- 
tion all the time, it helps materially to build profitable sales. 


Progressive Dealers are now buying assortments that will take 
care of any car on the road. The Merchandiser and complete 
sales helps are included in the assortment. 











= ee ” -"eeeaee Ask your Jobber Salesman for the details orf ; a 
Aitchane, | winuie Cuan , fill out the couponand mail to us. | 
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——— : Ste THE PACKARD ELECTRIC 
a ice ead COMPANY 


“Sees + Warren, Ohio 
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The Packard Wiring 0 A 
Chart shows the proper 
cable by trade number 
for every use on all 
American made cars and 
trucks. 
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‘Electric Co., 
' Arren, Ohio. 
| Gentlemen: 
Please send us complete details regarding ‘‘Packard Cable As- 
| sortments,” including your Packard Cable Merchandiser. 
We buy from the following Jobbers............---....-...cc:s--cceseeeseeeeeeeeeo 
This display card | sit naa ein alan as aati aahalnce all laiaiela aa 
shows a complete eiieaiaeecainmaaaan momeiiaaieeilaa ine 
line of Packard Ca- Cable remains — DIO ivciincnncsccnitncmneressencsbenennneeeanmemenaianninntiieceweneneeees | 
ble in life size and in good condition on gy | ee Oe iia Cece sha haat 
color. spools. | ON ttt atl es | 
cman ‘temmmmmmmy ‘mmm, wma Cm (CS CT 





Sackaid, is never seen. except on goods of honest value 








